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Sparks 


You are alone, by any 
means, if youkcan’t see through 
the reasoning that has prolonged 
the glass strike. 

*! 


NADA repofted last week that 
OPA’s Industry Advisory commit- 
tee will meet sometime this month 
to discuss used car ceiling prices. 

No sudden or drastic cuts are ex- 
pected, however. 


* * * 


Tires 


Removal of rationing was fine) 


for the few who obtained tires 
before the scanty stocks disappear- 
ed. The word from Washington 
was that many motorists would 
have to wait for weeks. 

* + + 


Tips at 80 

Three young thieves questioned 
by a Boston judge in the swiping 
of a ’46 car from a dealer’s show- 
room last week, had only one 
comment: 

“The new model is splendid but 
it starts to tip at 80 miles an 
hour on the corners!” 

* x 7 


Lure of the North 

Entertaining tourists has become 
one of the largest of Canadian 
industries —- the amount of money 
spent in the dominion by U. S. 
tourists in 1945 may exceed the 
prewar figure of $132 million spent 
in 1939 — and the Canadian gov- 
ernment is taking steps to attract 
more tourists in the future, accord- 
ing to the U. S. department of 
Commerce. 
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Car Output Hits 
2,900 Daily, But 
Supplies Ebb 


Glass Stocks Near 
End for All Except 
Ford, Studebaker 


By Bob Finlay 
Managing Editor 


DETROIT. — Although the 
glass and other strikes were 
still holding down auto pro- 
duction last week, the indus- 


try was turning out cars at 
a rate of about 2,500 a day. 

Ford production for Jan. 2 was 
987 Fords. 141 Mercurys and 28 
Lincolns. The company also pro- 
duced 438 commercial cars and 410 
trucks that day. 

Chrysler was reported to be 
nearing a daily rate of 1,000 for 
the four divisions. However, it 
was reported that Chrysler has 
less than a two-week supply of 
glass. 

Studebaker started production, 
with the expectation of attaining 
a 400-a-day rate in a few weeks. 

Hudson resumed production at 
the rate of 250 a day, but it had no 
assurance of continuing. 

Willys got back into production 
of Jeeps and hopes to attain a 
rate of 250 to 300 a day in a few 
weeks. . 

General Motors was still shut 
tight by the strike, and Nash and 
Packard were still down as a re- 
sult of supplier strikes. ¢ 

While the glass strike is threat- 
ening production of all the com- 
panies except Ford, which has 

its own glass plant, Studebaker 
was reported to have built up 
fair stocks as a result of delays 
in getting into production. 

Meanwhile, the UAW was mak- 
ing some progress in its efforts 
to settle supplier strikes so that 
its strategy of helping other manu- 
facturers while shutting GM would 
work. 


Willys Bares New Small Car; 
Four-Vehicle Line Slated 


TOLEDO.—Reporting net profit 
of $2,711,322, after reserves and 
' federal income taxes, for Willys- 
Overland Motors, 

Inc., in the year 

ended Sept. 30, 

1945.—Charles E. 

Sorensen, presi- 

dent, told stock- 

holders in the an- 


‘déveloped and 

thoroughly proved 

C. E. Sofensem & completely new, 
w cost, small 

passenger car, embodying features 
and basic improvements never be- 
fore offered in a car in this class.” 
The report gave the first com- 
plete outline of the company’s four- 


\ 


_Ford-Canada Calls Back 


All Workers; GM Shut 

_ WINDSOR, Ont.—Full em- 
ployment was resumed at the 
' Ford Motor Co. of Canada, Ltd., 
Plant here last week, the com- 
'. Meanwhile, production in the 
General Motors of Canada plant 

_ at Oshawa, Ont., was suspended 
aj a mee of shortages of 
bse available only from the 
_ United States, the company said. 


part postwar product program, 
which was “spearheaded by the 
jeep.” By virtue of this program, 
Sorensen pointed out, Willys in- 
tends to entrench itself more com- 
petitively in the passenger. car 
field. 

Following the jeep, the report 
stated, the company will produce 
“a new and original vehicle closely 
related to the familiar station 
wagon, incorporating new utilitari- 
an concepts and features of design 
and construction never before of- 
fered in a vehicle of this type. 

A new light truck in four con- 
ventional body types on the same 
chassis and a larger commercial 
chassis of heavier load capacity 
will follow as the third step, and 
the “new and unique passenger 
car” will round out the line. 

The fiscal year under review 
marked a continued improvement 
in the overall financial position of 
the company, the report said. The 
cash position continued to show 
gains, and as of Sept. 30, 1945, 
there was on hand cash in the 
amount of $28,187,479 and U. S. 
Government securities in the 
amount of $10,738,782, or a total 
of $38,926,261. 

This compares with a total of 
$26,021,316 at the close of the pre- 
vious fiscal year. Net working capi- 
tal on Sept. 30, 1945, amounted to 
$19,604,587, an increase of $5,883,844 
since the comparable date in 1944. 
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GM, UAW Resume Talks; © 


U.S. Report Due for Study 


The First Studebaker 


STUDEBAKER EXECUTIVES watch William K. Studebaker, paymaster and 
son of ene of the five pioneer Studebaker brothers, drive the first new Skyway 


Champion off the assembl 
had been delayed 13 weeks 


b 
supplier. Left to right are Stadebaker; 


line at South Bend. The original production schedule 
a labor dispute in the factory of a major parts 


aul G. Hoffman, president; R. A. 


Hutchinson, president of Studebaker Export Corp.; R. E. Cole, vice-president 


in charge of engineering; H. S. Vance, chairman of the board; R. A. 
manufacturing, 


president in charge o 
charge of sales. 


Studebaker Beg 


Of Champions 
pu 

SOUTH BEND.—Delayed for 13 
weeks by a labor dispute in the 
factory of a major parts supplier, 
Studebaker started producing and 
shipping new automobiles last 
week. 

First units off the assembly line 
were four-door Skyway Champion 
sedans. These were followed by 
two-door sedans and two models 
of coupes, also in the Champion 
series. 

Resumption of shipments to deal- 
ers involved the first passenger 
cars produced by the company 
since January, 1942, when assembly 
was suspended to prepare for an 
all-out concentration on military 
goods. During the war Studebaker 
delivered approximately $1,200 mil- 
lion worth of aircraft engines and 
military vehicles. 

As assembly lines began to move, 
H. S. Vance, chairman of the Stu- 
debaker board, announced that the 
company planned as quickly as pos- 
sible this month to reach a pro- 
duction rate of 400 cars daily, with 
the number of trucks dependent on 
the delivery of certain parts. 

“We will be able to attain volume 
output much more rapidly than 
would normally be expected at the 
start of production,” Vance de- 
clared. “This is due to the fact 
that last month, before the parts 
dispute was settled, we built up 
stocks and filled feeder lines lead- 
ing to final car assembly.” 

Studebaker began assembly op- 
erations with a force of 8,000 pro- 
duction employes, the majority of 
whom had lacked steady employ- 
ment since the cancellation of gov- 
ernment contracts after V-J Day 
last August. 

In announcing car shipments, 
Vance expressed regret to buyers, 
dealers and employes that manu- 
facturing had been so long deferred 
beyond the original schedule. 

“So far as Studebaker was con- 
cerned,” said Vance, “we were 
ready to go Oct. 1 and if this had 
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ail, vice- 


and K. B. Elliott, vice-president in 


ins Shipments 
to Dealers 


been possible our new models 
would have been among the first 
makes on the retail market. 

“Due to a parts tieup over which 
we had no control, however, we 
were forced to postpone our start- 
ing date from week to week.” 

William K. Studebaker, paymast- 
er and the son of one of the five 
pioneer Studebaker brothers, drove 
the first car off the assembly line. 
Gathered to witness.the event were 
Paul G. Hoffman, -president; R. A. 
Vail, vice-president in charge of 
production; K. B. Elliott, vice- 
president in charge of sales; R. E. 
Cole, vice-president in charge of 
engineering; R. A. Hutchinson, 
president of Studebaker Export 


Corp., and Vance. (Continued on Page 38, Col. 3) 


Dealer Batiles 


Accord Expected 
In Glass Strike 


Truman Urges Public 
To Press for Passage 
Of Factfinding Bill 


By Mac Gordon 
Staff Writer 


DETROIT.—The Presiden- 
tial factfinding board study- 
ing the General Motors wage 
dispute was expected Friday 


to announce its recommenda- 
tion in time for the resumption of 
negotiations between the corpora- 
tion and the UAW-CIO today 
(Jan. 7). 


There was no indication late Fri- 
day from Washington as to the 
nature of the panel’s suggestions, 
but the negotiators are certain to 
tackle the wage issue first at the 
session today. 


In the meantime, the end of the 
three-month-old glass strike ap- 
peared imminent as Libbey- 
Owens-Ford and Pittsburgh Plate 
Glass studied a CIO counter- 
proposal on wages. A wage set- 
tlement that would end the shut- 
down was reported near Friday. 


Even if the GM strike ends be- 
fore the glass tieup, it was pointed 
out, the corporation’s assembly di- 
visions will be unable to produce 
for lack of glass. The GM shut- 
down is in its 47th day today. 


The developments last week an¢ 
the schedule for this week follow. 
1 Both General Motors and the 

UAW-CIO marked time as the 


factfinding bodrd prepared a wage © 


recommendation. Negotiations ‘fe- 
sume today (Jan. 7). 
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the public to prod Congress on 


on Insurance 


Take on New Significance 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—As battle lines are 
being drawn for intense competi- 
tion for consumer credit business, 
increased significance will attach 
to efforts by insurance agents to 
curb through legislation or admin- 
istrative action the privilege of au- 
tomobile dealers to sell insurance 
to protect the unpaid balance on 
financed car sales. 

A survey discloses that this issue 
was raised in a number of states 
during 1945, with prospects that it 
will take on added importance in 
the future in view of the battle now 
brewing between finance companies 
and commercial banks and insur- 
ance agents. 

Insurance agents were unsuc- 
cessful in at least three states 
during 1945 in their attempts to 
obtain the enactment of legisla- 
tion curbing insurance sales by 
automobile dealers, but won ad- 
ministrative action favorable to 
their cause in at least two other 
states. 

Gov. Raymond E. Baldwin ve- 
toed a bill passed by the 1945 Con- 
necticut legislature which was in- 
tended to prevent automobile deal- 


ers from requiring the purchag 
of cars on finance plans to ta¥¢ 
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President Truman appealed to | 


6" 
oe 


insurance with the dealer's: ee Ae 


pany or the dealer as agent. 

Gov. Thomas E. Dewey 
a New York state bill which won 
have given owners or pufehasers 
of personal property, such ag guf-- 
mobiles and household appliances 
bought on credit, the right to nego- 


tiate any policy of insurance or . 


renewal through any agent or 
broker of their own selection. 
Although noting that under exist- 
ing New York law such right is 
conferred on owners of real estate 
on which money is borrowed with 


mortgage security, Dewey said the 


bill relating to personal pro 
was technically defective. “It 
hibits unincorporated lenders ~™ 
sellers, as well as incorpom 
ones,” he said, “from impedi 
right of such owners or bor 
The amendments, however, afe i 
carried over to the other p 
of the statute which gives 
porated lenders or sellers the 
to approve or disapprove the 
surers selected by borrowers 
real property.” is 
Rejected by the 1945 Vermene 
(See INSURANCE, Page 39, Nor Fd 


would | 
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Ability to Pay Program 
Held Disastrous 





DETROIT.— Operation of the 
ability-to-pay theory would result 
in speedy disruption of the entire 
industrial economy, it was asserted 
last week by Frank Rising, general 
manager of the Automotive & Avia- 
tion Parts Mfrs. Assn., in a letter 
to President Truman. 

“From experience,” said Rising, 
“we know that the union adheres 
to the theory that the same 
wage for a designated classifica- 
tion should be paid by all com- 
panies in the same industry. The 
War Labor Board followed this 
policy, with allowance for geo- 
graphical and inter-industry dif- 
ferentials.” 


Therefore, 


J&H Announces 
Further Details 
| Of New Engine 


CLEVELAND.—(UTPS)—Still an 
automotive secret is the newly- 
developed Skinner engine, produced 
by Jack & Heintz Inc. here. How- 
ever, company officials say details 
will be released soon. 

Meanwhile, automotive engineers 
have disclosed that Ralph Heintz 
has redesigned the motor, develop- 
ed before the war by Skinner Mo- 
tor Co., in Detroit, so that it can 
be made of high-pressure die cast- 
ings on a production basis. 

“The engine is not a mean per- 
former either,” Heintz declared. “It 
has produced over a horsepower 
per cubic inch of displacement.” 

The Ford V-8 engine which has 
a displacement of 221 cubic inches, 
puts out about 100 hp, about a 
half as much as the Skinner, ac- 
cording to Cleveland engineers. 


The Skinner motor is an all- 
purpose engine adaptable not only 
to use in automobiles but in ma- 
chinery and special equipment of 
all kinds. 


Explaining how the engine is to 
be made, Heintz said: “In the past 
die casting has been confined to 
small parts, but the only thing 
that might block the way to larger 
castings is the reluctance of man- 
ufacturers to take a chance. 


“As an illustration of the willing- 
ness of one company to take a 
chance, and I mean our company, 
we have ready for production an 
engine which we hope will become 
the prototype of an automobile en- 
gine in which every casting is a 
die casting.” 

According to Heintz, the die 

, makes the cylinder, which is air 
cooled, and half a crankcase. A 
lapecial die-casting machine had to 
built to handle the 28,100-pound 

ie. 


Rising asserted, the 


Riefling Robbed 

'T. LOUIS.—Safe crackers broke into 

the Office of the Riefling Automobile Co. 
(Ferd), in South St. Louis, knocked the 
combination dial off of the strong box 
“and stole $355 in cash. They also forced 
open several desk drawers, obtained an 
ditional $25 in cash as well as a re- 
yolver and escaped. Paul Katt, man- 
cmer of the company, complained to 

police. 






Ramsey Sold to 


Medlaw Corp. is nominal. 


concern 25 years ago. Officers in 


ento, Ont. 


ST. LOUIS.—Sale of the Ramsey Accessories Mfg. Co., piston ring 
makers, to New York university for an indicated price of $3,500,000 
| has been completed. The new ownership of the firm by an educa- 
tional institution will exempt it from most taxation. Under the terms 
of the sale the present executives of the corporation may hold their 
Positions for at least 10 years and may choose their successors. 

Lee A. Ramsey, secretary-treasurer of the firm, said the transaction 
was designed primarily to assure a perpetuation of the firm and place 
the stockholders in a more liquid financial position. He said the com- 
pany was closely owned and that, if anything happened to the top 
officers, subsequent taxation might have had a disastrous effect. 

New York university made the purchase through the Medlaw Corp., 
formed by the trustees of the university with only $1,000 capital. 
Earnings, which ordinarily would be set aside to meet federal income 
and social security taxes, will be used to pay the major part of the 
purchase price. All the net income is to be paid to the university 
itself, rather than to the trustees, whose interest as stockholders of 


The Ramsey Co., which employed 950 persons, started as a small 


brother, John A. Ramsey, president, and Herbert M. Ramel, vice- 
president. There are plants here and at Fruitport, Mich., and Tor- 


union could be expected to insist 
upon ability to pay being used for 
the largest and most successful 
company in each industry, and 
equal pay for equal work for all 
other companies. 

Since smaller, less efficient com- 
panies could not hope to match 
the ability to pay of General Mo- 
tors, Rising said that a General 
Motors or a U. S. Steel would in- 
evitably drain pff from other 
shops and factories the cream of 
industrial labor, and in the end 
there would be but one big com- 
pany in each industry. 

Rising pointed out that he was 
speaking on behalf of hundreds of 
parts makers, the majority of which 
have less than 600 employes each. 

Turning to the correction of the 
present difficulties, Rising said: 

“We hope most earnestly that in 
the light of more complete facts 

you will recognize the fairness of 
these statements, and we further 
hope that you will call upon the 
Congress to undertake restoration 
of industrial peace through a re- 
vision of labor law and provision 
for administration on a basis of 
equity and justice.” 

In building up his case against 
the ability-to-pay theory, Rising as- 
serted that even in good years 
many sound and going companies 
do not make a profit. That is true, 
he said, for a variety of reasons, 
and is not concerned with the rela- 
tive efficiency of management. In 
addition, he pointed out, wage 
scales seldom are immediately af- 
fected by temporary recession in 
business. 

“In this connection,” he said, 
“we think it is fair to recall your 
statement that, after all, wages 
are paid out of earnings and that 
therefore earnings must be con- 
sidered in connection with wages. 
May we respectfully point out 
that wages can be paid entirely 
out of earnings only when there 
are profits, and that not infre- 
quently the company draws on 
capital or surplus or previous 
earnings, so that the period of 
unprofitable business will not 
cause a reduction in wage levels. 

“It should be remembered that 

all of the present discussion takes 
place in days which are very un- 
usual. We should pause to calculate 
the effect of ability to pay in nor- 
mal times, when fluctuations in 
trade bring slightly more sales and 
profits in one year, slightly less the 
next. These periods, as noted above, 
ordinarily witness no _ serious 
change in the wage scales, but un- 
der ability to pay a continuous and 
disturbing instability in wage rates 
would result.” 


Goodyear Buys 


Lincoln Plant 


LINCOLN, Neb.—Goodyear Tire 
& Rubber has purchased the two- 
story plant here in which it built 
airplane bullet-sealing fuel cells. 

Equipment for the manufacture 
of V-belts, and belting for farm 
machinery is ordered. Full opera- 
tion is expected within six months. 






N.Y. University 
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AUTOMOTIVE NEWS, JANUARY 7, 1946 


a 


B. F. GOODRICH CO., which 50 years ago established the first research lab- 
oratory in the rubber industry, broke ground last week for a new and com- 
lete research center with construction to be started shortly, it is announced by 
ohn L. Collyer, president. The announcement was made as the company ob- 
served the 75th anniversary of its founding. The new research laboratories will 
be erected on a 260-acre tract almost exactly halfway between Akron and Cleve- 
land near Brecksville on one of the highest locations in Cuyahoga county. Pres- 
ent plans call for five separate completely air conditioned buildings built of 


gray brick. 





3 States Shift Regulations 
On Vehicle Licenses 


WASHINGTON. — Motor vehicle 
license regulations will be altered 
in New Hampshire and California 
and expanded to cover jeeps in 
Louisiana in 1946, according to a 
Federation of Tax Administrators 
report last week. 


New Hampshire will institute an 
overall simplification of application 
forms for drivers’ licenses and ve- 
hicle registrations to become effec- 
tive in 1946. The licenses and reg- 
istration certificates will also be 
streamlined. Special attention will 
be given disabled war veterans, but 
all drivers with disabilities will be 
issued licenses in accordance with 
the individual circumstances. 


The California motor vehicle de- 
partment has announced that it 
will use metallic tabs to cover all 
classes of vehicle registrations for 
1946. The tabs will be 2% by 1% 
inches for all vehicles except mo- 
tarcycles. The latter tabs will be 
35 by 11/6 inches. All tabs will be 
serially numbered and designed so 
they may be bolted to the upper 


New 4 Percent Cut 
In U. C. Prices 
Now Effective 


WASHINGTON. —In accordance 
with “rollback” provisions of the 
used car prices regulation, ceiling 
prices for used passenger cars have 
been reduced 4 percent. The reduc- 
tion in price applies to used cars 
sold by either dealers or private 
owners. 

OPA’s price regulation for used 
cars provides that ceiling prices be 
reduced 4 percent every six months 
to cover depreciation. On July 1, 
1945, under this provision, a pre- 
vious 4 percent reduction in ceiling 
prices became effective. 

x * * 


"46 Red, Blue Books 
List New Ceilings 
CHICAGO.—The Jan. 1, 1946, edi- 
tions of the Red Book and Blue 
Book, showing 4 percent reduc- 
tions in both the “as is” and war- 
ranty prices of used cars, are now 
in the hands of dealers, factories, 
banks, finance and insurance com- 
panies, as well as public officials, 
George A. Leukart, general man- 
ager of the National Used Car Mar- 
ket Report, announced last week. 
A foreword of the guides contains 
a reminder that the 4 percent de- 
preciation applies to the pricing of 
radios, heaters and in-built equip- 
ment. Included in the books is a 
truck section listing vehicles and 
various types of bodies separately. 








Contract for Salesmen 


Signed in Oakland, Cal. 

OAKLAND, Calif.—A contract 
calling for a salary of $250 
monthly plus commissions on 
both old and new car sales has 
been signed by representatives 
of Oakland Automobile Sales- 
men’s Union, Local 1095, and 
dealers. 

Commissions are 4 percent on 
new car sales, with new trade- 
in deductions, and 7 percent on 
used car sales with deductions 


of tradein allowances, rding 
to A. R. Silva, union secretary. 


A\ }, 


right-hand 
plates. 

The Louisiana motor vehicle reg- 
istration fee may be imposed on 
jeeps used for civilian purposes, 
even though they be military jeeps 
purchased from the surplus prop- 
erty board, the Louisiana depart- 
ment of revenue has ruled. 

Maryland will again issue one 
corner tabs to cover motor vehicle 
registrations for the period Apr. 1, 
1946, to Mar. 31, 1947. The corner 
tab, which will be attached to the 
present license plate, consists of 
black numerals on a dark yellow 
background. 


corner of the 1945 





United to Begin 
Coast-to-Coast 
Freight Service 


DETROIT. -—— United Air Lines 
will inaugurate air freight service 
over its coast-to-coast and Pacific 
Coast system Feb. 1, it was an- 
nounced last week. 


United's air freight tariff shows 
rates as low as 27 cents a pound 
on shipments of 3,000 pounds from 
coast to coast. Examples of the 
new tariffs are 25 pounds from 
New York to the Pacific Coast, 
$8.75; 100 pounds, $33.63; 25 pounds 
from Chicago to Los Angeles, $6.46, 
for 100 pounds, $24.35. The tariff is 
based on minimum shipments of 
25 pounds. 

According to C. P. Graddick, the 
company’s director of air cargo, 
charges are graduated according 
to volume and distance shipped “so 
as to give the lowest possible rates 
to volume shippers for long dis- 
tance hauls.” 

Graddick said United will con- 
tinue to carry air express on all 
planes, with the Air Express divi- 
sion of of the Railway Express 
Agency serving as a nationwide 
pickup and delivery system. Air 
freight will be designed for the 
heavy package type of cargo, mov- 
ing on less frequent schedules, with 
optional pickup and delivery. 

United’s air freight service will 
be inaugurated with use of three 
daily round trip flights which the 
company currently is operating 
from coast to coast with a fleet 
of twin-engined Douglas DC-3 Car- 
goliners, Graddick said. 
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Scharff Retires 
From Chevrolet; 


Lynch Succeeds 


DETROIT. — Clinton R. Scharff, 
traffic director at Chevrolet, is re- 
tiring after 29 years of service, 
it was announced last week by 
Hugh Dean, general manufacturing 
manager. He will be succeeded by 
William R. Lynch, employed in 
= traffic department since 


Scharff’s business career began 
in 1903 as office boy and clerk for 
the Lackawanna railroad. In 1909 
he became assistant traffic director 
of the Maxwell Briscoe Co., later 





C. R. Scharff W.R. Lynch 


joining the United States Motor 
Co, and in 1914 became assistant 
secretary and general manager of 
the National League of Commission 
Merchants. His association with 
Chevrolet began in January, 1916, 
in New York, and later he trans- 
ferred to Chevrolet’s central office 
here as traffic director. In 1937 he 
was made chairman of the Gen- 
eral Motors Traffic Assn. by W. S. 
Knudsen, then president of General 
Motors. 

Lynch’s business career began 
with the Foreign Freight depart- 
ment of the New York Central 
railroad in New York. Later he 
transferred to the Freight Traffic 
department of the same road, and 
in January, 1923, resigned to be- 
come traffic representative of Chev- 
rolet.in New York city. During 
the next few years he served as 
assistant traffic manager at the 
Tarrytown, N. Y. and the Flint, 
Mich. plants and in 1928 was made 
traffic manager at the Kansas City 
plant then under construction. This 
was followed, in 1934, by service 
as traffic manager at the Norwood, 
O. plant, after which he was trans- 
ferred in the same capacity to the 
Baltimore plant. In 1935, he was 
transferred to the central office as 
assistant to the traffic director, a 
position which he has held until 
his present appointment. 


Ford Denies It Plans 


To Build Quebec Plant 

MONTREAL.—G. G. Kew, secre- 
tary of the Ford Motor Co. of Can- 
ada, Ltd., denied last week that 
the company is considering estab- 
lishment of a factory in Quebec 
city. 

Kew was commenting on a Que- 
bec report that Armand Viau, the 
city’s industrial commissioner, had 
been referred to the Windsor (Ont.) 
plant by Ford officials in Dearborn, 
Mich., in reply to an invitation ex- 
tended by the company to esablish 
a plant in Quebec. 


Fla. Gas Sales Up 


TALLAHASSEE, Fla. — Figures re- 
leased by J. M. Lee, state comptroller. 
revealed a consumption of 36,718,420 
gallons of taxable gasoline in the state 
last month as compared with 34,108,903 
the month before, 26 682,809 in Novem- 
ber, 1944, and 23,721,787 in November 
two years ago. 











THE FIRST MACK BUS 


roduced since April, 1943, when Mack Mfg. Corp. 


began to surrender its facilities for war production, has come off the Allentown, 
Pa., assembly line. Indianapolis and Worcester, Mass., get the first deliveries, 
the former 10 and the next 50 to the Bay State city. But 92 other Macks were 
close behind the first bus, and soon they will be rolling off at the rate of 10 
daily. The new transit-type bus embodies many features that were engineered 
through wartime collaboration with operators, exhaustive research and experi- 
mentation. They will accommodate 41 passengers. 















7. a trade is in peril, it is 
an obvious necessity that its 
members must stand unitedly to- 
gether. It is true, also, that in a 
democracy, the strength of an or- 
ganization must be exercised 
through members of Congress by 
the marshaling of public support. 


This is why, in addition to 
memorializing congressmen, many 
dealers have tried to establish a 
better understanding of their posi- 
tion in regard to cost absorption. 
What people understand, they are 
for; what they do not understand, 
they are against. We learned that 
truism almost in our kindergarten 
stage. It is being put to effective 
use now by many individual deal- 
ers and dealer groups, by improv- 
ing good public relationships with 
newspapers and other mediums 
available for the dissemination of 
information. 


Not long ago one of the out- 
standing southern newspapers 
ran an editorial evidencing lack 
of facts on both sides of the 
cost of absorption question. Be- 
cause the local dealers were con- 
cerned, they invited the editor 
and editorial writers of the news- 
paper to a dealer meeting at 
which they arranged to have the 
old maestro, Capt. John E. Smith, 
the dean of Atlanta dealers, read 
a statement setting forth the 
dealers’ side of the controversy. 
Because such a statement is 
typical of the thinking of indi- 
vidual dealers and dealer groups, 
I quote Captain John: 


“One of the outstanding features 
of the Atlanta Journal has been its 
editorials, which are generally 
written with truth as a background 
and garnished with English in its 
choicest forms. 


“However, 
poignancy to report on Tuesday 
last, I read not only with surprise 
and astonishment, but with much 
grief, the editorial entitled ‘Bowles 
Stands Fast.’ I propose, if your 
patience permits, to discuss this 
view of the editor on a topic per- 
haps the most important of any 
now facing the American people. 


* * * 


Bowles Seen Firm 
Against Dealers 


R. BOWLES,’ it begins, ‘is 

standing firm against”—and 
mark this well—‘“the greatest sin- 
gle pressure group operation since 
the Office of Price Administration 
was established.’ 

“Whew, boys, let’s swell our 
chests. We never dreamed of our 
power. Think of the great Labor 
Lobby, the powerful Railroad Lob- 
by, the Farm Lobby, the Industrial 
Lobby, the Military Lobby, and 
others too numerous to mention, 
and then Mr. Bowles says: ‘Aver- 
age prices the public pays for new 
cars will be no higher than those 
charged in January, 1942.’ How is 
this to be done? Why, by the 
dealers absorbing increased manu- 
facturing costs. In other words, 
the dear old dealers must now 
become blotters, to absorb some- 
body else’s cost. 

“In doing this cost absorption 
work as blotters, the dealers, ac- 
cording to Mr. Bowles, will be 
doing no more than dealers in 
other lines whe are also serving 
as blotters. But, Mr. Bowles does 
not mention that the auto dealers 
alone, almost without exception, 
have had no cars to sell for over 
three years. "Tis true, some of the 
larger dealers in the cities have 
done fairly well on service and 
parts, the great majority of deal- 
ers, the little businessmen, if you 
please, have practically been out of 
business. Average dealers sell 40 
to 50 cars per year. 

“Mr. Bowles here is lauded in the 
editorial as the champion who is 
holding down inflation. Ye gods, it 
must be self-evident to even a! 
childish mind, that inflation is here | 
now. Look around you everywhere, | 
but since we are dealers, suppose | 


) Dealers tell me 


By John 0. Munn 


and the writer’s namo will be kept in confidence if requested. 


I regret with great],, 






we consider the used car as valued 
by Bowles. 


“Under the present formula, if 
we traded a new 1946 Chevrolet 
for a used ’42 at the Bowles’ 
price, we would have to pay boot. 
Think of such a policy! Here 
follows in the editorial, a para- 
graph about the rosy future for 
dealers in ’46 which is to be our 
best year. 

“Well, of course, Mr. Bowles 
might, and probably will, plead not 
guilty about the strike, yet com- 
mon sense and even less, will see 
the absurdity of raising wages 30 
percent without permitting a raise 
in price. 

“Now, when one considers 90 per- 
cent of the retail price of a car is 
labor, the raising of wages must 
result in increased prices unless 

you have a bottomless pit from 
which to extract the coin, or par- 
don, a high-speed printing press 
such as are now operating in the 
U. S. System. Now, here is a real 
gem in statistics. The editorial says, 
quote: ‘Without cost absorption, 
(blotting is~meant) the dealer’s 
gross profit margin would be 24 
percent.’ By absorption, (blotting, 
I mean) this margin will be re- 
duced to 20% percent. When this 
margin is compared with the deal- 
er’s actually realized prewar profit 
of only 11.5 percent, the inference 
is that he will not suffer under 
the new ceilings. 

“Perhaps the only way such a 
statement could be explained is 
that in the first instance gross 
profit is mentioned, and in the 
second profit only is named. 

* * * 


Il Percent Profit 
Impossible 





NY and every one who knows 
anything about selling cars 
can easily explain that 11.5 per- 
cent is impossible. Where is the 
rent, the salesman’s commission, 
the light and water bills, the li- 
cense taxes and many other ex- 
penses coming from? Mr. Bowles 
says there will be no used cars 
losses for a long time. How does he 
know? He predicts production of 
new cars will greatly increase, and 
if this is so, or even if prewar 
production only is obtained, we all 
know we must trade used cars, 
and at prices which will induce 
the owner to trade, and then must 
be sold to those who can buy them 
on easy terms. 


“The fact that dealers had de- 
veloped the trading and selling 
of used cars to the point where 
we were handling two used cars 
for one new one, is_ responsible 
for the great increase in owners 
in our country. We made it pos- 
sible for a man to buy a used car 
for $100 to $150 and this is why 
we had such a large number of 
cars in our good old U. S. A. 


“This editorial further says 
the consumer will pay retail 
ceilings far below the 20 to 30 
percent increases originally 
sought by the automobile indus- 
try. Let’s wait and see Mr. 
Editor! 

“Well now, under present condi- 
tions, when will the consumer get 
his car? Selling goods at cost or 
below, is something novel for a 
going concern to attempt. Maybe as 
someone in Congress said, the OPA 
can make 2 and 2 equal 5. 

“In the final paragraph a stirring 
tribute is paid to Mr. Bowles for 
again standing on principles in 
setting prices on cars. Much might 
be said about principles, but if 
Bowles has announced one and 
consistently stuck to it, I would 
like to know what it is. 


“Changing the manufacturer’s 
discount to dealers from 24 per- 
cent to 21% percent is a prin- 
ciple — New is not the word; 
Revolutionary better describes it. 
Mr. Bowles said at the meeting 
in Washington, ‘We are sitting 

(Continued on Page 34, Col. 1) 


AUTOMOTIVE NEWS, JANUARY 7, 1946 





Canadian Auto Show 


Ruled Out for 1946 

TORONTO.—There will be no 
Canadian national auto show in 
1946, J. L. Stewart, general man- 
ager of the Canadian Automo- 
bile Chamber of Commerce, said 
at the annual meeting of the 
organization last week. 

The Canadian show is usually 
held at the Canadian National 
Exhibition in early September, 
but since 1942 the exhibition 
buildings have been turned over 
to the Canadian armed services, 
and will not be ready for exhibi- 
tion purposes till 1947. 

R. A. Stapells was reelected 
president of the chamber for the 
twelfth consecutive year. 





Denver Fever Drops 


Strikes Cool Interest in ’46 Models; 
Service Shops Boom Again 


DENVER.—Before strikes inter-They are beginning to think that 


fered with automobile production 
a wave of interest was aroused 
here with motorists looking for- 
ward to a new car in the not too 
distant future. Repair shops re- 
ported a let-down in work that had 
been extremely heavy all during 
the war. Now the interest has 


cooled somewhat, according to lo- 
cal automobile men. 

Repair shops report an increase 
in jobs of late and that a goodly 
number of motorists have given up 
ithe idea of owning a new car soon. 





HERE ARE the new directors of the Akron District Automobile Dealers Assn. 
ox: ident; Kenneth Hoskins, president; 


Seated, left to right, Glenn West, vice- 
John Lehman, secretary-manager, and 


G. Newcomb. Standing, left to right, 


George Pate (seated on back of sofa), Charles Weiss, Lee Arnett, Dave Corbin, 


D. Laughman, Charles Coltrin, treasurer. 


All members of the local associa- 


tion, which embraces Summit county, including Cuyahoga Falls and Barberton, 
are members of the state association as well as the national association. 


Wisconsin Trade Assn. Adds 
150 to Bring Roster to 1,000 


MADISON, Wis.—With 150 new 
members added to the rolls in the 
last few months, Wisconsin Auto- 
motive Trades Assn. enters the 
new year with about 1,000 mem- 


W. Va. Dealers 
Demand End of 
Double Deck Ban 


RICHMOND, Va.—In line with 
the nationwide movement to elimi- 
nate state line trade barriers which 
block free move- 
ment of inter- 
state highway 
transport- 
ation, the Auto- 
mobile Dealers 
Assn. of West 
Virginia has ask- 
ed Gov. Clarence 
W. Meadows to 
include inthe call 
for the anticipat- 
ed special session 
of the state legis- 
lature the repeal 
of the so-called Double Decker law. 
The request to the governor was 
in the form of a resolution adopted 
by the association. 

According to William Randolph, 
secretary-manager of the dealers’ 
organization, -he present law pro- 
hibiting the dou™le deck transport- 
ation of motor . hicles over the 
public highways of the state has 
not operated to the best interests 
of the public nor the state. 

“The law has tended to be dis- 
criminatory by driving away trade; 
traffic and tax revenue; creating a 
trade barrier blocking off the 
southeastern states from the mid- 
dlewest; directing unfavorable 
criticism toward West Virginia, as 
well as denying many small busi- 
nessmen the advantages of store 
delivery of the merchandise they 
sell,” Randolph said. 

“With the resumption of motor 
vehicle manufacture, the continu- 
ance of the Double Decker law 
upon the books will confront the 
dealers of West Virginia with a 
hardship in attaining their mer- 
chandise which is not experienced 
by any other type of small mer- 
chant within the state as the pre- 
dominance of communities are 
without ready accessibility except 
by motor vehicles.” 








Wm. Randolph 


bers, one of the largest member- 
ships in the country, Vice-President 
Louis Milan said last week. 


The association recently elected 
11 new members for its 33 member 
board of directors. Directors serve 
three years, E. W. Fisher, Mondovi, 
is president. 


The executive committee consists 
of E. L. Benning, Kenosha; Fisher, 
J. P. Gillespie, Madison; A.C. Hall, 
Milwaukee; H. O. Hornburg, Hart- 
land; L. V. Kvam,. Milwaukee; 
Bryan Roberts, Burlington; Harry 
Seidell, Merrill; H. J. Schwartz- 
burg, Milwaukee; and H. F. War- 
sinske, Wisconsin Rapids. 


A new edition of the official Wis- 
consin Automobile Valuation Guide 
has been distributed to dealers by 
the association. The volume is pre- 
pared periodically under associa- 
tion auspices. 


Louis Milan, executive manager 
and legislative representative of the 
association, has resumed full-time 
work with the group. A series of 
local and sectional meetings for 
automobile dealers throughout the 
state is being planned. 





*@ the House . 


ATAM will hold its annual session concurrently with NADA direc- 
tors’ meeting Jan. 28-30 in Chicago’s Stevens hotel... . , 
100 counties have 100 percent membership in Virginia Automotive 


Trade Assn.... 


nity to record 





Wembhoff 


with 600 members, has goal of 1,000 in 194@... 
While this mugg doesn’t work in the circula- 
tion department, I can’t pass up an opportu- 


president of Greenwald Auto Co. 
Kensington, Pa., sends in check for year’s sub- 
scription for the new Buick dealer in New Ken- 
sington, Ben Glenn, 

. And while we’re at it, W. L. Chappell & Son, 
dealers in horses and 
wants to subscribe (sotto voce: they also handle 
International Harvester’s lines). . . 
Sokolsky had a column (Nov. 
dealers’ side in discount battle... . 

Here I go out on a limb on a few predictions for 1946: Dealers will 
win battle against further discount cut, but won’t get 2% percent 
slash rescinded until OPA bows out (looks like Jan. 1, 1947); 
ear ceilings will remain until June 1, SSR 49 until May 1; strikes 
will be all cleared up by second quarter; threatened steel strike, if it 
eventuates, won’t tie up auto production because strike will end be- 
fore car makers use up stocks; dealers will lose a lot of goodwill and 
potential customers this year through bad allocation of new cars. 













even with the strike situation bet- 
tered soon production has already 
been curtailed to such an extent 
that there will not be enough cars 
in 1946 to meet the demand. 

Less than one-third of the new 
car demand can be satisfied in 
1946, according to Clarence Werth- 
an, AAA executive here, who ad- 
vised that present automobiles 
must be conserved “or walking will 
become the means of getting about 
for a lot more people.” He further 
stated that right now there is a 
ready market in this country for 
16 million automobiles. 


“But in 1937, the greatest pro- 
duction year in the history of auto- 
mobile manufacturing, 3,915,889 
passenger cars were produced,” he 
said. “It is believed production can 
be stepped up to 5 million units a 
year, but that still is under a third 
of the estimated demand. The fact 
remains that we’ve got to stop 
smashing up automobiles.” 

Some Denver dealers are still 
taking orders for new cars, while 
others are staying with their orig- 
inal idea of not accepting any 
orders until they have cars to fill 
them, 


Miller Elected 
President of 


N. M. Dealers 


ALBUQUERQUE, N. M. — Leo 
Miller was named president of the 
New Mexico Automotive Trades 
Assn, at a meeting of the organiza- 
tion here last week. Other officers 
elected were Kenneth Tonning, 
vice-president; I. L. Harkins, sec- 
retary; Donald Sexson, treasurer. 

During the meeting discussion 
was centered on service and parts 
problems. 

Parts hoarding by independents 
and dealers was seen not only as 
the cause of expense to service- 
men who spent considerable time 
in fruitless search for parts, but 
as a source of annoyance and hard- 
ship on the part of autoists who 
found their car tied up for want of 
parts hidden away in some hoard- 
er’s parts bins. 

Members of the organization 
were agreed that cooperation in 
sharing of parts during the short- 
age would aid many dealers to 
move tied-up vehicles from their 
shops. 


Minn. Dealers Show 
100% in NADA, MADA 


CHISHOLM, Minn. — This city 
now has 100 percent on member- 
ship for both NADA and the Min- 
nesota Automobile Dealers Assn. 


Fred K. Dinger, manager of 
Chisholm Motor Sales Co., is re- 
sponsible for signing up the last 
remaining prospect. 


39 of state’s 


Tennessee association closed 1945 


this unusual one: Fred I. Lyle, 
(Ford), New 


with Lyle’s compliments. 
mules, Richland, Ga., 


.George E. 
24) devoted to 


used 


—PertTe WEMHOFF 
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AUTOMOTIVE 

B - OUR FIELD DEFINED 
ty Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 











Starting 1946 


? or year 1946 — the one that is supposed to be the first 
of many great auto years — got off to a cloudy stert. 
There were bright spots, it is true, but the dark pattern 
in the background shadowed it all and gave a feeling of 
uneasiness. 


Confusion in men’s minds made up the general dark pat- 
tern. The power-hungry UAW-CIO was still driving for a 
greater share in the management of the auto industry. The 
President’s so-called factfinding’ board was making little 
attempt to get at the facts. It, too, wanted to guess at 
what General Motors might earn on the basis of assumed 
costs, sales and selling prices — and then tell GM what 
it should pay its workers. 


On the slightly bright side was the fact that auto output 
was at the highest daily rate since the UAW strike shut 
General Motors plants. Ford opened the new year with 
production of 1,156 passenger cars, Studebaker finally got 
into production, Willys and Hudson resumed and Chrysler 
was still producing. 


The UAW had worked mightily to end supplier strikes 
so that its strategy of pushing production at other manu- 
facturers while blocking GM — before turning on the other 
companies — would work. But the long glass strike was still 
in progress, and steel and electric strikes were threatened. 


On many sides there were hopeful statements that the 
air would clear. But these statements were based largely on 
hope rather than facts. 


The facts were that, while millions of people wanted cars 
and while the great majority of workers probably were 
anxious to produce them at the fair wages offered by the 
manufacturers, the UAW leaders still wanted the manu- 
facturers to let them in on the management of the business. 


How About Management? 


ey HIS APPEAL to the mass voters Thursday night, Presi- 
- dent Truman went to some length to emphasize that the 
rights of labor would “remain inviolate.” 


But nowhere in his talk did the President make any refer- 
ence to changing the Wagner Act to give industry and the 
long suffering public any rights under this law. 


_ Possibly, if the President had had some experience in hir- 
ing labor or managing a manufacturing business, he would 
be able to understand it is very possible that the inequalities 
of the Wagner Act, as it is now written, may be the basic 


--a word in 


It came as no surprise to anyone 

I have talked with that it was our 
industry which had been selected 
prior to V-J Day to bear the brunt 
of the leftwing attack against the 
American  indus- 


“THERE IS _ trial system. The 
ONLY ONE completely un- 
ANSWER” warranted de- 
mand of CIO- 

UAW radical leaders for a 30 
percent increase in hourly rate 


daily becomes more apparent as 
a smoke-screen behind which hides 
the real motives involved. The rank 
and file of the union’s membership 
would have gladly accepted (and 
would today) the General Motors 
counter offers, but that would give 
the labor leaders little to crow 
about. Pampered for years by pro- 
labor Administration, enabled un- 
der the duress of war to foist any 
sort of a compromise in order to 
produce the material needed for 
an all-out victory, with the sky 
the limit as far as costs were 
concerned, it was little wonder! 
that the smug boys in the corner 
labor offices worked out plans for 
a postwar Utopia. 
oz x * 

Now any sane American with an 
ounce of grey matter over his ears 
knows that the only future for | 
America lies in its return to the' 
system which gave this country 
the highest standard of living ever} 
known on this old world. We had 
not attained two cars in every 
garage but, with 35 million cars 
registered, we were approaching 
one car to every family. The luxur- 
ies of other lands were necessities 
to the people of America. The very 
mechanics, who make up the union 
that now is raising the present pre- 
posterous demands, were not only 
higher paid but their earnings 
would buy more of the good things 
of life for their families than any- 
where else in the world. The sys- 
tem of free American enterprise 
had succeeded in a manner un- 
dreamed of even by the most op- 
timistic of our founding fathers. 
No American, not even the mem- 
bers of the CIO-UAW, need be 
told these things. Why then are 
they impeding the _ reconversion 
which would mean a speedy return 
to a greater prosperity and thus 
more things for more people? 

* * * 

In GM’s labor statement, signed 
by Alfred P. Sloan jr., chairman, 
and C. E. Wilson, president, they 
justly ask: “Is American business 
in the future, as in the past, to be 
conducted as a competitive system 
or is the termination of the essen- 
tial economic factors such as costs, 
prices, profits, etc., upon which the 
business success and progress de- 
pends, to be made politically by 
some governmental agency instead 
of by the management appointed 
by the owners of the business for 
that purpose?” Well of course the 
answer to that $64 question is 
squarely up to the citizens of these 
United States of America, of which 
less than 7 percent belong to any 
organized labor union. With the 
unionists themselves, I do not be- 
lieve 1 out of 10 would knowingly 
subscribe to any program which 
has for its existence changing by 
one iota our free enterprise which 
means our competitive system. Un- 
like the Russians, who are deprived 
from knowing what goes on in 
other parts of the world, our peo- 
ple by press and radio are kept 
advised of the world’s events al- 
most in the hour they are happen- 
ing. Few here cannot read or 
write — and they, only from their 
own lack of conscience. Everyone 
can listen to every side of every 
question over free and independent 
American radios. 

* * * 

No, Messrs. Sloan and Wilson, 
we the American people want no 
other system than that which gave 
you and Walter Chrysler and Hen- 
ry Ford, along with millions of 
others in our history, the right to 
lift yourselves from whatever stra- 
ta of society you were born to 
become successful and give em- 
ployment to great numbers of our 


people and thus to provide “more' 
and better things for more people.” , 


cause for most of the labor ills his Administration is suf-!We are still nine-tenths of the 


fering. 


, voting citizens of a tried and true 


democracy, and we want no part 


THe Best LAID PLANS 


OF MICE AND MEN 
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‘Is War Over ......! 
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The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


Small Merchant 

It is too bad that industry has 
been slowed up at a time when 
reconversion was progressing so 
nicely. 

It seems there is a weakness de- 
veloped in our governing powers, 
or does everybody want to be boss? 
A very serious situation. 

The small merchant is suffering. 
No goods to sell, his expense goes 
on, and government demands its 
share of wages not earned. Is the 
war over?—W. J. Munro, Munro 
Motor Co. (Chevrolet), Rolla, N. D. 


Comfort Deluxe 


I have been tempted many times 
to write and tell you how much 
pleasure and information I have 
derived from reading AUTOMOTIVE 
News. On Monday evenings you 
can always find me sitting in the 
sunroom in an easy chair with my 
feet on a hassock, smoking a cigar 
and reading Automotive News. I 
always read it from cover to cover 
because in that way I can keep 
abreast of what is going on in 
this exciting business. 

On Dec. 12 we completed 33 years 


of any project that aims toward 
governmental or bureaucratical 
control, all of which adds up to 
dictatorship. We know it has been 
clean competition which has given 
us more and better automobiles, 
radios, washing machines, plumb- 
ing fixtures and a whole Sears- 
Roebuck catalog of things which 
the mass of our people can afford 
to own. We know that any change 
in this system will wreck the very 
fundamentals of the American 
way of life, and we will back you 
with our last dollar — and incident- 
ally with our last free vote — to 
protect the very things for which 
you are now fighting. Hold fast 
to the line, gentlemen, if it takes 
all summer!—G.M3S. 





of uninterrupted Ford service and 
on our anniversary we delivered a 
new Super Deluxe Ford fordor to 
one of our customers who had 
purchased a new car each year for 
18 years. His last was a ’42 which 
he drove until we made delivery 
of the ’46, his 19th car. 

We have a new Buick dealer 
starting in business in our town 
and the manager’s name is Ben 
Glenn. His address is 359 Grant 
Ave., Leechburg, Pa. We should 
like to have you send him Avutomo- 
TIVE News with our compliments. A 
check is enclosed for one years 
subscription.—Frep I. Ly se, presi- 
dent, Greenwald Auto Co. (Ford), 
New Kensington, Pa. 


Coming Events 


JANUARY 


7-11l—Detroit (Book - Cadillac hotel). 
SABE annual meeting and engineering 
display. 

7-11—Detroit. Annual meeting Society 
of Plastics Engineers, Inc., Rackham 
Educational Memorial, in conjunctior 
= <A Plastics Exhibit at Conver 

on hall. 


14-17—Chicago (Hotel Stevens). Forty- 
third annual convention of American 
Road Builders Assn. 


13-17 — Cincinnati (Hotel Netherlands 
Plaza). Annual meeting of American 
Trucking Assns. 


18—Omaha (Paxton hotel). State con- 
vention of Nebraska Automobile 
Dealers Assn. 


14-17—Chicago (Stevens hotel). Annual 
convention of American Road Build- 


ers 
28-29—Chicago (Hotel Stevens). Fifth 


annual meeting of Truck - Trailer 
Manufacturers Assn. 

29-Feb. 1— Oklahoma Oley, American 
Assn. of State Highway Officials. 


APRIL 


1-3—Chattanooga, Tenn. (Hotel Patten 
and Reid House). Spring mosting of 
American Society of Mechanical En- 
gineers. 
3-5——-New York (Hotel New Yorker). 
SAE National Aeronautic meeting. 
ao Gey. cee Saas am). 
ng Exposition spo y 
American Management Assn. 
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YOUR TIRES 
IN 1946 


"TIRE RATIONING is over, but the 
tire shortage is still with us! 


Although the rubber industry is 
producing more passenger car tires now 
than at any time before or during the 
war, it cannot hope to fill, in just one 
year, the backlog of fifty million tires 
accumulated during four years of war. 
There are still some shortages of man- 
power, machinery and materials which 
must be overcome before full production 
can be reached, but every effort is being 
made to turn out still more tires and, 
unless unforeseen circumstances occur, 
output will substantially increase in 1946. 


The rubber industry is doing its best 
to provide car owners with all the tires 
they want, but there are not now enough 
tires in the hands of retailers to meet the 
current demands. Some car owners will 
be able to get new tires this year. Others 
will have to make the tires which are now 
on their cars last considerably longer. 


If you are “on the fence,” trying to 
decide whether to have your present tires 
recapped or wait for new ones, I urge you 
to play safe. Don’t take chances on 
smooth, worn tires. Have them recapped 
before they become dangerously worn. 
Since national restrictions on gasoline and 
driving speeds were lifted, there has been 
an alarming increase in automobile 
accidents, some of them caused by 
unsafe tires. 


There is no longer any question 
about the quality of synthetic-rubber 
passenger-car tires. They are giving service 
comparable to pre-war tires. And as soon 
as enough rayon cord becomes available, 
they will be even better than pre-war tires. 
We pioneered in the development of 
rayon-cord tires many years before Pearl 
Harbor and produced them in greatly 
increased quantities during the war. 


We know that synthetic rubber is 
superior to natural rubber for many 
uses. For example, tubes made of butyl 
synthetic have far better air-retaining 
qualities. Synthetic-rubber compounds 
are being constantly improved and in 
the not-too-distant future there may be 
many different types of man-made 
rubber, each ideal for its specific purpose. 
Wire-cord bodies for truck tires are just 
around the corner, and many other 
important improvements are now in 
various stages of development. 


Thus, with each new day the dream 
of a 100,000-mile tire becomes nearer to 
reality. It is toward this goal that we are 
working with all our ingenuity and skill. 


w. Thao. 


Chairman 


THE FIRESTONE TIRE & RUBBER CO. 
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Basic Needs to Be Met... 





Raw Rubber Shortage 


To Continue in 1946 


NEW YORK.—Measured against 
prewar consumption and _ even 
greater postwar requirements, 1946 
will continue to be a “famine year” 
as far as natural rubber is con- 
cerned. 

President A. L. Viles of the Rub- 
ber Manufacturers Assn. based this 
appraisal last week on latest re- 
ports from the major rubber pro- 
ducing areas. To it he coupled a 
warning that most sections of the 
world market will suffer acute 
shortages of finished rubber prod- 
ucts for many months to come, 
probably in 1947. 

“The picture is much brighter 
in this country,” he said, “both 
as to raw materials and the fin- 
ished products. Thanks to the 
availability in good supply of 
high quality synthetic rubbers, 
American manufacturers will re- 
duce substantially the backlog of 
consumer demand that accumu- 
lated during the war years.” 

Viles said trade circles expect an 
all time, peacetime record con- 
sumption of approximately 900,000 
tons of rubber in this country in 
1946. In light of difficult production 
problems in the Far East, natural 
rubber producers may be unable 
to meet more than a third of this 
demand. Best current estimates are 
that natural rubber receipts in this 
country will run between 250,000 
and 350,000 tons. 

“Relatively low-cost, petroleum- 
base synthetic rubber plants with a 
proven capacity of between 500 and 


Freedom Merges 
With Valvoline 
In New Oil Firm 


FREEDOM, Pa. — Merger of 
Freedom Oil Co. here and Valvoline 
Oil Co. and Galena Oil Corp., both 
of Cincinnati, into the Freedom- 
Valvoline Oil Co. was announced 
last week by William G. Bechman, 
board chairman of the new com- 


pany. 

The consolidation brings together 
the three oldest independent Penn- 
sylvania refiners of lubricating oil, 
all of them distributing quality 
products internationally. 

The new company will maintain 
headquarters in Freedom and Cin- 
cinnati, with offices in 40 cities in 
this and 11 foreign countries. 

Refining activities will be main- 
tained in two plants located at But- 
ler and Freedom, Pa. 


Officers of the new concern are 
as follows: William G. Bechman, 
chairman of the board; Gus P. 
Doll, vice-chairman of the board 
and executive vice-president; Earle 
M. Craig, president; C. J. Leroux, 
vice-president in charge of sales; 
B. L. Heath, vice - president in 
charge of manufacturing, and C. 
Lloyd Archer, secretary-treasurer. 


former assistant 
er of Nash Motors, 
was feted a oy oe tes at a “‘farewe 
e Socbern Inn just be- 
yy anters. On Jan. 1 Arnold 
commmea pemdone of Nash Michi- 
in wade he l be associated 
Charles Abbott ‘and Howard Bow- 
er as wholesale distributors for Michi- 
gan. Abbott and Bower continue their 
retail activities as Nash Detroit. 


0. 


L. ARNOLD, 


1i | additional license (up $50); 


600 thousand tons of GRS are cur- 
rently operating. To this can be 
added estimated output of 70,000 
tons of GRI, butyl, and 30,000 tons 
of GRM, neoprene. 

“Indications are that basic raw 
materials requirements of Amer- 
ican manufacturers will be met, 
even though these demands rocket 
nearly 50 percent above the 653,000 
tons of rubber used in the last full 
peacetime year, 1940,” Viles said. 

“But with natural rubber con- 
tinuing in tight supply throughout 
1946, no wholesale conversions from 
synthetic rubbers are indicated. Re- 
ceipts of even as much as 350,000 
tons of natural rubber would actu- 
ally be less than our manufac- 
turers consumed in the critical war 
year of 1942,” Viles added. 

War requirements have dimin- 
ished to the extent that the Civil- 
ian Production Administration 
estimates that expected natural 
rubber receipts may permit an 
average conversion of up to 70 
percent synthetic rubber and 30 
percent natural rubber sometime 
in 1946. 

Viles was of the opinion that 
such a balance of rubber stocks 
will assure the consumers of this 
country ample supplies of most 
rubber goods by the latter part of 
the year, although fully normal 
stocks of tires may be as far away 
as early 1947. 

“In such balance, manufacturers 
will be able to supply a wide range 
of products that will be superior 
in quality to corresponding mer- 
chandise in 1941, items that will 
match or out-perform prewar goods 
straight across the board, in pas- 
senger car tires, rubber heels, in- 
sulating materials, many rubber 
sundries, certain hard rubber prod- 
ucts and mechanical goods, and 
hundreds of other rubber items,” 
Viles said. 

Meanwhile, RMA said rubber 
continued to hold the spotlight of 
public interest in 1945 as the “ma- 
terial of the year.” 

At the turn of the year a short- 
age of truck and combat tires on 
the Rhine front threatened to pro- 
long the European phase of the 
war. Pleas from commanders in 
the European theater for more 
tires to mobilize their armies for 
the final push were met by a rec- 
ord-breaking production of military 
tires by the rubber manufacturing 
industry. 


The end of the war in Europe 
brought only a small easing off in 
the demand for truck tires because 
of the transportation problems of 
redeployment at home and abroad. 


Rackets Hit 
Fair Play Stressed 


For New Sales 


TAMPA, Fla.—Holtsinger Motor 
Co. (Ford), is using newspaper ad- 
vertising space to tell clients its 
policy on new-car delivery. The 
copy states “We have the obliga- 
tion of getting new automobiles to 
our customers as fast as we can 
in the fairest and most orderly way 
possible, and that obligation we 
intend to fulfill to the best of our 
ability.” 

The dealer declares that it will 
not substitute names on order lists 
and it will not require a trade-in 
to obtain a 1946 model. Veterans 
will receive 25 percent of its new 
cars, it states. 

Emphasis is placed on the fact 
that the firm is not interested in 
any “bonus” or “side payment” 
deals. 


Savannah Ups Fees 


On Dealer’s Licenses 
SAVANNAH, Ga. — City council 
has adopted its 1946 tax ordinance, 
which ups the license fees for a 
number of business enterprises. 
Changed included: auto dealers 
and agents, who sell parts of cars 
to other shops or agencies, $100 
auto- 
motive electric repairs, $75; auto- 
motive tractors, $200 (in addition 
to license for selling cars or 
trucks); auto top covers, $25; air 
products, manufacturers and dis- 
tributors, $150 (up $50). 








R. 
to the Nash 1946 


L. ALEXANDER, zone manager for Nash in New Orleans, and B. C. 
Anderson, assistant general sales manager of Nash, are pictured here just prior 


announcement driveaway conference with dealers from the 


southern portions of Louisiana and Mississippi. 


Cotton Group Attacks Claim 
Rayon is Better for Tires 


MEMPHIS. — The Pace Cotton 
committee has informed the Na- 
tional Cotton council that recent 
government tire tests do not sub- 
stantiate magazine and newspaper 
advertisements claiming that rayon 
cord is superior to cotton cord in 
all types of tires. 

The committee, which is studying 
cotton industry problems under the 


Parts Shortage 
Still Plagues 


Canadians 


MONTREAL. — Montreal motor- 
ists, while they now have a fairly 
good chance to buy new tires, still 
have to contend with a shortage of 
parts, according to a survey of 
dealers. There will not be an un- 
limited supply of tires or new parts 
for some months to come. 

Dealers’ comments on the parts 
shortage vary from “it’s pretty 
grim” to “it’s not too bad” although 
they all agree that some automo- 
bile parts still are practically un- 
obtainable. 

The main shortage, according to 
the dealers, lies in transmission 
parts, while motor parts are the 
most plentiful. Body parts, such as 
fenders and metal panels, which 
have been practically non-existent 
for about three years because they 
were not regarded as essential, now 
are slowly coming back to the 
market. 

Parts for General Motors cars 
seem to be more plentiful than 
most, the survey showed, with 
Ford dealers blaming their parts 
shortage on the recently - ended 
Windsor strike. 


Ford Regains Unit 


In New Orleans 


DEARBORN. — Return from the 
government of Ford’s parts and 
service building at 7200 N. Peter 
St., New Orleans, La., was an- 
nounced last week by Ford officials. 
Ford’s New Orleans plant was 
leased to the United States Army 
at the start of the war for use as 
a storage depot. 

Ford again will use it as a parts 
depot with normal operations to be- 
gin within three months. The depot 
will supply a complete line of Ford 
passenger car and truck parts to 
dealers and owners in Louisiana, 
Alabama and Mississippi. 


New Plastic 


Celanese Presents Forticel 


At Detroit Exhibit 


DETROIT.—Forticel, a new Cel- 
anese plastic, will make its formal 
debut at the Society of Plastics 
Engineers National show here to- 
day (Jan. 7). 

The fast molding properties of 
this first new plastic announced 
since the war’s end, will be demon- 
strated in a large “shot.” A 16- 
ounce, four-cavity die will produce 
two complete containers (large 
enough to hold the contents of a 
carton of cigarets) at one time in 
a 50-second or shorter cycle. 

The molding will be done under 
the auspices of the Hydraulic Press 
Mfg. Co., which plans to run Forti- 
cel in demonstration of a new large 
injection press. Celanese Plastics 
Corp. engineers will be in attend- 
ance. 








chairmanship of Rep. Stephen Pace 
reported that cotton cord in pas- 
senger car tires withstood all tests 
applied to it and was in good 
condition after 68,000 miles of high 
speed driving. 

In addition, the tests showed a 
much improved cotton cord can be 
produced by the use of certain va- 
rieties of cotton. 

Conducted by the Rubber Re- 
serve Co. in cooperation with the 
Bureau of Agricultural an Indus- 
trial Chemistry of the Department 
of Agriculture, the tests included 
comparisons made on light trucks 
of standard cotton cord, rayon 
cord, and cotton cord made from 
improved varieties of cotton. They 
were made at San Antonio, Tex., 
on the government’s tire test fleet. 

Passenger car tests were discon- 
tinued, the Pace committee said, 
after cotton cord tires driven at 
60 miles an hour had outworn their 
original treads and a recap tread, 
and were still in condition good 
enough for another recapping. 

The committee said a group of 
rayon tires driven in a truck test 
gave 16 percent more mileage than 
the improved cotton cord tires, but 
this was attributed to the type of 
tire construction rather than to 
any fiber quality since no fabric 
failures occurred in either group. 


Dealership Bought 
By Trevellyan 


LANSING, Mich.—Announcement 
is made by D. E. Ralston, general 
sales manager of Oldsmobile, of the 
acquisition of the 
Lansing Oldsmo- 
bile Co. here by 
H. A. Trevellyan. 
The latter has 
been for 12 years 
an assistant gen- 
eral sales man- 
ager of Oldsmo- 
bile. The name of 
Lansing’s exclu- 
sive Oldsmobile 
dealership has 
been changed to 
Trevellyan Olds- 
mobile, Inc., and Trevellyan has as- 
sumed active management. 

Trevellyan’s early experience was 
gained in Chicago where he served 
as parts and service manager for 
two of Oldsmobile’s largest retail 
outlets. Joining the Oldsmobile fac- 
tory organization in 1925, he held 
posts of district manager, branch 
manager, zone manager and re- 
gional manager for the parent or- 
ganization. 


Trevellyan 


Spare Tire Ban 
Continues for 


New Vehicles 


WASHINGTON. — Manufacturers 
of new motor vehicles will continue 
to be prohibited from acquiring 
tires and tubes as spares until fur- 
ther notice, Civilian Production Ad- 
ministration announced last week. 


Effective last week, Amendment 
1 to CPA’s Rubber Order R-1 re- 
placed OPA Tire Rationing Order 
1-A as the official document re- 
stricting tires to rolling wheels on 
new motor vehicles and other new 
mechanized equipment. 


When purchasing tires and tubes, 
vehicle manufacturers must certify 
to tire producers that the tires and 
tubes are ordered for use on roll- 
ing wheels only or to provide an 
inventory supply not exceeding 15 
days of scheduled production. 
Should the actual production of the 
vehicle manufacturer be less than 
scheduled, he must notify the tire 
supplier of the reduction in re- 
quirements, so that tire deliveries 
may be revised accordingly. 

Director W. J. Sears of CPA’s 
rubber division, explained that the 
restriction against spares for new 
cars would make more new tires 
available as replacements for cars 
and trucks now in use, provided 
tire dealers, motorists and truck 
operators cooperate in insuring 
that new tires go to those who 
need them most. 


Muffler Copy 
Cited by FTC 


WASHINGTON. — The Federal 
Trade commission has issued a 
complaint charging Hammacher, 
Schlemmer & Co., Inc., New York, 
with misrepresentation of an ex- 
haust muffler attachment desig- 
nated “Gasconomy,” advertised as 
a device to save gasoline and effect 
other economies in the operation of 
automobiles and trucks. The re- 
spondent corporation trades under 
the name of Hammacher Schlem- 
mer. 


The complaint alleges that in ad- 
vertising the device the respond- 
ent has represented falsely that it 
will save gasoline and oil and in- 
crease the mileage obtained from 
a gallon of gasoline 10 to 20 per- 
cent and even more in some in- 
stances; that it will cause the mo- 
tor to have quicker acceleration 
and give better performance; and 
that it has been installed on hun- 
dreds of New York City official 
cars after exhaustive tests had 
proven its worth. 


Tudor’s Scranton Plant 


In Full Production 

SCRANTON, Pa.— Tudor Indus- 
tries Corp. is in full production of 
hydraulic automobile and truck 
jacks at its new plant here. 


A previous report had incorrect- 
ly stated that the plant was being 
established in Harrisburg, Pa. The 
new plant in Scranton, built at a 
cost of $75,000, has 30,000 square 
feet. 


Car Tariff Off 


TURKEY.— (UTPS) —Automobiles, 
buses and tires will now be imported 
here without pa en of ne, oxy. 
it was reported last week. It 
lieved that a decline of 12 percent 
from the retail prices may resul 





ONE HUNDRED SEVENTY-FIVE voices 
Mercury dealers. In a festive setting, the 


introduce the 1946 Lincoln and Mercury automobiles to In 

yon a Eastern Oregon, Idaho, Wyomin 
er of the Salt STake City Ford on branch, 
was held in the samereite ballroom at the Hotel Utah was in 
ing Could Be Finer.’’ Seventy-five dealers 


meetin ing “wae 
ing with the Lincoln slogan, — 
am 7s at this evening meeting. 


branch Lincoln- 
ercury cars pens 
shown to dealers. The renowned East High School a epee chorus hel 


reet Salt Lake Cit 
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Nevada and Utah. 
said the Scaler 
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Maybe you're Missing Something in California’s 


BILLION DOLLAR VALLEY OF THE BEES 


vr DON’T NEED a microscope to see the sales potential in Cali- 
fornia’s Billion Dollar Valley of the Bees. It stands out as a 
market you can’t afford to miss. In population it’s bigger than Cleve- 
land or the whole state of Oregon. Its Effective Buying Income in 
one year jumped 16.5% — to 1% billions. Retail sales zoomed to 
876 million.* 


Those are important facts for advertisers to know about this 
market whose EBI ranks it as the “6th city of the U.S.” But even 
more important — all signs point to continued growth of popula- 
tion and buying power in Sacramento, Modesto, Fresno and other 
parts of the Valley. Don’t expect the end of war spending to inter- 
fere with its amazing progress. Because in this imland California 
valley, there were no aircraft factories to become idle . . . no vast 
war plants to padlock. 


The only newspapers that really blanket the Valley are 
The Sacramento Bee, The Modesto Bee and The Fresno Bee. These 
three McClatchy newspapers tell your story in an area where live 
83°/, of those people . . . where 81%, of that EBI is concentrated .. . 
where 88°/, of all those retail sales are made. 


e eo 





The Sacramento Bee The Modesto Bee The Fresno Bee 


SACRAMENTO 

Big payrolls are permanent in thriving Sac- 
ramento. For instance—both the Southern 
Pacific and Western Pacific railroads have 
their main shops here. In 1944 they paid 
$12,573,947 in wages. In the ABC city zone 
94 out of every 100 families get The Sacra- 
mento Bee at home. 


“Sales Managen--nt’s 1945 Copyrighted Survey 


NEWSPAPERS 


National representatives . .. O'MARA & ORMSBEE, INC. 
New York « Los Angeles « Detroit « Chicago « San Franci 
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WASHINGTON. — Leading au- 
thorities on design, construction 
and maintenance of highways and 


| airports will address the forty- 
third annual convention of the 


American Road Builders’ Assn. Jan. 
14-17 at the Stevens hotel, Chicago, 
President James J. Skelly an- 
nounced here last week. 


Maj. Gen. Philip B. Fleming, ad- 


| ministrator of the Federal Works 


agency, heads a list of congress- 
men, government agencies, state 
associations, engineering colleges, 
state highway departments, muni- 


| cipalities and counties and others 
| who will make addresses, lead dis- 


cussions or offer reports. 

Rep. J. W. Robinson of Utah, 
chairman of the House Roads com- 
mittee, and Rep. Jennings Ran- 
dolph of West Virginia, a leader in 


' airport legislation, will be among 


the Congressional figures. 
Herman MacDonald, president 
of the American Assn. of State 
Highway Officials and Massachu- 
setts commissioner of public 
works, will speak on the coopera- 


tive participation of state, county 

and urban agencies in adminis- 
tering the Federal-Aid Highway 
act. 

Other speakers include Commis- 
sioner George H. Field, Bureau of 
Community Facilities, FWA; Lt. 
Gen. Raymond A. Wheeler, Chief 
of Engineers, U. S. Army; H. A. 
Radzikowski, chief of the division 
of maintenance, Public Roads ad- 
ministration; J. T. Callaway, assist- 
ant to the vice-president, Goodyear 
Tire & Rubber Co., and Spencer 
Miller jr., New Jersey’s highway 
commissioner. 

The Airport division of the asso- 
ciation, which is concerned with 
the design, construction and main- 
tenance of airports, will have ses- 
sions headed by Col. E. R. Needles, 
consulting engineer; William E. 
Cullinan, director of the New York 
Bureau of Aviation; Aubrey Keif, 
of the Texas Co.’s department of 
aviation sales, and Thomas Pringle, 
Office of the Chief of Engineers, 
War department. 

Technical subjects will occupy 
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Road Builders List Speakers 
For Jan. Parley in Chicago 





“Sorry, officer, if we violated a 
traffic regulation, yowll have to 
talk to the car! These ’46s drive 
themselves!” 





@ prominent place on the con- 
vention program. There are 20 
committees covering such phases 
as soil compaction, express high- 
Ways, grade separations, align- 
ments, grade and right-of-way, 
Skelly said. 








Automatic Parking 


No Driver Needed to Store Cars with System 
Designed by British Firm 


TORONTO. — British engineers 
have developed mechanized parking 
in an attempt to solve the problem 
of car parking in congested city 
areas. Building, Engineering and 
Mechanics Ltd., London, in col- 
laboration with three British engi- 
neering firms, has completed de- 
velopments of the Baldwin-Auger 
system which provides for the 
parking of cars end to end and 
side by side in the mass. 

The motorist simply drives in- 
to the car park, takes his car 
direct to an ever open space at 
the end of a twin track bay, 
applies the hand brake and leaves 
it. 

When he returns he hands his 
ticket to the attendant who dials 
the number required. The car is 
then automatically brought to the 
drive off position without any other 
vehicle in the car park being 
touched, even though the car park 
is packed to capacity. 

Behind this sequence, requiring 


NEW B. F. GOODRICH PASSENGER TIRE 


New B. F. Goodrich synthetic 


TIRE THAT OUTWEARS 
PREWAR TIRES! 


** 4 MIRACLE,” some have called it! 

Few believed that a tire could 
ever be made of synthetic rubber that 
would actually outdistance those made 
of prewar natural rubber. Yet here it is, 
the new B. F. Goodrich Silvertown. 
And here are some of the reasons for 
its longer-than-prewar mileage: 


New, better rubber 


A new rubber, so superior that for a 
long time it was a Closely guarded 
military secret, was developed by B. F. 
Goodrich. Tires made with this rubber 
wear longer, run cooler. They have 
greater resistance to cracking—actually 
ate more resistant to bruising and dam- 
age from accidents. But rubber is only 
one reason why the new B. F. Goodrich 
Silvertown outwears prewar tires. 


New road-level tread 


In the picture above, note how the 
tread is flatter—puts more rubber on the 
road. This means that more rubber 


shares the wear, spreads it evenly over 
the whole tread surface. No more worn- 
out-in-the-middle treads. The result: 
more mileage, better traction, more skid- 
resistance and greater safety. 

The tire body is more rugged, too. 
B. F. Goodrich developed a stronger 
cotton cord for this tire. And more cords 
are used than in prewar tires. Another 
feature that means more miles, greater 
safety for you. 


Nearly 17 million test miles 


Over 2,000 tests have been made 
with this new tire. Taxi fleets, state 
police cars, and the B. F. Goodrich test 
fleet have rolled up nearly 17 million 
miles under all kinds of driving condi- 
tions. The new B. F. Goodrich Silver- 
town gives longer tread wear... actu- 
ally outdistances prewar tires. 


3 years’ EXTRA experience 


The first B. F. Goodrich tires con- 
taining synthetic rubber were sold to 


only one. attendant for every hun- 











American motorists 18 months before 
Pearl Harbor. That was three full years 
before any other tire manufacturer . . . 
three years during which B. F. Goodrich 
has been piling up extra synthetic rubber 
tire experience. This three-year head 
start is another reason why you can 
count on extra mileage . . . extra safety 

. extra value from the new B. F. 
Goodrich Silvertown. Supplies are still 
limited, of course, but we hope to have 
much larger quantities in the hands of 
most dealers within the next few months. 
The B. F. Goodrich Company, Akron, Ohio. 


B.E Goodrich 


FIRST IN RUBBER 





dred cars, is a system of gears and 
movable floor sections that togeth- 
er form an integral part of the 
floor. The cars are moved by this 
system of “auto-actuated floor- 
space” through the length of the 
bays, and are traversed sideways 
at the ends. When a car is wanted 
its movements can be clockwise or 
anti-clockwise through the bay. By 
this method of parking, it is claim- 
ed that 79 percent of the floor space 
may accommodate cars as against 
about 39 percent in a non-mechan- 
ized car park. 

Equally important, every car can 
be maneuvered at will. 

Other advantages, according to 
@ report of the United Kingdom 
Information Office in Canada, are 
the absence of fumes, since the 
car engine is running only when 
entering and leaving the main 
gangway; an economy of attend- 
ants; illumination and _ ventila- 
tion; operating costs about one- 
third of that of a non-mechan- 
ized system; impossibility of 
damage being done to a car 
through bumping; no grease or 
dirt being left on cars by attend- 
ants. 

The system can also provide a 
wide network of economical under- 
ground car parks beneath any city 
Square or park, low operating costs 
permitting fees of only a few cents 
an hour. 


Bedford to Head 
K-F Output; Hunt 
Operations Chief 


WILLOW RUN, Mich.—Clay P. 
Bedford was named vice-president 
in charge of manufacturing for 
Kaiser - Frazer 
Corp. here last 
week, it was an- 
nounced by Jo- 
seph W. Frazer, 
president. Bed- 
ford constructed 
and operated the 





re 
¥ 
? 


Cc. P. Bedford 


Kaiser shipyards 
at Richmond, 
Calif., during the 
war. 

He succeeds 

. Vern R. Drum, 
E. J. Hunt resigned. From 

1938 to 1940 Bed- 
ford was general superintendent in 
charge of construction of Grand 
Coulee Dam. 

Frazer also announced the ap- 
pointment of E. J. Hunt as man- 
ager of operations, following his 
resignation from an executive post 
with Chrysler Corp. AvTOMOTIVE 
News revealed two weeks ago that 
Hunt would join Kaiser-Frazer. 

During the war, Hunt was oper- 
ating manager of the Detroit Tank 
Arsenal. He was influential in the 
tooling of the first Chrysler in 1923. 





Auto Carpet Ceiling 


Discontinued by OPA 

WASHINGTON.—Carpet sold by 
the roll to automobile manufac- 
turers or sub-assemblers for use 
as floor mats in new automobiles 
is now exempt from price control, 
the Office of Price Administration 
announced last week. 

The action is in line with the 
earlier exemption of auto parts 
used in the manufacture of new 
cars, OPA said. Since the price 
of new automobiles is fixed, the 
action will have no effect on the 
cost of a new car to consumers, 
the agency said. 
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Studebaker is spending 


$16.000.000.00 on enlarged 
production program | 


New equipment and increased facilities to meet the 
needs of Studebaker dealers 


expanding 


HAT new building you see 

nearing completion in the pic- 
ture above shows you only one step 
in the great $16,000,000.00 ex- 
panded production program that’s 
under way at Studebaker. 

Before long, not only new build- 
ings, but also new factory equip- 
ment and machines, new conveyor 
systems, advanced foundry installa- 


tions and extensive retooling and 
modernization of existing plants 
will enable Studebaker to surpass 
substantially its pre-war output of 
fine cars and trucks. 

This expansion program is one 
reason why Studebaker dealers face 
the future so confidently. And com- 
mencing soon, the most intensive 
merchandising and advertising 


campaign in Studebaker history 
will throw a strong and steady 
spotlight on Studebaker style, 
economy and superior value. 


Studebaker 


South Bend 27, Indiana, U. S. A. 
AMERICA’S FRIENDLIEST 
FACTORY 
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! CATA Boasts 


Peak of 331 


At Year End 


CHICAGO. — Membership of the 
Chicago Automobile Trade Assn. at 
the end of 1945 showed a net gain 
of 34 and a total of 331, the highest 
percentage of Cook county dealers 
in the association’s history, Ed- 
ward L. Cleary, general manager, 
reported last week. 

During the past year, 40 dealers 
joined the association, while six 
withdrew because of deaths, retire- 
ment from business and corpora- 
tion changes, Cleary said. 

The year-end additions, eight in 
number, were: 

Hart Motor Co., Inc., Ostrow Mo- 
tors, Inc., and Siegel Motors, all 
Dodge-Plymouth; Anderson Motor 
Sales and Verunas Motor Co., 
Ford; Blue Island Nash Sales, 
Nash; Kailer- Youngquist, Inc., 
Oldsmobile, and Walter Motors, 
Willys. 


Buckley Motors 


BUCKLEY, Wash. — Buckley Motors 
Inc. has been incorporated for autos 
and seipment. Incorporators are Addi- 
son C. aw, Everett B. Bumgardner 
and V. H. Ranch. 
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WHILE THIS MAY not be the first car delivered, M. H. Kendall, of Kendall 
Motor Co., sages, Ore., believes it represents a good example in rationing. 
o 


Witnessing the un 


ading of the first carload of new Fords in Eugene are 


Mayor Earl L. McNutt and Mr. and Mrs. Glen D. Lewis. When McNutt, who has 
had his order in for a new Ford for two years, learned that the Lewis family 
had been without a car since their return from the services, he giedly relin- 


uished his No. 1 position to them. Lewis spent three years in the Army, 


s wife 


three years in the WAC and their son three years in the Navy. 


Spanich Heads Merger 


Of Two Mich. Firms 


PLYMOUTH, Mich.—Operations 
of Industrial Rubber Process Co. 
and Plastoweld Co. were combined 
last week, J. J. Spanich, president, 
stated. Operating as a single unit, 
the welding division will have the 
benefit of the research facilities 


of both, augmented by the funda- 





News, Advertising, Readership Devoted 
to Building a Better Civilization 


mental research program of J. I. 
Spanich Welding Co. 

Industrial products formerly sold 
under the names of Industrial Rub- 
ber Process Co. and Plastoweld Co., 
will be sold as J. I. Spanich Weld- 
ing Co. products. A large modern 
building has been purchased at 
30856 Five Mile Rd. here. It will 
be. headquarters for office, sales, 
engineering and manufacturing. 





nro Homes Anpove Vue Averace Income 


When your advertising appears in THE CHRISTIAN 
SCIENCE MONITOR, it enters homes of far better than 
average buying power with the best possible creden- 
tials. That is because these families have accepted 
the complete reliability of both the news and adver- 


tising carried by this great international daily news- 


paper. These men and women gladly go out of their 
way, if need be, to buy a particular product when it 
is advertised in the MONITOR. That is an exceptional 
reader loyalty that brings you exceptional returns. 

Many advertisers have stated that, dollar for dol- 
lar invested, no medium produces more satisfactory 


Branch Offices: New York, Chicago, 
Detroit, Miami, 

Kansas City, San Francisco, 

Los Angeles, Seattle, 

Paris, London, Geneva, Sydney 


results than this newspaper. One advertiser says: 


“We have used the Monitor for fourteen years, 
and the job it is doing for us is evidenced by the 
fact that the color pages we now use represent a 
much greater investment than our early schedules. 


” 


Such voluntary endorsement explains why the 
MONITOR is a primary medium of importance with 
many leading space-buyers. 


Ask our nearest office for full information about 
the MONITOR MARKET.--THE CHRISTIAN SCIENCE 
MONITOR, One, Norway Street, Boston 15, Mass. 
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Warehouses Jammed 


With GM Supplies 


By A. H. Allen 


WAREHOUSES and other storage facilities around 
Detroit and 2 other industrial centers are oe 
1 


crammed to the burstin 
supplies for strike-boun 


oint with materials, parts an 
eneral Motors divisions. Many 


suppliers have been instructed to continue fabrication on 


GM orders and to store fin- 
ished material in their own 
plants, or, if this is not feas- 
ible, then to ship to specified 
warehouses. However, as the strike 
stretches out into its seventh week, 
it will not be possible to store this 
material much longer, so suppliers 
are expecting the early issuance of 
stop-orders on fabrication for GM. 
This would mean the continued 
suspension of parts manufacturing, 
even after settlement of the strike, 
pending 
stored over the past six weeks by 
the production 
lines. 
* * © 
Carefully-phras- 
ed statements 
presented before 
the GM “factfind- 
ing commission” 
in Washington by 
Attorney alter 
Gordon Merritt 
have prompted 
questions from 
Detroit news 
writers as to 
Merritt’s identity and why he 
should have been suddenly retained 
by the corporation, weeks after the 
strike started. Corporation spokes- 
men point out there is nothing 
unusual in the retention of special 
counsel, despite the large legal 
staff maintained by GM. 
Merritt is understood to be a 
specialist in providing advice and 
counsel to industry in labor rela- 


‘OPA Abolishers’ 
Ask Congress to 


Join in Crusade 


DENVER. —A resolution calling 
on the Colorado delegation in Con- 
gress to “resist by every meafis at 
your command” efforts to extend 
the life of the OPA past June 30 
was passed by the newly organized 
National Assn. for the Abolition of 
the OPA at a meeting here one 
night last week. 

The resolution, Omar E. Gar- 
wood, president of the association, 
said, has been prepared as a peti- 
tion and the petitions were being 
circulated last week for signatures. 
The petition reads: 

“We submit that allout produc- 
tion and construction are the only 
sure remedies for inflation. This 
nation became great and prosper- 
ous under the ancient law of supply 
and demand; artificial price-fixing 
can never prevent inflation; it can 
only operate to hinder and delay 
reconservation. 

‘The prompt removal of the 
shackles of OPA will serve as a 
green light for business and indus- 
try and open the portals of private 
enterprise leading to the greatest 
period of prosperity in American 
history. The people of America 
are altogether sick and tired of 
bureaucratic controls from Wash- 
ington.” 





A. H. Allen 





Obituaries 


Chester M. Roberts 


PORTLAND, Ore. — Chester Marion 
Roberts, 46, sales manager for Tacoma 
— Sales Co., died following a week's 

ness. 





€ * « 


George Ouerbacker 

LOUISVILLE. — George Van Cleave 
Ouerbacker, former automobile dea‘er 
of Louisville, who at various times 
handled Hupmobile and Studebaker, 
and who was associated with the 
former O.K. Motors and United Mo- 
tors, died Dec. 28 at the Norton In- 
firmary here. 

* * * 


Reginald E. Wagner 
TITUSVILLE, Fila. — Reginald E. 
Wagner, 48, automobile dealer here, 
died Dec. 21 in the Florida Sanitarium 
in Orlando. He was a veteran of both 
World Wars. 


absorption of material | 









tions matters. He has his own 
firm in New York and is well 
known for his successful deliber- 
ations in the famous Danbury 
Hat case. 

It is possible GM officials saw in 
Merritt a capable spokesman who 
might be able to get its position 
across to the government and indi- 
rectly to the public in somewhat 
more effective fashion than could 
any of its staff legal experts. 


* * * 
Not Clear 


INTERESTING feature about 
the Frazer body design is that it 
partially confirms comment here 
recently to the effect oncomirg 
automotive designs all are trending 
in a direction of doing away with 
fenders as such and blending their 
lines into the body contour itself. 

This of course permits wider 
bodies but how it could perniit 
four persons to be fitted into tlie 
rear seat, as claims for thie Fraz- 
er read, is not immediately clear, 
since there would appear to be 
no removal of limitations im- 
posed by wheel housings, the re- 
stricting factor in rear seats. 

* + * 


Feb. 15 the Day? 


SOME OBSERVERS are now 
guessing Feb. 15 as about the time 
when home front pressure, cessa- 
tion of large numbers of unem- 
ployment compensation payments, 
and clearing up of many immedi- 
ate postwar “hangovers” will com- 
bine to generate some real pro- 
duction effort in automotive plants. 

Certainly there has been none 
in evidence as yet, even in plants 
not gummed up by strikes. 

* * 


Scrap Shortage 


LOW LEVEL of automobile 6ut- 
put has resulted in a serious drying 
up of supplies of iron and steel 
scrap, required in a steady flow 
by foundries and steel mills. Not 
in years has the scrap position 
been as low as at present. Users 
are dipping into inventories, but 
these will not carry over much 
longer. The only answer is to get 
automotive production started 
without more delay. Alternative is 
simply a scaling down of steel 
production and foundry output. 

Foundries report a critical situ- 
ation in respect to other basic 
materials — pig iron and coke 
— as well. Part of the explana- 
tion lies in the recent 24-day 
coal strike which put large dents 
in coal stocks, not yet replen- 
ished. 


Alcoa Pushes: 


Aluminum Boom 


PITTSBURGH.—With aluminum 
production capacity in the United 
States twice the total world con- 
sumption in 1939, the nation’s 
aluminum industry is putting into 
effect intensified 1946 sales cam- 
paigns to promote the greatest pos- 
sible use of the metal, according 
to Roy A. Hunt, president, Alumi- 
num Co. of America. 

Hunt said aluminum emerged 
from the war a better metal for 
many new purposes, and is now 
available at the lowest price in his- 
tory. Manufacturers and fabrica- 
tors plan to take advantage of these 
conditions to utilize efficiently not 
only the enlarged production facili- 
ties for primary aluminum but the 
heavy supply of scrap now avail- 
able. Estimates of the supply of 
aluminum scrap range from one to 
three billion pounds. 

Alcoa looks forward to expan- 
sion in its sales force and distrib- 
uting program. The company has 
recently opened 11 new regional 
sales offices and is planning to open 
five more. 
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1946 Roast, 


Here’s news—and thrilling news! The 1946 Lincoln is waiting to take you traveling again! This new Lincoln 
is great in everything that marks a leader. It is fashioned in a famed tradition of precision engineering— | 
' brilliantly styled—smoothly powered for every road—endowed with a new luxury. See the new Lincoln, 
Set your expectations high. They will be fulfilled. This is the truly fine car of the fine-car field. 
DIVISION O F FORD MOTOR COMPANY 


(Note: This Lincoln announcement ad- 
vertisement will appear January 10th ° 
in the nation’s leading newspapers) 












Wisconsin 


Claims First ‘Auto’ Race Was Held There 
67 Years Ago in July 


MADISON, Wis. — Madison and 
' Wisconsin last week disputed Chi- 
'~ cago’s claim to holding the first 
motor vehicle road race in Amer- 
ica, and Wisconsin further claimed 
to be the first government in the 
world to subsidize the development 
of the modern automobile. 

Chicago last Thanksgiving Day 
celebrated the fiftieth anniversary 
of its first road race, but Wisconsin 
claims it could have celebrated the 
sixty - seventh anniversary of its 
first race last July, for in 1878 
two steam “road wagons” chugged 
from Green Bay to. Madison, Wis., 
the winner setting a thrilling pace 
of 6 miles an hour. 

The Wisconsin race followed an 
offer by the state legislature to 
pay $10,000 in cash to the winner 
in an effort to find “a cheap and 
practical substitute for the use of 
horses and other animals on the 
highway and farm.” 

Perhaps the two starting “road 


AUTOMOTIVE NEWS, JANUARY 7, 1946 


Challenge 


not even much like the 1895 “horse- 
less carriages” which raced in Chi- 
cago, but at least one of them com- 
pleted the 201-mile run, collected 
half the prize, and hauled wagons 
and plows in demonstrations of 
strength. 

The winner, an Oshkosh, Wis., 
entrant, went the 201 miles - in 
83 hours and 27 minutes, better- 
ing by one mile an hour the 5- 
mile average demanded by the 
Wisconsin legislature to make it 
eligible for the $10,000 cash 
award. 

The next legislature cut the prize 
to $5,000, however, for the “board 
of steam wagon commissioners” 
which controlled the event reported 
it was “not prepared to say that a 
machine costing nearly a thousand 
dollars, and requiring a daily ex- 
penditure of from two to six dollars 
to operate, can be considered a 
cheap or practical substitute for 
horses or mules or oxen upon the 


wagons” bore little resemblance to|farms or highways of Wisconsin.” 


present-day automobiles, and were 


Here’s a striking ad, in full color, 


ning (ZZILZ7ZI mow 


American motorists right between the eyes. 


affair, neatly and simply made, and 
appears calculated to do any 
amount of work,” Wisconsin State 
Journal told its readers on July 24, 
1878. 


Perhaps those “road wagons” 
were slightly cumbersome by pres- 
ent-day standards, for the winner, 
the “Oshkosh,” with tender, fuel, 
and water for a run of 10 miles, 
weighed 9,875 pounds. The runner- 
up, the “Green Bay,” all loaded up 
for a run of 5 miles, weighed 14,255 
pounds. Both hauled loads of about 
9,000 pounds, the “Green Bay” with 
“greatest ease and might readily 
have drawn two or three times 
more,” the commissioners reported. 

The “Oshkosh” was “running 
faster than her competitor, but 
worked very nearly to her full 
capacity,” they added. 


Wisconsin’s claim to first road 
racing honors was pointed out by 
James R. Law, state highway com- 
mission chairman, who was re- 
minded of it by M. G. Davis, as- 
sistant senior highway engineer. 
Davis is delving into Wisconsin 
history preparing for the highway 
commission’s part in the state’s 
centennial in 1948. 

Davis discovered that in 1871 Dr. 
J. W. Carhart, Racine, “designed 


The winner was “a handsome;jand operated the first light self- 


Liberty 





Atomie Power Would Have Helped 


The lap card on the nation’s first road race, held in Wisconsin 


in 1878, showing the distances 


and the times covered by the 


“Oshkosh” and “Green Bay,” follows: 


Green Bay to Appleton 


Appleton to Oshkosh 

Oshkosh to Waupun 

Waupun to Watertown 
Watertown to Ft. Atkinson ... 
Ft. Atkinson to Janesville ..... 
Janesville to Madison 





propelled highway vehicle in the 
United States,” and believes 
probably is the first such “light 
vehicle” in the world. 


It was a two-cylinder steam en- 
gine with wagon wheels, the opera- 
tion of which, through the streets 
of Racine, caused a sensation. The 
hideous noise created by its opera- 
tion precluded the necessity of traf- 
fic officers for man or beast. 

The legislature of 1875, impressed 
with Dr. Carhart’s invention, offer- 
ed a reward of $10,000 for the in- 
vention of a self-propelled vehicle 
which would successfully run over 
200 miles of Wisconsin’s public 
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American Weekly 


Its message: to tell America about Rayon Cord Tires—how they proved themselves in war and 
will soon be rolling the roads of peace—how they will run cooler, give longer mileage, with 
fewer blowouts and road failures. Now’s the time to learn all you can about rayon’s advantages 
in tires. Our booklet “Rolling on Rayon” tells the complete story. Send for it today; it’s FREE. 
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| highway, making the state the first 
it | government to subsidize develop- 


ment of automobiles. 


The legislature required that 
“the said locomotive must be of 
such construction and width as 
to conform with or run in the 
ordinary track of the common 
wagon or buggy, now in use, and 
be able to run backward or turn 
out of the road to accommodate 
other vehicles in passing, and to 
be able to ascend or descend a 
grade of at least 200 feet to the 
mile.” 

Several thousand spectators wit- 
nessed the start of the race at 11 
a. m. Tuesday, July 16, 1878, in 
Green Bay. Before getting fairly 
under way, the “Green Bay” broke 
through a culvert and was obliged 
to remain behind for repairs. 


The “Oshkosh” continued to its 
home city, making 29 miles to Ap- 
pleton the first day and 20 miles 
to Oshkosh the second. There it 
found the “Green Bay” waiting, 
the “Green Bay” having made bet- 
ter time on a flat car over the 
North Western railroad. 


There was quite an uproar over 
this “unfair competition,” but the 
commissioners later explained they 
had ordered the shipment so the 
“Green Bay” could make a race of 
it. 

The commissioners had learned 
that the “Green Bay” had been 
caught in a storm, “and,owing to 
the soft and yielding nature of 
the newly-made roads, could not 
proceed. . . . It was found that 
her main boxes were worn out, and 
hence a further delay was neces- 
sary.” 

At Oshkosh a trial of speed was 
ordered. The commissioners report- 
ed that the “Green Bay” would, 
“for short distances, run faster 
than the ‘Oshkosh,’ but by reason 
of a heating journal was unable 
to make a complete mile at full 
speed, although making three at- 
tempts to do so. The ‘Oshkosh’ ran 
a full mile in 4 minutes and 35 
seconds, and the ‘Green Bay’ seven- 
eighths of a mile at the rate of a 
mile in 3 minutes and 40 seconds.” 


The “Oshkosh” continued to Ft. 
Atkinson, where a plowing - trial 
was held on Snell’s farm, a crowd 
of 500 persons witnessing “the 
hovel sight.” The “Oshkosh,” the 
commissioners reported, very suc- 
cessfully operated two plows, each 
cutting in greensward a furrow 12 
inches wide and 6 inches deep, 
using not to exceed half her capac- 
ity in so doing.” 

Nothing being heard of the 
“Green Bay” the morning of July 
23, the “Oshkosh” proceeded to 
Janesville and on to Madison, fur- 
ther heats of 22 and 40 miles. 


She took 7 hours and 80 min- 
utes to drive the last 40 miles, 
record time in those days. (A 
few days ago a plane took just 
5 minutes less time to cross the 
entire continent.) 


The “Oshkosh” arrived in Madi- 
son at 11 p. m. July 23, just a 
week after leaving Green Bay on 
the 201-mile jaunt. Elapsed time 
was 33 hours and 27 minutes, about 
6 miles an hour. 


The “Green Bay” followed the 
trail of the “Oshkosh” over Wis- 
consin’s sand and gravel roads 
through Janesville to a few miles 
beyond Evansville, where the com- 
missioners reported “she became 
disabled and must remain a few 
days.” 


Gatter Chartered 


Gatter Chevrolet Co., Naches, 
Wash., has been incorporated by 
Velikanje and Velinakje, 415 Miller 
Bldg., Yakima, Wash.; Jess H. 
Widby, Wenatchee, Wash.; Fred E. 
Gatter, Naches; S. P. Velinakje, 415 
Miller Bldg., Yakima. 
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General Omar N. Bradley blasted the munities a stimulating, constructive plan 
Veterans Administration out of its brass-hat of action for veterans’ community centers. 
lethargy—got it down to brass tacks. Now General Bradley’s enthusiasm is conta- 
he speaks up, in The American Magazine, gious. You'll be fitting yourself into this 
on WHAT THE VETERANS DESERVE FROM _ plan when you read: WHAT THE VETERANS 
you — and doesn’t spare the brass tacks, DESERVE FROM YOU, by General Omar N. 
either! In this article he gives local com- Bradley —in the February issue, out now. 

















What Makes the Crowd Follow Our Lead Articles? 


No less than three national magazines have recently run 
pieces about General Bradley—for he’s really been making 
news with his vigorous reorganization of the Veterans 
Administration. 

But it remained for The American Magazine to come 
up with the real lowdown... an article not about but by 
Bradley himself. 

Watch The American ... month after month... 
for articles by men others write about. 


Amn pin eaten Mi mericant 
Jaddi — Fiction — Fedliieed — Fit! ee 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. General Motors Building, Detroit, Michigan 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 
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: F Rianced Cars 
Up During Nov. 
In Canada 


MONTREAL, — New and used 
motor vehicles financed in Canada 
during November totaled 2,264 
units with a financed value of $1,- 
202,277, compared with 2,304 units 
and $1,056,042 in November, 1944, 
the Dominion Bureau of Statistics 
reported last week. Totals last 
month included 342 new vehicles 
financed for $441,651. 

Used vehicle financing declined 









British on the Ball? 


One Maker Aims at Mass World Sales 
With Single Model 


MONTREAL.— Revolutionary re-| third of the entire 1938 production 
forms in motor-car production aim-|of all Britain, it is said. 


- at ae ooo a = eth ceechibials hides niecnamnieliitiaien 
place in world markets are fore- ICC Orders R ils 
To Delay Action 


shadowed in the London Daily Mail 
On Rate Shift 


by the plans of a leading British 

car manufacturer. 

The firm has decided to make a 
complete break from the typical 

WASHINGTON.—A proposed 10 

percent boost in railroad freight 

rates for the northeast, along with 

an equal cut in rates for the south 


British practice of turning out a 

7 percent in number and 3 percent wide variety of types and sizes, 
and west has been postponed indefi- 
nitely, it was announced here last 


in amount of financing. There were and to concentrate on one model, 
1,922 units financed for $760,626 in a sturdy, roomy car, of modern, 
week. 
The new rates had been sched- 








































November, 1945, and 2,076 transac-| WITH THE LIFTING of tire rationing Jan. 1, it will be Happy New Year | flowing lines. 


tions i lvi , he same | for thousands of motorists. Here, Film Star Merle Obe is sh ith f : 
Reouth of tates ‘Result ‘ae the first ration-free tires released with the endlag of the four-year ‘ban. ee sae uae powered by a medium- 
e e ne. 


dividual sections of the country | N.Vilbiss Announces dates are Feb. 11 and May 13. The firm beieves that this is the 












varied widely. Declines of 33 per- : DeVilbiss urges auto refinishers 
) cent in British Columbia and 11 Auto Painters’ Course interested to write for reservations Saae ceedesiiin ae ant akan ae 1. However, 
' percent in Ontario contrasted with; ~orteEDO. — Two one - week | at least two weeks in advance of that, provided the model can be delay cae Sieben pontine 






' gains reported for other regions. either session. 
i. he number of new vehicles f- aaa y the aoe aa of = a a turned out in big enough quanti- 
school of spray painting conducte ties, the price can be brought down 
nanced in the first 11 months of the by DeVilbiss Co i , 
y De ss Co. here will be de- Hawn Moves to under $1,000, bringing mass 
present year was 3,365 whereas ted t t finish F t 
only 2,152 new vehicles were fi- | VCC? %© auto refinishers. Free tO! Hawn Motor Co., Waterloo, Ia., sales. 
nanced in the similar period of last | US€Ts of DeVilbiss spray painting |has moved to its new location at| A factory will be laid out for an 
year. The cumulative totals for|equipment, these courses will be | Fifth and Jefferson Sts. The build-|eventual production of 500 cars a 
used vehicles financed were 22,835|identical in classroom instruction |ing, 60 by 150 feet has been re-/|day, 130,000 cars a year on a five- 


this year and 29,229 in 1944. and shop work. Scheduled starting ' decorated. day week basis, representing a 


federal court action on an ICC 
order shifting the rates. 


The delay followed a request for 
an injunction against the railroads 
by nine northeastern states. A 
three-judge federal court at Utica, 
N. Y., issued the order restraining 
the commission from enforcing the 
order until a final decision is 
reached. 

















































The petitioning states were New 
York, Delaware, Indiana, Maryland, 
Michigan, New Jersey, Ohio, Pen- 
sylvania and Wisconsin. 


Packard Opens 
N. Y. Warehouse 


BUFFALO. — Packard last week 
announced the opening of a ware- 
house, 1325 Main St. to supply 
dealers in 70 counties of New York 
and Pennsylvania with new cars 
and parts at wholesale. 

It occupies the upper floors of 
the Packard building which has 
been remodeled, redecorated and 
furnished at a cost of more than 
$60,000, Zone Manager Ernest J. 
Platfoot reported. The Ostendorf 
Motor Car Corp., Packard dealer, 
occupies the ground floor. 


Records Fall 
Continental Engine Sets 
Three World Marks 
DETROIT.—Details of a hitherto 
restricted 2,100-hp liquid-cooled air- 
plane engine which established 
three new world records for en- 
gines of its type and greatly ad- 
vanced military and commercial 
conceptions of airplane engine per- 
formance, were disclosed last week 
by Continental Aviation & Engi- 
neering Corp., following lifting of 
security restrictions by the War 

department. 

The world records which this 
engine set were power output of 
15-hp per cubic inch of displace- 
ment, weight of only 78/100ths 
pound per hp and a maximum 
diameter of only 32 inches. 

Called the 1-1430 “Hyper,” it 
passed its tests successfully in 
August, 1944, to establish a war 
emergency rating of 2,000 - hp. It 
was a 12-cylinder inverted V-type 
which weighed only 1,645 pounds. 

That the Continental aviation en- 
gine was not put into large scale 
production was due to the Air 
Force’s decision to have other air- 
plane engine manufacturers incor- 
porate as many of its outstanding 
characteristics as possible into en- 
gines already in production rather 
than tool up a new factory for 
mass production in the middle of 
the war. 


Trade-In Deal Costs 


B. C. Firm $1,000 Fine 

VANCOUVER, B. C.— Campbell 
Motors, Ltd., was fined $1,000 in 
one of the heaviest fines imposed 
in police courts here for infraction 
of Wartime Prices and Trade 
Board regulations. 

Evidence disclosed the company 
paid a Hammond, B. C., man $10 
for a 1931 model car, which subse- 
quently was sold for $225, and then 
purchased a 1934 model for $490, it 
is said. Six specific offenses were 
listed against the company. Hear- 
ing of a further charge was ad- 
journed for a time. 
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Vv Clutch pedal starting with Bendix* Starter Drive _ the starter — when the engine is running, the 
provides one of the safest, simplest, and most eco- _ inherent desigd of the Bendix Drive prevents any pos- 
nomical types of starting. sibility of a engagement or damage. 


V In fact no type of starting is safer than Clutch Pedal Higher break- swing i d : 
Starting with Bendix Drive, for with this system the clutch ‘s ed, ae ab ee giving aperenens eee 
ts always disengaged when the engine starts. are just a few more of the advantages of Clutch Pedal 
Starting with Bendix Starter Drive. 












V As - clutch pedal is necessarily depressed to 7 
engage the starter, the strain on battery and starting J/ Bendix S Cidins ty heir d d 
motor is always considerably reduced—a feature con- ee, ee ee ee eee 
—oe to the long life and efficient operation of this widely oc 7 aa yreneerar 9 eR ene ee 
eae jeeps, P.T. bots, harbor tugs, fishing fleets, power 
VV Should the clutch be accidentally pushed down to _ plants and eved helicopters. 
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@ NOTE TO SALES MANAGERS. tere are some features of Clutch Pedal Starting that make excel- 
lent sales points: Easier cold weather starting « Less load on battery and starting motor « Clutch is 
always disengaged when engine starts « Leaves both feet free for practical use of brake and clutch, 





What do you want to buy, sell or trade? | 
See Classified Want Ads, inside back cover 
this issue. 
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Alert 
Advertisers 


.. .will want to know what 
this new and different mag- 
azine offers in audience 
potentia. A representative 
will be glad to supply you 
with all of the facts. Write to 
Science Illustrated, 330 West 
42nd Street, New York 18, 
New York. Or *phone your 
nearest McGraw-Hill office. 


. . a magazine as NEW as tomorrow’s newspaper. 


. .a DIFFERENT kind of a magazine for the 
different kind of a world that is emerging 
out of the amazing developments of 
scientific progress. 


. a monthly publication that will bring 
to millions of thinking people a better 
personal concept of the impact of 
today’s and tomorrow’s scientific 
advances upon their health, comfort, 
progress, and future existence. 


. an exciting magazine for the 
alert, intelligent mind. Designed to 
meet the needs of a tremendously 
growing, science-hungry audience for 


understandable facts in simple, understandable language. Advertising forms close 


February 10 
- a magazine that will interpret the near and distant 


. ; Z ve Initial print order 
horizons of science in terms of better living. 


500,000 copies 
. . . produced by a top flight staff of editors, photographers, 
artists and scientific writers. 





First issue on the 
news-stands April 1946 


. . » backed by the technical resources, research facilities 
and experience of the McGraw-Hill Publishing Company. 


Annual subscription 
price *3.00 


a eal 
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Fepor, 


reporting, interpreting, forecasting the news of international affairs. 


en 


; 
} 
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IRON ca ye TR AI il 


TO THOSE WHO REALLY CARE: 


Supposing you absolutely knew the trends of world affairs 


it change your plans as you went along? 








WORLD REPORT is now being assembled for early publication 








political non-partisan newsweekly with the largest staff of experts 





in foreign affairs ever gathered into a single organization. 





WORID REPORT starts with no pre-conceived notions that one Nation 


or group of Nations is wholly good or wholly bad. WORLD REPORT has 
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no thesis to prove. WORLD REPORT approaches its task seeking the 


truth and presenting the truth without regard to whether bureaucrats 


here or there would prefer to see the truth suppressed in the interest 


of this or that jockeying for back-stage power. 


WORLD REPORT will advocate no cause. WORLD REPORT will express no 


editorial opinion. WORLD REPORT. will devote its entire energies to 


extracting the facts and printing the meaning of the facts of world 


problems as they loom on the horizon and as their impact - either 


soon or late - may affect the business and economic life of every 


one of us. 


We are borrowing from the masthead of our sister publication, 
The United States News, a line spoken by George Washington - 
"In proportion as the structure of Government 


gives force to public opinion, it is essential 
that public opinion should be enlightened." 


‘WORLD REPORT has one objective - TO ENLIGHTEN PUBLIC OPINION. 


WORLD REPORT 


published by 
THE UNITED STATES NEWs PUBLISHING CORPORATION 
2th & N Streets, N.W. 
WASHINGTON 7, D. C. 
DETROIT PUBLIC LIBRARY 








* 
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Ben R. Donaldson was named last 
week to coordinate Ford advertis- 
ing, and Frank J. McGinnis left 
Campbell-Ewald Co. to supervise 
advertising of Ford passenger cars. 

Other changes announced by 
Jack Davis, general sales manager 
and advertising director, were 
these: 

Walter E. Blanchard, on govern- 
ment accounts for Ford since 1941 
and former manager of NADA, was 


‘named Donaldson’s assistant. 


John 8S. Lueck joined the Lin- 
coln-Mercury advertising division. 
He was a major in the AAF dur- 
ing the war and before that was 
with Campbell-Ewald and in the 
export advertising division of an- 
other auto company. 

Rudy Speerschneiter, formerly 
with another auto company, was 
named to handle display and ad- 
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forecasting the news of interna-{times - a - week - in - newspapers|the Philadelphia Record explains 


»—Auto Advertising 


| Ford Ups Donaldson, 
» §=Appoints McGinnis 
By Bob Finlay 


vertising of special exhibits. 


Henry Krigner, a lieutenant com- 
mander in the Navy and prior to 
that in sales promotion and ad- 
vertising for Lever Bros. was 
added to the advertising staff. 


Donaldson has been with Ford 
for 25 years and was assistant di- 
rector of advertising before being 
named coordinator. 

McGinnis was vice-president of 
Campbell-Ewald on the Chevrolet 
account and before that was with 
R. L. Polk & Co. 


One World 


With the world becoming more 
and more everybody’s business, 
United States News Publishing 
Corp. is organizing World Report 
as “the only weekly news magazine 
of its kind reporting, analyzing and 





tional affairs.” 

Publication is planned for early 
next spring, with early promotion 
stating that the magazine will be 
non-political, non-partisan, with the 
largest staff of specialists in for- 
eign affairs ever gathered into a 
single organization. 

President David Lawrence says 
the magazine will cover the news 
events of the world in the field of 
trade, finance and governmental 
relations as objectively and impar- 
tially.as is humanly possible. 

Caples -Co., New York, is han- 
dling advertising. 


Newspaper Plug 


The story of how the Armstrong 
Rubber Co., West Haven, Conn., 
increased public recognition of its 
name and tires through a test 
campaign in newspapers of five 
small ads a week for 13 consecu- 
tive weeks is told in the “Advertis- 
ing Facts” folder just released by 
the Bureau of Advertising, Amer- 
ican Newspaper Publishers Assn. 


The test was so successful, the 
folder relates, that it aroused from 
the agency, Maxon, Inc., of New 
York, the comment: “We have re- 
vised the schedule of two of our 
other clients to a small-space, five- 


basis as a result of this campaign,” 
and from the advertiser: “We are 
so encouraged that we intend to 
expand our newspaper advertising 
expenditures considerably in 1946.” 


Makes It 


its views on the Philadelphia mar- 
ket. The theme is the Record and 
one other Philadelphia paper. The 
Record claims that the market is 
divided by thinking, not in- 
comes — into three groups, the 
Jersey market, covered best by the 


Graham Patterson, publisher of |Camden Courier-Post, the liberal 


Pathfinder, the news weekly for 
America’s smaller cities and towns, 
reports that the 600,000 circulation 
base guaranteed for January has 
already been reached. 

The magazine has guaranteed 
700,000 circulation by Mar. 1; 800,- 
000 by May i; 900,000 by Sept. 1 
and 1 million by Dec. 1, 1946. 


Broader Service 


Geyer, Cornell & Newell, Inc., 
has broadened its services to in- 
clude the handling of foreign ad- 
vertising for its clients, it was 
announced last week by B. B. 
Geyer, president. 

The agency has made arrange- 
ments with Irwin Vladimir & Co., 
under which foreign advertising fa- 
cilities will be made available. 


‘And One Other’ 


In two brochures, “Points to 


market, covered by the Record, and 
the conservative market, covered 
by either the Bulletin or Inquirer. 


Goes International 

Plans for the entry of Foote, 
Cone & Belding into the interna- 
tional advertising field were com- 
pleted recently 
with the appoint- 
ment of Col. Har- 
ry A. Berk as 
vice - president in 
charge of the in- 
ternational divi- 
sion of the agen- 
cy. The first over- 
seas office will be 
opened in Lon- 
don, Eng., and all 
of the European 
operations will be 
directed from 





H. A. Berk 


there. 
Col. Berk, who currently has been 


Remember About America’s Third | special assistant to E. A. Locke jr., 


Market” and “Three Star Market,” 


’ WRENCH INTHE 
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Pay envelope en 
closure with tes 
similar case his- 
tories will con- 
vince any skeptic 
=a that safety shose 





pay. No advertising. Send for sam- 
ple or enough to cover your payroll. 


A sugar refinery packer caught his left foot 


between conveyor drum and frame. The whole 
line stopped, chewed up the leather. But the 
Lehigh Lockrim* steel toe box held firm, pre- 
vented a badly crushed foot. There was no in- 
jury. And production was under way again in 
a matter of seconds. Like so many accidents, 
this one never should have happened. Someone 
was careless. But this time Lehighs were on the 
job. How's the foot injury rate in your plant? 


personal representative of the pres- 
ident, has been for the past three 
years the overseas representative 
of Maj. Gen. Frederick H. Osborn, 
former director of the information 
and education division of the War 
Department. He joined Foote, Cone 
& Belding upon his discharge. 


Names 


Frederick B. Ryan jr. has suc- 
ceeded his father as president of 
Ruthrauff & Ryan. He joined the 
firm in 1926 to learn the business 
from the bottom up and is credited 
with developing the radio end of 
the business to leadership. 


Eugene W. Shafer has joined the 
San Francisco staff of the 20-year 
old advertising firm of Wank & 
Wank to direct industrial adver- 
tising and marketing for the or- 
ganization. Shafer is well known 
as an authority on publicizing Cali- 
fornia-made heavy industrial prod- 
ucts and was founder of the San 
Francisco office of McCarty Co., 
which he managed for over 10 
years. 


John F. String jr. and William 
Taylor have joined Pathfinder’s 
sales staff in the Philadelphia of- 
fice. Alan Frazer has joined the 
editorial staff of the newsweekly. 


Edward B. Butler has been ap- 
pointed to handle sales promotion 
and dealer relations in the Central 
division, General 
Tire & Rubber 
Co., according to 
Charles L. How- 
es, division man- 
ager. Butler join- 
ed Generalin 
1944 after 10 
years with the 
Akron Beacon 
Journal. He was 
a well known 
athlete at the 
University of De- 
troit before en- 
tering the newspaper business. 





E. B. Butler 


Clinton Bolton has joined the 
public-relations department of Gey- 
er, Cornell & Newell, following his 
release from the U. S. Coast Guard, 
where he served as combat corre- 
spondent in the Pacific. Bolton 
was formerly publicity manager 
for R. H. Macy & Co., and pub- 
licity director of the Texas Cen- 
tennial Exposition in Dallas (1936) 
and Pacific International Exposi- 
tion in San Diego, Calif. (1935). 


Ralph Cattell succeeds Hal Fish 
in charge of the Detroit operation 
of Wilding Picture Productions, 
Inc. Fish is taking on administra- 
tive duties in Chicago. 


Graham Patterson, publisher of 
Farm Journal, has announced the 
appointment of Edward Richardson 
as sales representative covering 
the southwestern territory out of 
the Chicago office. Richardson for- 
merly was advertising manager of 
Maytag Co. 


Clyde Reece has left the public- 
relations staff of Chrysler Corp. to 
join Carl Byoir & Associates in 
New York. Reece formerly headed 
the INS bureau in Detroit. 
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HERE IS THE ISSUE 





Is American business to be based on free competition, or is it to 
become socialized, with all activities controlled and regimented? 


General Motors has faced what it believes is a highly 
critical issue. It has made its decision. It is important 
that the public understand the issue. The issue at stake 
transcends the interests of General Motors. There is 
involved something far more consequential—a most 
vital principle. 


Is American business in the future, as in the 
past, to be conducted as a competitive system? 
Or is the determination of the essential eco- 
nomic factors, such as costs, prices, profits, etc., 
upon which business success and progress de- 
pend, to be made politically by some govern- 
mental agency instead of by the management 
appointed by the owners of the business for 
that purpose? 


America is at the crossroads! It must preserve the free- 
dom of each unit of American business to determine 
its own destinies. Or it must transfer to some govern- 
mental bureaucracy or agency, or to a union, the respon- 
sibility of management that has been the very keystone 
of American business. Shall this responsibility be sur- 
rendered? That is the decision the American people face. 
America must choose! 


General Motors has made its choice. It refuses 
to subscribe to what it believes will ultimately 
become, through the process of evolution, the 
death of the American system of competitive 
enterprise. It will not participate voluntarily 
in what stands out crystal-clear at the end of 
the road—a regimented economy. If this is 
what the American people want, they must 
make that choice through their accredited 7 
resentatives in Congress. General Motors de- 
clines for itself to take such a great responsi- 


bility. 


It may be said that this is an exaggeration. It is not! 
All business questions are interrelated. Costs, prices, 
wages, profits, schedules, investments must be the re- 
sponsibility of management. Political determination of 
such relationships means regimentation. 


The idea of ability to pay, whatever its validity may 
be, is not applicable to an individual business within 
an industry as a basis for raising its wages beyond the 
going rate. 


Consider the implications of such a principle. Who 
would risk money to develop or expand a business under 
such circumstances? Where would be the incentive to 


do a more efficient job? Would it be intelligent to 
destroy the incentive for efficiency? Would it not be 
more intelligent to subscribe to the principle that no 
one should be forced to pay more than the going rate? 
Should General Motors, assuming it is more efficient, 
be required to pay more for materials, for transporta- 
tion, for services or for wages than its competition? 
And how much more determined by a political govern- 
mental agency? 


Do you subscribe to the belief that you should 
pay for what you buy or the services you use 
on the basis of your financial resources? It is 
clear that this is the principle involved. 


The President of the United States has appointed a 
Fact-Finding Board to inquire into the circumstances 
involved in the demands of the UAW-CIO upon Gen- 
eral Motors and to make recommendations related 
thereto. General Motors stood ready to supply the 
Board with all necessary data regarding wage rates, 
employes’ earnings, hours of employment, and all other 
relevant information regarding wages and employment. 
However, the Board has ruled that General Motors’ 
ability to pay will be considered as a factor in determin- 
ing an increase in wages. This would require an 
appraisal of costs, prices, prospective volume of busi- 
ness, investment factors, expenses and the entire for- 
ward operating program of the business. Thus the 
Board would assume the most vital functions of 
management. ; 


General Motors is not contending that it has 
or has not the ability to pay. It always has 
paid liberal wages. It has attempted ety 
protracted collective et sessions to de- 
termine what is fair and equitable today. It has 
made a fair and liberal offer to the union. 


Notwithstanding the importance of re-establishing em- 
ployment and resuming production at the earliest pos- 
sible moment, the above reasons have made it impossible 
for General Motors to participate in the proceedings 
of the Board under the procedures as now established, 
and it has therefore withdrawn from the hearings. It 
takes that position with great regret. But it does so in 
the sincere belief that this action is in the long-term 
interest of employes, consumers, investors, and of the 
public as well—and of higher standards for all. 


C. E. WILSON ALFRED P. SLOAN, JR. 
President Chairman 


GENERAL MOTORS 


“More and Better Things for More People” 
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This week . . . in Nash showrooms from coast to 
t coast . . . the two most significant cars in 
America are on display—the Nash “600” and 
the Nash Ambassador. 


Two cars that open a new automotive era... 


Typical is the frequent statement that the Nash 
“600” sets a pattern others must follow . . . for 
today the automotive industry is spending 
millions for research on the principles this car 
offers now . . . on the economy and performance 


this car has today! Nash advertising is driving this significant 
automotive story home to their customers again 


Nash dealers know the future of the low-price ; ; 
and again and again. 


field is in the stronger, lighter Nash construction 


with all-steel unitized body and frame... in the With the unique “sales” package of this 
Nash economy delivering 25 to 30 miles on a sensationally scientific low-price car . . . plus 
gallon at moderate highway speeds . . . in the master of the medium-price field, the Nash 
its bigger, roomier interior . . . its 4-wheel coil Ambassador . . . Nash dealers know they have 
springs, Weather-Eye Conditioned Air, optional 90 plus per cent coverage and engineering 
built-in bed . . . in every inch of its sleek dominance over the profitable postwar market. 


massive beauty. 
Finally, Nash dealers know that Nash 
And Nash dealers know the consistent power of merchandising and distribution policies are as 
advanced and farsighted as Nash engineering 
. .. that the selective Nash franchise builds for 
enduring business with more market, more cars, 
more sales and profits per dealer. 


Today ... Nash dealers know they’re off in 
high gear with the greatest sales and 
manufacturing program the industry has 
ever offered. 


A few selective dealer points are still available. 


NASH MOTORS 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


Tune in Nash-Kelvinator’s hit musical program 
Wednesdays 10:30 p. m., E.S.T. + 9:30 p. m., 
CS.T. + 8:30 p. m., M.S.T. + 7:30 p. m., P.S.T. 

Columbia Broadcasting System. 
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Murray Wants Control Kept Soe 0 


Release of Tires Seen 
Blow to Small Dealers 


WASHINGTON.—Senator James 
Murray, chairman of the Senate 
Small Business committee, last 
week sent the following letter, in 
connection with the Jan. 1 end of 
tire rationing, to both Price Ad- 
ministrator Chester Bowles and 
Civilian Production Administrator 
John D. Small: 

“The OPA-CPA announcement of 
Dec. 20, 1945, to the effect that 
tire rationing will end on Jan. 1, 
1946, causes me deep concern for 
the future of small and independ- 
ent tire dealers. 

“An investigation of the Senate 
Small Business committee staff has 
convinced me that while tire pro- 


duction is increasing rapidly and 
will most likely continue to do so, 
it will be late in 1946 before enough 
tires will have been produced to 
meet the effective demand for them 
in the absence of rationing. Accord- 
ing to the OPA-CPA announce- 
ment, 11 million passenger-car tires 
are now being produced each cal- 
endar quarter. 

“However, an analysis of the 
demand for tires which the com- 
mittee staff has made, taking in- 
to consideration 1. the demand of 
A ration-book holders who have 
not generally received tires since 
January, 1942; 2. the expected 
demand from holders of other 


than A gasoline ration books; 3. 
the unfilled backlog of outstand- 
ing tire ration applications which 
have not as yet been issued, and 
4. the demand from motorists 
who have used their existing tires 
longer than they normally would 
during the period of shortage, 
convinces me that there will be 
an immediate demand for ap- 
proximately 25 million tires. 

“It is probable that this disparity 
between supply of and demand for 
passenger - car tires, which will 
most likely continue through the 
second quarter of 1946 and possibly 
well into the third quarter of the 
year, may place small and inde- 
pendent tire dealers in a dangerous 
position in the absence of some 
distribution controls. 


Fears for Independents 
“With the abandonment of the 
tire rationing order, the restrictions 
on deliveries of tires by manufac- 
turers to their own company-owned 
stores, which have hitherto pro- 
tected independent tire dealers 
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Link to Pa. Super-Road 


Lacks Official Support 

COLUMBUS, O.—The cost of 
building an interstate highway 
linked up with the superhigh- 
way in Pennsylvania would be 
prohibitive, highway officials 
from Michigan, Ohio, Indiana 
and Pennsylvania decided at a 
conference here last week. The 
money is not available, they 
declared. 

The officials decided that it 
would be better, at present, to 
widen and improve existing 
highways. Then it would not be 
necessary to buy up additional 
land for highway purposes. 


$$$ 
from discrimination in this regard, 


will be nullified. 

“Tt has been estimated by a 
prominent authority on tire distri- 
bution that, prior to the war, in- 
dependent tire dealers accounted 
for slightly less than one-half of 
the total retail sales of tires in 





The MORE family 


builds more 


INCE 1885, Hoard’s Dairyman has been 
building circulation among the MORE 


families of U. S. agriculture... farm families 


who own more, earn more and buy more. 


How well this policy has succeeded through 


the years is demonstrated by a recent U. S. Bureau 


of the Census study which shows that Hoard’s 


Dairyman subscribers spend more money for 








building materials — 55% more than their 


nearest neighbor farmers and 119% more than 


average farmers. 


Hoard’s Dairyman’s high readership among 


the most prosperous farm families will help you 


to produce more sales per advertising dollar. Put 


the top of the market at the top of your list... 


Start your farm schedule with Hoard’s Dairyman. 


Sells Farm Families who 


Own more - earn more - buy more 


FORT ATKINSON, WISCONSIN + 250 PARK AVENUE, NEW YORK + EDWARD S. TOWNSEND CO., SAN FRANCISCO, LOS ANGELES 


the United States. Company-owned 
stores, according to the same au- 
thority, sold slightly under 10 per- 
cent of the total, with the remain- 
ing sales being made by oil com- 
pany outlets, chain stores, and 
other mass distributors. 

“For many years, the company- 
owned store and the mass distribu- 
tor have been increasing threats 
to the independent dealer’s sur- 
vival. With tires in ample supply, 
however, the independent could 
hold his own reasonably well 
against the competitive advantages 
of larger distributors because he 
could deliver the goods. 

“In a pronounced scarcity — sel- 
ler’s market — he is defenseless. 
Tire manufacturers can sell all the 
tires they produce with no sales 
effort required beyond the mere 
taking of orders. It is obviously 
less costly for them to sell to mass 
distributors and to manufacturer- 
owned stores than to smaller in- 
dependent dealers. 

“Under such conditions, a man- 
ufacturer’s only reasons for sup- 
plying tires to the great majority 
of independent dealers — and he 
will have to cut down his supplies 
to his larger customers to do it 
— would be: 1. loyalty to old 
accounts, and 2. long range policy 
to preserve the independent deal- 
er as a method of distribution. 

“Doubtless both reasons will re- 
ceive consideration. But the im- 
mediate advantages to the manu- 
facturers of pursuing the other 
method, strengthened by the pres- 
sure which can be exerted on him 
by large-scale buyers, may in many 
instances be controlling. 

“Recent prewar history of the 
tire industry presents few con- 
vincing arguments that the ma- 
jority of the tire manufacturers 
believe it in their interest to 
strengthen the independent dealer 
at the expense of the mass dis- 
tributor or the company - owned 
store. Without such a policy of 
actively favoring the independent 
dealer over his larger competitors, 
abandonment of rationing at this 
time will cause the available supply 
of tires to be channeled increasing- 
ly into the hands of mass distribu- 
tors and company-owned outlets. 

Urges Control Be Kept 

“This may well be the final blow 
that will force hundreds of small 
tire dealers to the wall. In addition 
to losing their chief asset — their 
customers’ good will — since those 
customers will be forced to deal 
with their larger competitors if 
they are to secure tires, they will 
also experience severe financial 
distress. Recapping and other serv- 
ices on which dealers’ wartime 
income largely depended, will in- 
evitably be curtailed, yet they will 
be unable to procure merchandise. 

“To avoid the danger of forcing 
the small and independent tire 
dealer out of business, I strongly 
recommend to CPA and OPA the 
maintenance of control over the 
distribution of tires to dealers until 
it more clearly appears that the 
supply of this commodity is in 
close balance with the demand. 

“Specifically, I believe it essen- 
tial to the continued existence of 
great numbers of small and inde- 
pendent tire dealers that the 
present regulation forbidding the 
shipment of tires from the manu- 
facturer to his own retail outlets 
in larger proportions than they 
obtained in 1941 should be con- 
tinued. 

“In addition, I believe that con- 
trols should be established to pre- 
vent shipment of tires to any class 
of distributor in a greater propor- 
tion of the total output of a tire 
manufacturer than such manufac- 
turer shipped to that type of dis- 
tributor in 1941. 

“I believe that failure to impose 
such regulation presents so grave a 
danger to the independent tire 
dealer, and consequently to the 
system of free enterprise in the 
United States, that it is impera- 
tively necessary to take the action 
proposed.” 


American Brake Shoe Unit 


Promotes Terbeil 


Joseph B. Terbell, affiliated with 
various divisions of American 
Brake Shoe Co. in sales and exec- 
utive capacities since 1928, has 
been appointed executive vice- 
president of Brake Shoe’s Ameri- 
can Manganese Steel division. 

In 1940 he was promoted from a 
district sales manager’s position to 
a vice-presidency with American 
Manganese Steel. 
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Nosedive in November . . 





Truck Freight Haulage 
Shows 8 Pct. Drop 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in November dropped 8.1 per- 
cent below October and was 9 per- 
cent below November of last year, 
American Trucking Assns. reports. 


Comparable reports received by 
ATA from 206 carriers in 37 states 
showed these carriers transported 
an aggregate of 1,792,811 tons in 
November, as against 1,951,335 tons 
in October and 1,969,522 tons in 
November, 1944. 


The ATA index figure, com- 
puted on the basis of the aver- 
age monthly tonnage of the re- 
porting carriers for the three- 
year period of 1938-1940 as rep- 
resenting 100, was 165.1. 


Approximately 83 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 8.2 percent below 
October and was 7.3 percent below 
November, 1944. 


Transportation of petrol- 
eum products, accounting for about 


Training Course 
Started Again 
By Auto-Lite 


TOLEDO. — Automotive electric 
servicemen from many sections of 
the world will soon begin gathering 
for special schooling at Electric 
Auto-Lite plant here. The first 
training school since the beginning 
of hostilities will open Jan. 7. 


The school, which will be di- 
rected by H. B. Hewitt, director of 
education, is designed for the prac- 
tical training of automotive elec- 
trical service men of Auto-Lite dis- 
tributors and service stations. 


In physical makeup, the school is 
a model automotive service station 
providing shop facilities for the 
analyzing of engine performance 
and the testing and servicing of 
various types of equipment. 





British O.K. Trademark 
For Willys ‘Jeep’ 

TOLEDO. — Willys-Overland 
has been issued a British trade- 
mark registration on the word 
“Jeep,” it was announced last 
week by Charles E. Sorensen, 
president. 

The trademark certificate of 
registration was issued to the 
company on Dec. 1, and provides 
Willys with the prima facie 
right to market motor vehicles 
in England under the trademark 
“Jeep.” 
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GOVERNMENT TERMINATED 
SURPLUS LOT M-127 


SERVICEABLE MATERIAL 


Steel, Brass, Aluminum pro- 
cured for Caterpillar Tractors 
consisting of: 

Sheets, Plates, Strips, Bars, 
Channels, Angles, Special 
Section, Wire Screen 





Sale by competitive sealed bidding 


Terms of sale—“as is” f.o.b. cars or 
trucks, ACF Plant, Berwick, 


Pennsylvania 


Bids will be opened at 
10:00 a.m., January 15, 1946 


Material available for inspection daily 


Bids and inquiries should be directed te 
MR. G. E. THOMPSON 


AMERICAN CAR 
AND FOUNDRY COMPANY 


Berwick 6, Pennsylvania 
Telephone Berwick 1144 
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11 percent of the total tonnage 
reported, showed a decrease of 3 
percent below October and a drop 
of 20 percent below November, 
1944, 


Carriers of iron and steel haul- 
ed about 2 percent of the total 
tonnage. Their traffic volume was 
3.8 percent below October but 0.4 
percent above November, 1944. 


About 4 percent of the total ton- 
nage reported consisted of miscel- 
laneous commodities, including to- 
bacco, milk, textile products, coke, 
bricks, building materials, cement 
and household goods. Tonnage in 
this class decreased 20.6 percent 
below October and 12.2 percent 
below November, 1944. 

The November tonnage of car- 
riers reporting from the eastern 
district represented a decrease of 
7.2 percent below October and a 
decline of 9.8 percent below No- 
vember of 1944. 





on branch 
managers’ meeting at the ae Hills hotel, Beverly Hills, Calif. ft to right 
are Harry Crimmins, Mercury-Lincoln manager, Richmond branch; Roy Pierce, 
assistant manager, Long Beach branch; H. H. Reiser, assistant manager, Salt 
Lake City branch; C. W. Boggs, manager, Salt Lake City branch; Walter 
Cooper, business management supervisor, Richmond branc ; Jack areas: 
manager, Denver branch; A. 8. Hatch, West Coast regional manager, Richmond; 
George Barmore, Mercury-Lincoln manager, Long Beach; Nort Mogge, J. Walter 
Thompson Co., Los Angeles; Nelson F. Bowe, manager, Lon ach branch; 
George Patton, assistant manager, Seattle branch; C. Pai rson, manager, 
Seattle; Van Horn, assistant manager, Denver branch; C. E. Davis, comptroller, 
Ford, Long Beach branch. Back row: C. C. Grant, sales manager, Long Beach 
branch ; . M. Corwin, service supervisor, Long Beach branch; Earle E. Hilde- 
brand, J. Walter Thompson. 


THE LONG BEACH Ford branch was host to the Western re 





that a block of 500 rooms can be 
obtained for that time ‘in three 
leading local hotels. 


Wash. Transport 


Plans Conclave 


SEATTLE. — The Washington 
Motor Transport Assn. announced 
plans last week to hold a conven- 
tion here early in May. Ray Cul- 
bertson, secretary- manager, said 


The convention is expected to be 
the biggest ever held by the state 
group due to the increased mem- 
bership and because it’s “been a 
long time” since such an affair 
could be held without restrictions. 


Air Show 
In Cleveland 
On Friday 


CLEVELAND. — The National 
Aircraft Show will be held here 
Jan. 11-20 at the Public Auditori- 
um. 

More than 256,000 square feet of 
floor space is to be utilized for 
exhibits of Army Air Force air- 
craft used in all theaters of the 
war, instruments and devices that 
helped bring victory in the air, 
personal planes now being pro- 
duced, and extensive exhibits of 
manufacturers. 

Among the planes to be shown 
will be a Flying Fortress, the 
Black Widow, the Corsair, the 
Mustang, the Warhawk, the Air- 
cobra, the Lightning, the P-80 jet- 
propelled Shooting Star, and nu- 
merous fighting aircraft of the 
Germans and Japanese. 

Each day outstanding celebri- 
ties, aviation leaders, aces, and 
Army Air Force and other gov- 
ernmental officials are to appear 
as principal speakers at luncheon 
and dinner meetings in hotels 
here. 
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smooth flow of trade. 


Drive Aways 
Inventory and Display 
Surplus Gov’t Purchases 
Demonstrators 

Business Expansion 





renders, has always chasatterized 
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There are no loose ends in Universal C.I.T. financing. 
From the time a car leaves the factory until its delivery to 
the customer, nothing is left to chance—every function 
is geared and meshed so that nothing can interrupt the 


At lower cost and with greater customer protection 
than ever before, Universal C.I.T. finances your 


New Car Sales 

Used Car Sales 

Shop Equipment 
Property Improvement 


Back of this planning stands the experience gained 
during 29 years of growing up with the industry and of 
being able to plan today for tomorrow’s needs. It is the 
natural development of a belief long held by all of us that 


Vhewei moe Te financing Than money { 


UNIVERSAL C.I.T. CREDIT CORPORATION 


One Park Avenue, New York 
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AUTOMOTIVE WASHINGTON 


New Shuffle Looms 
In Surplus Muddle 


By William Ullman 


SURPLUS PROPERTY DISPOSAL, as the new year 
begins, continues on its rather halting and discouraging 
way. As a matter of fact, progress is so slow that another 
reorganization is in prospect—the third major operation 
since the appointment of the Surplus Property board in 
October, 1944. mie tt te ca RR CEO aT 

Frankly dissatisfied with 
progress thus far, Adminis- 
trator Symington expressed himself 
before a Senate committee as fa 
voring centralization of all surplus 
in one agency. That might be thc 
Surplus Property administration it 
self, or the RFC, which now han 
dles 90 percent of surplus goods. 


The single encouraging fact is a 
notable increase in November dis- 
posals, even though the total in- 
cluded a virtual writing off the 
books of about $500 million worth 


$764 million, al- 
most one-half of 
the total to date. 
But, more than 
75 percent of that 
amount was rep- 
resented by the 
scrapping of non- 
salable aircraft. 
Inventories on 
hand Nov. 30 to- 
taled about $7 





Ullman 





New PAYROLL System... 


ASSURES ACCURACY...SAVES WORK... 
COMPLETES ALL RECORDS IN ONE WRITING! 







Here’s the payroll system every 
business, large or small, needs to 
assure speed, accuracy and complete- 


ness, at minimum cost. Less work. No 


It’s Multi-Matic—the method 
that gets all records posted right and 
right on time whether payments 
are made by cash, machine-written 
check or hand-written check. 





Because a// records are written in 
one operation, there is no copying 
of entries from one form to another. 


postings. No rechecking for accu- 
racy. More speed. Lower cost! 


Multi-Matic has been designed 
on the basis of world-wide experi- 
ence and studies. In principle and 


billion, a net increase of $1.6 bil- 
lion during the month. Of acquisi- 
tions for the entire period through 
November, totaling $10.8 billion, 
disposals amounted to only $1.5 bil- 
lion, or less than 10 percent. 


Sales realizations in November 
were $70.7 million, or a little over 
40 percent of the reported cost 
compared with about 50 percent 
for the entire period. This de- 
crease is due largely to a drop 
in realizations on consumer goods 
sales — from 50 percent for the 
entire period to 33 percent for 
November. 

RFC reports that 287 govern- 
ment-owned plants costing about 


of useless planes. $978 million, had been put into 
November dispos- civilian operation up to November, 
als were about|and a grand total of about 600 


plants had been sold, leased or 
were in “various stages of nego- 
tiation.” That is a little less than 
one-half of the total number of 
government plants it will have to 
handle. 


But of the 287 government-owned 
plants disposed of, the sale of only 
84 had been completed or author- 
ized. The rest had been leased for 
various periods. 

Of the remaining 163, by far the 


CHECK stub or pay state- 
ment, earnings record and 
exo NAg 1 Mate tea 
one operation. 


ALL records always up-to- 
date, in balance, ready for 
government inspection. 


ipa 


transposition of 


Accounting Plan for 
Name 

Company 

Address 


City and State 





COPYRIGHT 1945, 





EXCLUSIVE device spaces 
each entry on proper line. 





in operation, its advantages have 
been welcomed by many leading 
organizations. 

Three standard Mu/ti-Matic Pay- 
roll systems are available to meet 
every requirement. If desired, the 
same board can be used for general 
accounting. Call our nearest Branch 
Office, or use the convenient coupon. 


OR a a ee a ae ee ae eee eee oe 


PLEASE SEND folder describing in detail the Multi-Matic Payroll 


employees. 


SYSTEMS DIVISION 


REMINGTON RAND 


315 Fourth Ave., New York 10, N. Y. 


REMINGTON RAND INC. 





NEARLY 200 YEARS of continuous service with one com y 


are repre- 
sented in this group of staff members of the Cincinnati district of B. F. Good- 
rich Co. Their combined service with the organization totals 192 years. Bottom 
row (left to right) Oliver Kutzleb, office manager, Cincinnati district, 27 years; 
J. L. Young, territory manager, 30 years; Mark O. Ward, Cincinnati district 
manager, 34 years. Top row (left to right), H. W. Dillon, manager of Cincinnati 
Goodrich store, 27 years; Glenn Eubank, commercial salesman, 26 years; Har- 
rison Lamb, territory manager, 22 years, and Harry Winger, district service 
engineer, 26 years. 


whether he is interested in ulti- 
mate purchase. 
of 


great majority are on interim or 
short term lease — nearly all with 
a 30-day termination notice. In- 
terim leases are designed to keep 
plants in operation in order to pro- 
vide employment and to give the 
operator a chance to determine 
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Surplus Board Fails 


On Vet Preferences 


PRINCIPAL SINGLE headache 
of the Surplus Property adminis- 
tration is in connection with vet- 
eran preferences. SPA, together 
with Congress, has received a flood 
of complaints from veterans be- 
cause of their experiences in get- 
ting what they wanted. 

Administrator Symington frank- 
ly admitted, in his testimony be- 
fore the Senate committee, that 
there has been justification for the 
complaints. Reasons for unsuccess- 
ful efforts in administering vet- 
erans’ preference, he said, were 
lack of enough kinds of property 
wanted to go around, condition of 
property declared surplus, locations 
of surplus property, inadequate 
number of outlets and poor admin- 
istration. 

As a possible solution, but ap- 
parently with no great confidence 
that it would succeed, he proposes 
that all veterans in business for 
themselves, or planning to open up 
in business, be classified as large 
dealers. 

With such a classification, vet- 
erans would be able to purchase 
from wholesalers at as low a 
price as that paid by any dealer. 
It is hoped that this plan will 
aid the veteran in exercising his 
privilege, since it will go far to 
provide additional outlets. 

If the plan fails, Symington said 
that “then in our judgment there 
will be only one way left for the 
government to attempt to carry 
out Section 16; it will have to dis- 
tribute property directly to veter- 
ans on a nationwide basis.” 

He recommends amendments to 
the act which would give veterans 
priority ahead of all claims except 
those of federal agencies, and 
which also would permit the vet- 
eran to buy for his personal as 


well as for his business use. 
* *~ ad 


Safety Group Completes 


Traffic Code Changes 


TO MEET DEMANDS for stand- 
ardization of local rules for motor 
vehicle operation, now that the war 
is over and traffic is mounting to 
new heights, a revision of the Mod- 
el Traffic ordinance for municipali- 
ties has been virtually completed. 

The committee of the National 
Conference on Street and Highway 
Safety, which has already brought 
up to date the Uniform Vehicle 
code for states, found that grati- 
fyingly few changes of substance 
were necessary from the 1938 ver- 
sion of the ordinance. It is, how- 
ever, being extensively rearranged, 
for convenience, and harmonized 
with thé revised code. 

The model ordinance is based 
on the theory that fundamentals, 
such as speed limits in business 
and residence districts, meaning 
of traffic signals, right-of-way, 
rules, regulations for turning, and 
rights and duties of pedestrians 
ghould be standardized by uni- 
form state laws. 

The ordinance authorizes certain 
modifications upward or downward 
in the state speed limits to meet 
local conditions, repeats the more 
important state law provisions for 
emphasis and facility of enforce- 
ment, with supplemental provisions 
applicable only in municipalities, 
and covers such purely urban mat- 
ters as parking restrictions. 
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New York American, August 6, 1926 


‘Whatever is right can be achieved through 
the irresistible power of awakened and in- 
formed public opinion. Our object, there- 
fore, is not to enquire whether a thing can be 
done, but whether it ought to be done, and 
if it ought to be done, to so exert the forces 
of publicity that public opinion will compel 


it to be done.’’ 


In 1898 the Hearst Newspapers called for a mighty 
navy for the United States. 


In 1903 the Hearst Newspapers saw their proposal 
for an Isthmian canal approved despite powerful op- 
position when our government signed a treaty with 


Panama. 


In 1910 the Hearst Newspapers predicted that air 
power would determine military and naval victory in 


future wars. 


In 1917 the Hearst Newspapers came out for univer- 
sal military service as “the only effective system... 


the only democratic system.” 


In 1928 the Hearst Newspapers called for a great 


fleet of submarines as well as swarms of planes. 


In 1932 the Hearst Newspapers demanded military 
control of the Hawaiian Islands to make them a 


genuine defense base for America against Japan. 


In 1935 the Hearst Newspapers called our budget of 
$13,000,000 for air defense “hopelessly inadequate.” 


In 1941 the Hearst Newspapers were still calling for 
more planes, more ships, more bases when death sud- 


denly rained from the skies at Pearl Harbor. 


In 1945 the Hearst Newspapers re-published edi- 
torials written by William Randolph Hearst in 1940 


urging universal military training. 
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Many Automotive Laws 


WASHINGTON.—Eight state leg- 
islatures meet in regular session 
this year. They are: Kentucky, 
Louisiana, Mississippi, New Jersey, 
New York, Rhode Island, South 
Carolina, and Virginia. It is ex- 
pected, however, according to the 
National Highway Users Confer- 
ence, that a number of legislatures 
in other states will convene in spe- 
cial session to consider methods of 
speeding up recovery from the 
effects of the war. 

The federal-aid highway act of 
1944 authorized an expenditure of 
$500 million a year for the first 
three postwar years, to be matched 
by the states on a 50-50 basis. 
This authorization is generally re- 
ferred to as a three-year program, 
but both federal and state officials 
recognize that the planning, ac- 
quisition of rights-of-way and con- 
struction of such a program prob- 


ably will take more than three 
years. 

Official spokesmen in some 
states have indicated that motor 
vehicle tax increases will be ad- 
vocated to provide funds for 
matching federal aid under this 


program. 

Preliminary steps are being 
taken to break down highway bar- 
riers through adoption of motor 
vehicle reciprocity legislation. 

Size and weight limitations will 
be under consideration in several 
of the states that meet in 1946. 
Highway users all over the nation 
will focus their attention on the 
1946 Kentucky session where de- 
termined efforts will be made to 
liberalize the motor vehicle size 
and weight limitations. Kentucky’s 
restrictions are now the lowest in 
the nation. 

Other highway user matters ex- 
pected to be prominent in 1946 in- 


clude speed limits, financial re- 
sponsibility, increased regulation of 
motor carriers, and highway safety 
legislation. 

A detailed state-by-state list of 
prospective legislative issues as 
reported to National Highway 
Users Conference follows: 

KENTUCKY — Bills will be in- 
troduced to increase sizes and 
weights and to provide reciprocity; 
highway commission may insist on 
right to designate highways that 
can carry heavier weights. Higher 
registration fees for all classes of 
trucks, except those operating in 
cities, are expected to be advocated. 

LOUISIANA — A gasoline tax 
increase probably will be pro- 

. The governor contends ad- 
ditional funds are necessary to 
match federal-aid. An anti-diver- 
sion constitutional amendment 
also may be considered. 

MASSACHUSETTS — The gov- 
ernor is expected to urge an in- 
crease in the gas tax. This proposal 
was defeated in the last legislature. 
An anti - diversion constitutional 
amendment has been proposed for 
several years but always has been 
defeated. 


MISSISSIPPI — Mississippi high- 
way users favor a general down- 
ward revision of commercial motor 


vehicle license fees to make them 
more nearly comparable with those 
of other states. A measure will be 
introduced to provide 18,000 pounds 
axle weight, gross weight of 45,000 
pounds and an increase of length 
for tractor semi-trailers from 40 
to 45 feet. 

Another proposal will authorize 
the present Mississippi committee 
on reciprocal agreements to enter 
into full reciprocity with other 
states. The state may have the 
problem of financing its postwar 
highway program and a gas tax 
increase probably may be advo- 
cated. A legislative investigating 
committee has drafted a bill pro- 
posing registration fees that are 
considerably above those of sur- 
rounding states. 


NEW JERSEY — For the past 
two years there have been threats 
of increased registration fees and 
such a measure may be introduced 
in 1946. A resolution also may be 
considered for a study of motor 
vehicle taxes in the state. Atlantic 
City’s planning and Improvement 
Assn. has considered the possibility 
of assessing tolls on all motor ve- 
hicles entering Atlantic City. A 1- 
cent gas tax increase is likely to 
be proposed. 

NEW YORK — For several years, 


Better Automobile Dealers Everywhere Say... 


"My best prospects 
like TIME best" 


i 
For instance, JOE HILBURN, 
Hilburn Motor Company, 
Sherman, Texas, writes: 


“When I see a prospect carrying a copy 
of TIME, I mentally classify him under 'A' 


— meaning 
Time after 


"most likely to buy.' 
time I find 


my most regular buyers of Fords, Mercurys 
@nd Lincoln Zephyrs are TIME readers." 
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NE BIG REASON why the auto industry's advertis- 
ing men kept up steady schedules in TIME all 


through the war: 


In normal times, 8 in every 10 Tims-reading families 
regularly buy their cars new; only | in every 10 
average U.S. families do. 


ILMUEL, 


Today in the postwar, the 1,300,000 families who read 
TIME own 1,404,000 cars, most of them bought in the 
last four production years. And virtually every TIME- 
family-owned car is long past the average age (2.85 
years) at which TIME-family car-owners report they 
normally turn in a car for a new model. 


After four new-car-less years, these 1,300,000 TIME- 
reading families—more than ever before—are America’s 


New Car Market No. 1. 


attempts have been made to change 
the registration date to Apr. 1. 
Such a measure was passed by the 
1945 legislature but was vetoed. 
Compulsory inspection of motor 
vehicles has been under considera- 
tion for several years and likely 
will be introduced in 1946. 


A perennial favorite New York 
proposal is the requirement that 
all trucks and trailers be equip- 
ped with rear bumpers of the 
same heights as those of passen- 
ger cars. Thus far it has failed to 
receive serious consideration but 
probably will make its appear- 
ance in 1946. 

SOUTH CAROLINA — Proposals 
have been made for several years 
for taxation of trucks delivering 
goods in cities in which they do 
not have a regularly established 
place of business. This might take 
the form of a state tax on such 
trucks or permit the various muni- 
cipalities to levy such taxes. Such 
a move may be proposed in the 
next session. 

VIRGINIA — Attempts may be 
made to increase the gross weight 
limit of 40,000 pounds more nearly 
in line with those of North and 
South Carolina, Registration fees 
probably will be an issue. 

= * . 


Idaho Considers Car Tax 


On Original Factory Cost 


The Idaho planning board is con- 
sidering a proposal that automo- 
biles be taxed on the basis of 
their original factory cost. Accord- 
ing to W. B. Joy of Idaho Public 
Utilities commission the plan calls 
for taxing of a vehicle to the 
amount of 1 percent of 60 percent 
of the factory cost the first year, 
1 percent of 50 percent the second 
year, and 1 percent of 40 percent 
the third year, Reductions would 
continue until a minimum of $1 
tax annually would be reached. 

Considering the 155,000 motor 
vehicles in Idaho and planning on 
an average tax of $2.70 per vehicle 
the sum needed could be obtained 
according to a study of statistics. 
The tax could be intended to pro- 
vide $500,000 needed for general 
construction and employment work. 

* » a 


Deceptive Trade Practices 
Attacked in New York 


Prompt and effective legislative 
action to halt “deceptive” trade 
diversion practices in the sale of 
merchandise was urged by repre- 
sentatives of New York retail 
establishments, wholesale and com- 
mercial organizations at a hearing 
on small business problems con- 
ducted last week by the State Leg- 
islative committee on Industrial 
and Labor Conditions. 

The legislative committee, head- 
ed by Assembly Majority Leader 
Irving Ives, was told that the 
state’s fair trade act, known as 
the Feld-Crawford Act, has failed 
to curb increased postwar activity 
of discount houses and others en- 
gaged in consumer sales “at whole- 
sale.” 

” 


City Auto Tax Proposed 
For Jacksonville, Fla. 


A municipal automobile license 
tax, to yield an estimated total of 
$210,000 annually, was one of three 
new municipal levies suggested last 
week by the finance committee of 
the Jacksonville, Fla., City Plan- 
ning Advisory board. 

x ” > 


Would Double Sales Tax 
For N. Y. Subway Work 


New York city’s municipal sales 
tax rate would be increased from 
1 to 2 percent under a proposal 
advanced last week by City Park 
Commissioner Robert Moses. He 
said such action would be “the 
easiest way” to finance subway 
rehabilitation. 


Wolverine Buick Acquires 
Building at Grand Rapids 


Wolverine Buick Co. has pur- 
chasea a double building at Cherry 
St., Sheldon and Division Aves. in 
Grand Rapids, Mich., for $175,000. 

The building is now occupied by 
A. B. Johnson Chevrolet Co. and 
Robert Smith Motor Co. According 
to Gordon Hope, manager of Wol- 
verine, there are no immediate 
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to sell new cars / 
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plans for the building. It was pur- 
chased as an investment, he said. 
G. D. Simeon of Columbus, O., is 
president. 
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ANALYSIS 


OF THE PHILADELPHIA MARKET 


Hh cre—for the first time—will be a clear-cut, 
detailed over-all picture of Philadelphians’ shopping 
and living habits, brought to you by their favorite 
newspaper. 


This analysis, now under way, will show both con- 
sumer and retail store distribution of branded products 
— FOODS, SOAPS, DRUGS, TOILET GOODS, BEV- 
ERAGES, AUTOMOTIVE PRODUCTS, ELECTRICAL 
APPLIANCES, HOME EQUIPMENT in the city of 
Philadelphia. 


Manufacturers and distributors want to know 
where they stand in the new, fast-shifting, fast-growing 
Philadelphia market. 


This consumer analysis marks a big step toward 


achieving standardized information on important , 
markets throughout the country. Similar surveys have 
already been made with outstanding success in Mil- 
waukee and other cities and it is hoped that this same 
type of standard consumer study will be available in 


many other cities. 


Announcement of the definite date of completion 
of this extensive research project will be made as soon 
as possible. In the meantime, advertisers and adver- 
tising agencies are invited to make reservations now for 
copies of the study. Simply write: Advertising Depart- 
ment, The Evening Bulletin, Philadelphia 5, Penna., 
for your copy of ‘The Evening Bulletin 1946 Con- 
sumer Analysis of the Philadelphia Market.” 


IN PHILADELPHIA—NEARLY EVERYBODY READS THE BULLETIN 
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Willys Appoints Schutte 


Assistant Body Engineer 


Appointment of Charles E. 
Schutte as assistant chief engineer 
of the body division of Willys- 
Overland Motors 
was announced 
last week by Del- 
mar G.Roos, vice- 
president 
in charge of en- 
gineering. 

A veteran of 30 
years’ experience 
in the body engi- 
neering profes- 
sion, Schutte was 
previously associ- 


C. E. Schutte 


ated with Hudson 
Motor Car Co. as 
experimental body engineer. 
+ + * 


Brake Shoe Names Wagner 
Unit Vice-President 


Irving F. Wagner, manager of 
American Brake Shoe’s Kellogg 
plant at Rochester, N. Y., has 


Auto Personnel 
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been made a vice-president of the 
Kellogg division. 

Wagner has been associated with 
Brake Shoe since 1923, and during 
the war was contracts officer. 

* * * 


Commercial Credit Opens 
New Offices in 6 Cities 

Six new offices have been opened 
by Commercial Credit Co. Man- 
agers and locations of the offices 
follow: 

Thomas A. McQuade, Jersey City, 
N. J.; C. B. Phillips, Florence, S. C.; 
William F. Folsom, Asheville, N. 
C.; Del Monte, Tacoma, Wash.; D. 
A. Farrell, Hamilton, Ont., and A. 
J. Ross, Ottawa, Ont. 


* * * 


Pharis Rubber Names Grider 


Director of Personnel 
Appointment of two new officials 
to the staff of the Pharis Tire and 
Rubber Co., has been announced 
by Furber Marshall, president. 
Frank E. Grider has been named 
to the position of personnel direc- 
tor, and Frank Benmore as man- 





ager of the Pharis Service store, 
Fifth and Main streets, Newark, O. 


* * * 


Morris Plan Lists Rovensky 
As Committee Chairman 


Appointment of Joseph C. Roven- 
sky, who has resigned as vice- 
president of the Chase National 
Bank of New 
York, as chair- 
man of the man- 
agement commit- 
tee recently cre- 
ated by The Mor- 
ris Plan Corp. of 
America and its 
subsidiary, Amer- 
ican Installment 
Credit Corp., was 
announced joint- 
ly last week by 

David M. Milton, 
Se chairman of the 
board of The Equity Corp. and 
Arthur J. Morris, chairman of the 
board of The Morris Plan Corp. of 
America. 


The management committee, 
which Rovensky will head, will 
supervise relations with commer- 
cial banks and Morris Plan Banks 
throughout the country, in connec- 
tion with the development and ex- 
pansion of the American Bank 





cing developed by The Morris Plan 
Corp. of America. 


Wagner Electric Appoints 
4 New Branch Chiefs 


Wagner Electric Corp., St. Louis, 
announces the following changes in 
automotive branch personnel: 

Forrest G. Wilson, formerly a 
salesman at the Dallas branch, has 
been appointed manager of the In- 
dianapolis branch. H. F. Zahn, for- 
merly manager of the Atlanta 
branch, has been made manager of 
the Philadelphia branch. 

C. G. Jackson, formerly manager 
of the Boston branch, has been 
moved to Atlanta to manage that 
branch. J. K. Miller, heretofore a 
New York branch salesman, has 
taken over the management of the 
Boston branch. 

* * * 


GMAC Gets O.K. to Open 


14 New Branch Offices 


New York state’s Banking de- 
partment has issued authorization 
to General Motors Acceptance 
Corp., 1775 Broadway, New York, 
to open branch offices in Knoxville, 


Tenn.; Lincoln, Neb.; Regina, 
Sask.; Roanoke, Va.; Sioux City, 
Ia.; Abilene, Tex.; Battle Creek, 
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AUTOMOTIVE 


When you install Bendix-Westing- 
house Air Brakes on your truck or bus 
you go far beyond the bounds of simple 
safety. Employee relations are improved and 
your own peace of mind bolstered by the 
sure knowledge that your vehicle operates 
with the best brakes that can be built. To 
prove this fact you need go no further than 


Brakes .. 





st brake 






Ask them—"If the choice were yours, what 
type brake would you buy?” 


Pioneer in the air brake business, Bendix- 
Westinghouse offers more braking experi- 
ence than anyone else in the industry. For 
the best brakes .. . 
. Bendix-Westinghouse. 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 


AIR—For the best Air 


ELYRIA, OHIO 


et 


AIR BRAKES 


kima, Wash.; Cedar Rapids, Ia.; 
Waterloo, Ia.; Sioux Falls, S. D.; 
Alexandria, La. and Galveston, 
Tex. 

o * * 


Mack Promotes Walworth 
To Chief Engineer, V-P 
Announcement is made by C. T. 
Ruhf, president of Mack Mfg. 
Corp., of the election by the board 
of directors of 
W. M. Walworth 
as vice-president 
and chief engi- 
neer. He has been 
acting chief engi- 
neer since March, 
1945. He joined 
Mack in 19339, 
coming tothe 
truck manufac- 
turer after 12 
years in the en- 
gineering depart- 
ment of Reo Mo- 
tors, Inc., at Lansing, Mich. 
Walworth entered the automotive 
field immediately after graduation 
from Massachusetts Institute of 
Technology in the class of 1926. 
Assigned first to Mack’s Allen- 
town, Pa., plant, he was soon 
moved to the New Brunswick, N. J., 
plant where he remained as execu- 
tive engineer until his appointment 
as acting chief engineer of the 
Mack Mfg. Corp. in March. His 
headquarters will continue to be in 
the company’s general offices in the 
Empire State building, New York 
City. 





W. Walworth 


* * + 
Tuttle and Hennicke Join 
Staff of United Mfg. 

United Mfg. Co., 30 Interstate St., 
Bedford, O., announces that D. R. 
Tuttle and C. R. Hennicke have 
joined the organization as sales 
manager and chief engineer, re- 
spectively. 

Both these men were with Eber- 
hard Mfg. Co., Cleveland, for many 


years in the same capacities. 
* * * 


Timken Bearing Elevates 


Reiser, McCool in Cincinnati 

Fred Reiser jr., Cincinnati dis- 
trict manager for the Industrial 
division of Timken Roller Bearing 
Co. since 1944, has been named di- 
vision manager for all divisions of 
the company there, including In- 
dustrial, Steel, Automotive, and 
Service-Sales. 

Harry McCool, who joined Tim- 
ken Roller Bearing in 1928 as a hot 
mill operator, has been appointed 
sales engineer for the Steel and 
Tube division in the Cincinnati dis- 
trict, which includes Indiana, Ken- 
tucky and part of Ohio. 


* * * 


Bomb Expert to Ethyl 


William Irwin, whose appoint- 
ment as assistant resident man- 
ager of Ethyl Corp. manufacturing 
plant, Baton Rouge, La., was an- 
nounced last week, supervised con- 
struction at the atomic bomb proj- 
ect in Oak Ridge, Tenn., in 1943. He 
also was associated the following 
year with the construction of the 
atomic bomb at Hanford, Wash. 

* - * 


Edison Names Two 


Thomas A. Edison, Ine. at 
Kearny, N. J., announces the addi- 
tion of two district representatives 
for the New York and Connecticut 
territories confined to the sale of 
Edison-Emark storage batteries 
through automotive distributors. 
Frank H. Trombley will cover New 
York state, exclusive of metro- 
politan New York, and Joseph L. 
Shea will cover Connecticut and 
metropolitan New York. 

* os * 

R. E. Turner has been promoted 
to the post of budget supervisor in 
the Dallas district of B. F. Good- 
rich Co. In this position he will 
have supervision of hiring and 
training personnel in budget selling 
and methods, who will in turn work 
with the company’s dealers in this 
district. 

+ . ” 

Office of Defense Transportation 
last week announced the resigna- 
tion of Brig. Gen. Charles D. 
Young, U.S.A., inactive, as deputy 
director and the appointment of 
Homer C. King as successor. 

* os ca 


Harold L. Pitser has been ap- 
pointed vice-president and general 
manager of Auto Finance Co., with 
headquarters in Charlotte, N. C. 
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Wilkening Names Greene 


Assistant to Evans 


Samuel S. Evans, manager of the 
Replacement Sales division of Wil- 
kening Mfg. Co., Philadelphia, 
maker of Pedrick 
piston rings and 
Wilco automotive 
products, an- 
nounces the ap- 
pointment of Don 
Greene as his as- 
sistant. 

Greene has 
served as sales- 
man, division 
manager, and for 
the past six 
months at the 
home office as as- 





Don Greene 


Auto Personnel 


vice-president and will continue in 
direct charge of engineering. 
* * * 


Chrysler-Canada Selects 
10 New District Heads 


I. C. McGuire, sales manager for 
the Chrysler-Plymouth-Fargo divi- 
sion of the Chrysler Corp. of Can- 
ada, Ltd., announces the appoint- 
ments of 10 district sales managers, 
as follows: 


Ontario: E. F. Connelly, A. L. 
Folliott, Allan Maclure; Quebec: A. 
J. Couture, P. Paul Tremblay, P. 
E. DeGagne; New Brunswick: C. 
M. Elliott; Manitoba: L. B. Cook; 
Saskatchewan: J. G. Schick, and 
Alberta: J. T. Whiteoak. 


* * + 


sistant to Evans without portfolio.| Brown Elected to Head 


Prior to joining the Pedrick organ- 
ization, Green was for 13 years 
president and general manager of 
Don’s, Inc., automotive wholesaler 
and Pedrick distributor of New 
Bedford, Mass., and before that 
was service manager of the New 
Bedford Buick distributor. 


* + * 


Hawley Picked to Assist 


Ethyl Research Official 


Charles D. Hawley has been ap- 
pointed assistant to general man- 
ager of Ethyl Corp. research lab- 
oratories, Detroit, Earle W. Webb, 
president, said last week. John B. 
Taylor jr. has been named to suc- 
ceed Hawley as assistant director 
of engineering research. 

After graduation from Oregon 
State College, Hawley taught me- 
chanical engineering at Harvard 
before joining Ethyl in 1927 as an 
engineer in the Yonkers, N. Y., 
laboratories. Taylor joined Ethyl 
15 years ago as an engineer with 
the Baltimore division. Since 1939 
he has been a member of the staff 
of the engineering research labora- 
tories. 

* * * 


Pontiac Appoints Helwig 
Business Management Chief 


Appointment of Norman G. Hel- 
wig as business management man- 
ager of Pontiac Motor division has 
been announced 
by D. U. Bath- 
rick, Pontiac gen- 
eral sales man- 
ager. 

Helwig succeeds 
Earl C. Gould- 
man, who has 
been on _ special 
assignments in 
the Pontiac cen- 
tral office. 

Helwig joined 
General Motors in 
1928 as district 
manager for another car division in 
Buffalo, and while with this di- 
vision he filled the positions of zone 
business management manager, re- 
gional business management man- 
ager, and assistant zone manager. 
In 1937, Helwig joined Pontiac as 
regional business management man- 
ager for the Midwest region with 
headquarters in Chicago. 


* * ca 


Universal Credit Adds 


Six New Branches 


Universal CIT Credit Corp. last 
week announced the opening of 
six branch offices. 

The following are managers: C. 
P. Brown, North Platte, Neb.; T. 
B. Buchanan, Jonesboro, Ark.; K. 
B. Lipe, Mt. Vernon, Ilj.; Fred L. 
Snyder, Zanesville, O.; L. D. Rus- 
sell, Quincy, Ill.; A. J. Hodges, Port 
Arthur, Tex. 


* * * 


Meyer Named President 


Of Stewart-Warner Unit 


George L. Meyer jr., chairman of 
the board of directors of Bassick 
Co., Bridgeport, Conn., has been 
selected president, succeeding W. A. 
Rose, who has resigned effective Jan. 
1. Rose tendered his resignation 
as president and general manager 
because he has reached the age of 
65, but will continue as a director. 
Meyer will retain the chairman- 
ship. 

These changes were announced 
by J. S. Knowlson, president of 
Stewart-Warner Corp., Chicago, of 
which Bassick is a_ subsidiary. 
Walter F. Herold, who has been a 
vice-president and chief engineer 
of Bassick, was elected executive 





N. G. Helwig 


Seiberling in Canada 


M. L. Brown, formerly vice-presi- 
dent of production, has been elect- 
ed president of Seiberling Rubber 
Co. of Canada, Ltd., Toronto. He 
succeeds R. J. Thomas, transferred 
to Akron as vice-president and 
treasurer, and who will continue 


as treasurer of the Canadian com- 
pany. 
* * * 


Two Appointments Made 


To Check-Chart Staff 


Capt. Ron Gleason, who has been 
discharged following four years’ 
service with Army Ordnance, has 
been appointed office manager and 
treasurer of Chek-Chart Corp., Chi- 
cago, Ray Shaw, president, stated 
last week. 

Lt. Col. E. B. Rasmessen, Army 
Air Force pilot who has just re- 
turned from overseas duty, has 
been appointed production man- 
ager. He succeeds A. W. Terwil- 
liger, resigned. 


* * * 


Daniels to Truck Firm 


W. R. Daniels, former ODT of- 
ficer in charge of truck allocation 
for Arkansas, has been appointed 
special state representative of the 
Southwestern Truck Sales Co., Lit- 
tle Rock, Ark., specializing in 
Fruehauf trailers. The firm’s offices 
are at 216 E. Fourth St., Little 
Rock. 

* * * 

Dan Harmon, Newberg, Ore., 
dealer, is seeking nomination as 
Oregon representative in Congress, 
to succeed the late James W. Mott. 





HOW MANY CONCERNS in the United States, large or small, are execu- 
tively managed by the father and six sons? W. C. Dillon & Co., Inc., Chicago, 
is an outstanding instance. The company manufactures precision instruments for 
weighing, measuring and testing. Father, founder and president is W. C. Dillon 
sr. Roy Dillon, the oldest son, is an electrical engineer. George Dillon, next in 
age, handles the company’s mechanical and electrical reseirch. William C. 
Dillon jr., the next, supervises construction of the Dillon metal thermemeter. 
Edwin Dillon, vice-president, handles the company’s financial and patent busi- 
ness. Robert E. Dillon is sales and advertising menager. Ralph Dillon, the 
youngest, is chief engineer. 





Smooths and Improves the Ride 





your first postwar models will establish 


your market position for many compet- 


itive years to come. 


Take no chances with your company’s 
future. Specify the shock absorbers that 
have long set the standard of quality in 
the field of smooth riding—Monroe’s 
patented Direct-Double Action Hydraulic 


Shock Absorbers, advanced in design 


@ Performance and riding quality of 










7 5 
¢ 


and of finest materials and construction. 

Tripled manufacturing facilities ...a 
wide range of sizes and capacities... 
and all Monroe’s practical pre-war and 
wartime experience are at your service 
the moment you call in Monroe engi- 


neers to collaborate with your staff. 


MONROE AUTO EQUIPMENT CO., MONROE, MICH. 
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$150,000 Building Underway 
For Southland Motors 


Excavation work has started for 
a $150,000 building to house South- 
land Motors, Inc. (Chrysler-Plym- 
outh), on the north side of Union 
avenue at Somerville street, Mem- 
phis. It will be occupied by spring 
of 1946, C. F. Albertson, president, 
announced. It will be a L-shaped 
structure, facing 100 feet on Union 
avenue and extend back 138 feet. 

Service department will occupy a 
wing extending west from rear of 
showroom. Structural glass, stain- 
less steel and glass block walls will 
provide a daylight service depart- 
ment. 





* * * 


Decatur Motors Opens 
In Bainbridge, Ga. 


Decatur Motors (Studebaker), 
Bainbridge, Ga., has opened with 
d. Sanford Barber as owner and 
Louise Wheat, office manager. W. 
D. Barber operates the new service 
station in connection with the sales 
business, and John Gordon Martin 





Doings 


is in charge of the repair depart- 
ment. 





x * * 
Dolvin Opens Dealership 


In Atlanta, Georgia 


Harper Dolvin Motor Co., a new 
dealership, has opened at 28 Alex- 
ander St., Atlanta, Ga. 

Harper Dolvin, who has just re- 
turned from military service, will 
be in charge as general manager. 

* * + 


Brownson, Dishman, Wash., 
Completes Building 


Brownson Motor Co., Dishman, 
Wash., has completed its new 
building, according to Lynn J. 
Brownson. It will house a complete 
Firestone store. ' 

* * + 


New Nash Salesroom 
Opened by Grant in N. H. 


Maurice J. Grant, automobile 
dealer in Manchester, N. H., for a 
quarter-century, has opened a new 
Nash salesroom at 1359-1389 Elm 
St. The main building of the new 





LOOKING OVER the Nash franchise are (seated) J. F. O’Connor jr. and 
J. F. O’Connor, new Nash dealer in Hollywood. Standing are J. E. Brown, new- 
car sales and oe manager; C. H. Anderson, in charge of accounting, 
parts and service merchandising, and Fred Tremiti, used-car merchandising 
and sales promotion. 





location has 16,000 square feet of Grenfell, Alameda, to Enter 
space for new and used cars. New Home in J 


On the opposite corner, a super- 
service station is operated by State New quarters at Park and Clem- 
Motors, Inc., of which Grant is'ent Sts. will be occupied in mid- 


president and treasurer. January by Hugh B. Grenfell (Hud- 





Celanese Corporation of America 


dnnounces 


THE FIRST NEW PLASTIC 
SINCE THE WAR 








FORTICEL is a cellulosic thermoplastic. 
Chemically it is cellulose propionate. 
Physically it possesses what is perhaps 
the best balance of desirable character- 
istics obtainable from commercial ther- 
moplastics. Its outstanding properties 
are toughness, low humidity expansion 
and brilliant surface finish. 


FORTICEL HAS THE CONSUMER 
APPEAL OF THE CELLULOSICS 


Forticel has the color beauty and touch 
appeal of the cellulosics. It is odorless 
and non-toxic—ideal for personal con- 
tact items—particularly those which are 
subject to extensive wear. 


FORTICEL IS 
A MOLDER’S PLASTIC 


Forticel’s excellent molding properties 
will be important to the designer and 
manufacturer as well as the molder. 
Practically invisible weld lines and 
great weld strength will simplify prod- 
uct design. The injection molding cycle 
~—generally shorter than other cellulos- 


Shits ts Forticel 


TOUGHNESS... . Exceeds that of any other commercial ester 


Brilliant mold finish, requires no polishing 


Unlimited range 


None 


HUMIDITY 
EXPANSION .... 0.4 percent 


LIGHTNESS 


Specific gravity 1.17 to 1.2 


MOLDABILITY. .. Molding cycle is generally shorter than other cellu- 
losics . . . Uncritical molding temperature range 


ics—and the wide molding temperature 
range will mean faster and more eco- 
nomical production. Forticel is compati- 
ble with cellulose acetate butyrate, but 
is not miscible with other cellulosics. 
The addition of Forticel greatly en- 
larges the field of usefulness of the 
Celanese family of thermoplastics. By 
January first Forticel will be-available 
for tests on selected applications. In- 





creased quantities will be produced as 
rapidly as new plant facilities can be 
put into operation. Celanese Plastics 
Corporation, a division of Celanese 
Corporation of America, 180 Madison 
Avenue, New York 16, N. Y. 


*Reg. U.S. Pat. Of, 
+ Trademark 
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son), Alameda, Calif. Grenfell is 
giving up smaller quarters which 
he has leased since obtaining the 
dealership in 1940. 

The new structure will be a two- 
story, brick building with 5,000 
square feet allowed for the service 
department and 1,000 square feet 
on the second floor allotted for a 
parts department. 


Hurwitz of Brooklyn 


Passes 25-Year Mark 


Gerald Rothstein, released from 
the Navy, has returned to Alfred 
W. Hurwitz (Chrysler), Brookline, 
Mass. 

The building has been redeco- 
rated throughout. The dealership 
has handled Chrysler for the past 
12 years. A. W. Hurwitz has been 
in the automotive business for the 
past 25 years. 

+ + >: 


Russ Returns 


Col. Donald L. Russ has returned 
to Van Etta Motors (Lincoln-Mer- 
cury), San Francisco, as general 
manager. 

+ * * 


Kellett Incorporates 


Harry D. Kellett, Greensboro, N. 
C., has been incorporated with au- 
thorized capital of $100,000 to deal 
generally in automotive parts. Prin- 
cipals are Harry D. Kellett and 
Jane W. Kellett, both of Greens- 
boro, and J. H. Wicker jr., of North 
Wilkesboro, N. C. 


+ * * 


Charter Given Clinton 


Frank Clinton Co., of Charlotte, 
N. C., has been chartered with au- 
thorized capital of $100,000 to deal 
in automobile supplies and accesso- 
ries. Principals are F. E. Clinton, 
R. K. Clinton and B. K. Clinton, all 
of Charlotte. 


* * 


Charter Gran 


Auman - Sistrunk Motors, Ashe- 
boro, N. C., has been charted with 
authorized capital of $100,000 to 
deal in motor vehicles. Principals 
are H. F. Auman, J. N. Sistrunk 
and Walter L. Auman, all of Ashe- 
boro. 

+ * a 


New N. C. Dealer 


Thomas- Farris Motors, Rocky 
Mount, N. C., has been incorporated 
with authorized capital of $100,000 
to deal in automobiles. Principals 
are Albert S. Thomas, John J. Far- 
ris and George S. Thomas, all of 
Wilson, N. C. 


* * * 


C. P. Stephens, DeSoto-Plym- 
outh dealer at Phoenix, Ariz., 
suffered a fractured pelvic bone 
and shock Nov. 11, when a horse 
he had been riding fell on him. 
He is expected to be confined 
for about a month. 

& oa > 


Turner Summers, Summers 
Herrmann Co. (Ford), Louisville, 
completes two years as president 
of the Audubon club, on Dec. 11. 


* * * 


S. Frank Butzer has been ap- 
pointed sales manager of Toronto 
Motor Car, Ltd., according to an 
announcement by D. M. Sorenson, 
president of the company. 

7 * ? 


Jack Whelan, who has been in 
the automotive trade in Cleveland 
for 30 years, will soon open Jack 
Whelan Motors, Inc. (De Soto- 
Plymouth), at 3957 Mavfield Rd., 
Cleveland Heights. A. FE. Taddeo 
and A. C. Brooks will be associated 
with him. 

= * iz 

A business name has been filed 
for Jos. B. Manarina Motors, 112 
Delaware Ave., Tonawanda, N. Y., 
by Joseph B. Manarina. 

* * o 

H. W. McWhirter (Chrysler), 
Wenatchee, Wash.. has added a 
large vertical building sign. Re- 
decoration of the establishment has 
been completed. 

a * = 

A. L. Henderson and O. T. Barr 
will open an automobile parts and 
eres business at Fitzgerald, 

a. 

* * 7 


James Roberton and Paris 
Brown have returned to the retail 
sales force of Community Motors 
Co. (Buick), 730 Carondolet St., 
New Orleans, Glendy Munson, 
general manager of the firm, an- 
nounced last week. They have 
been serving in the armed forces. 
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Dealer 


Detroit Chrysler Dealer 


Leases More Space 


Barnett Motor Sales (Chrysler), 
8925 Mack Ave., Detroit, has leased 
an additional 4,400 feet of floor 
space. Acquisition of further space 
is anticipated. 

The original building has been 
renovated and a new front added. 

* a + 


Frazer Dealership Formed 
By Derringer, Taylor 

Stephen B. Derringer and Fred 
L. Taylor have formed a partner- 
ship to operate Derringer-Taylor 
Motors, 25 W. Anapamu St., Santa 
Barbara, Calif. The dealership will 
handle Kaiser and Frazer auto- 
mobiles and the Graham-Paige line 
of farm equipment. 

Derringer was a Ford dealer in 
the Seattle area prior to the war. 
Taylor has operated an insurance 
business in Los Angeles. 

* * * 


Piper Motor to Handle 


GMC at Emmetsburg 


Piper Motor Co., Emmetsburg, 
Ia., has been appointed dealer for 
GMC trucks and commercial ve 
hicles, A. H. Piper announced last 
week. 

The company has been in busi- 
ness for 11 years. 

a ” - 


Holtsinger in Tampa 
Builds Body Shop 


Construction is under way for a 
gatage and body shop for Holt- 
sitiger M6tor Co. at 1556-60 Frank- 
lin St., Tampa, Fila. 

George M. Holtsinger, president 
of the company, said the new build- 
ing will be one story, with a front- 
age of 120 feet on Franklin street 
and depth of 86 feet along Estelle 
street. 





* * * 


Clay, Dutton Are Partners 


In Mercury Dealership 


Clay-Dutton Co., 822 Howard 
Ave., New Orleans, has been named 
Mercury-Lincoln dealer. 

L. H. Clay and Tom W. Dutton 
are partners in the new dealership, 
while H. R. Halbedel is manager. 

+ a ~ 


Chrysler Dealership Opened 


By Trio in Philadelphia 


A new Chrysler dealcrship, ope- 
rating under the name of P.M.F. 
Moétérs, has opened in Philadelphia. 
Prinéipals of the dealership are 
Edward L. Frankel, general man- 
ager; Jolin Montone, sales man- 
ager; Anthony Pitale, service man- 
ager. 

The firm has taken over a fire- 
proof garage at 18th and Jackson 
St. The building is a two-story 
structure with 20,000 square feet 
of floor space, including a newly- 
built showroom. 

* Oo * 


Parkinson Purchases 


Imperial Motors 


S. J. Parkinson has purchased 
the business of Imperial Motors, 
Calgary, Alta., and has organized a 
new dealership to take over the 
business under the name of Calgary 
Motor Products. Imperial Motors 
has been dealer for General Mo- 
tors since 1930, handling Pontiac, 
Buick, Cadillac and GMC trucks. 

The same staff will be with the 
new firm. W. W. McLaws, with the 
firm 20 years, will remain as ser- 
vice manager. 

a © * 


Petzold Brothers Form 


Chrysler Dealership 


Thomas T. and William A. Petz- 
old have formed a dealership for 
Chrysler. They have begun con- 
struction of a building at Gratiot 
and Kilbourne, Detroit. 

Both are widely known for their 
yachting activities on the Great 
Lakes. Thomas is president and 
William vice-president of Petzold 
Motor Sales. 


* os * 
$45,000 Building Underway 
For Faddis in Kansas City 
A one-story, 90 by 130-foot build- 
ing is being erected at 6228 Main 


St., Kansas City, for a new auto- 
mobile dealership. The space will 
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Doings 


be leased to Ray M. Faddis, a car 
dealer in Kansas City for 13 years, 
for distribution and service of 
Plymouth and Chrysler cars. 

Of concrete block, brick and steel 
construction, the structure will cost 
$45,000. Completion is scheduled for 
early next year. 

- * * 


Briscoe-Johnston Awarded 


Minneapolis Dealership 

Briscoe - Johnston Motors, 1900 
Central Ave., Minneapolis, has been 
appointed Dodge dealer for that 
section of the city. 

Johnston was with Anderson Mo- 
tor Co. for several years. Briscoe 
had been associated with O’Donnell 
Motor Co. 


Packard-Seattle Constructs 
$100,000 Dealership 


Construction has started on a 
new home for Packard-Seattle Co. 
at Fifth and Vine, Seattle. Lyman 
W. Thomas, owner, said the build- 
ing will be one story, with con- 
venient floor plan, and will extend 
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THREE NEW HUDSON dealers last week were signed by Ferguson-Wells, 
Inc., Cleveland distributors, in deals which represent more than $1,000,000 in 
new autos. The three new firms are Tyjeski Motor Co., Lake Erie Motors Inc. 


and Norgar Motor Co. Shown above in front row are Eugene Tyjeski; S. Sher- 
wood Parsons, es of Lake Erie Motors, and E. G. Norgar. In the back 
row, left to rig! it, Carl Belz, wholesale manager for Ferguson-Wells; Al Todd, 
manager of Lake Erie Motors; James A. Ferguson, president of Ferguson-Wells. 


rooms. The service floor will be 120 
feet by 108 in size. The building 
will cost an estimated $100,000; an- 
other $40,000 representing the cost 
of ground. 


olid Meat.... 


IN 1940 


232 feet along Vine street, from 
Fourth to Fifth avenues, depth 120 
feet. 

There will be no posts in the 
service, used car and new car 


only 2.8 years old on the average— 
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East Remodels 


East Motor Co. is remodeling its 
one-story brick building at 418 
Main St., Arkadelphia, Ark., instal- 
ling large plate glass windows for 
a showroom, establishing offices 
and stock rooms, and outfitting a 
large shop in the rear. The com- 
pany recently acquired the dealer- 
ship for Studebaker cars and 
trucks. 

+ + 


Christmas Party 


At the annual Christmas party 
for employes of the Metropolitan 
Chevrolet Co. in Springfield, IIL, 
Horace Glean, St. Louis, territory 
representative of Chevrolet; L. J. 
Dennis, also of St. Louis, a Chev- 
rolet dealer and several servicemen 
formerly employed by the firm 
were in attendance. E. W. Bates, 
Chevrolet dealer, sponsored the 
party. 

* * ok 

Pusey - Parker, Inc., Richmond, 
Va., has been chartered with maxi- 
mum capital stock of $50,000 to 
deal in automobiles and automobile 
supplies. Paul H. Pusey jr., of 
Richmond, is president. 


It costs you about a penny-a-day to keep 
abreast of the automotive news — better 
renew NOW! 





89% of Better Homes & Gardens families owned cars— 


and 6 out of 10 had been bought as recently as 1938. 


Better Homes & Gardens families must have their cars. They 
live in outlying districts and suburbs where without cars 
they couldn’t get to school or to work, or to the stores 


incomes way above the national average, but a 
1940 U.S. Census Bureau study showed that they 
spend more on their house and its up-keep than 
even their neighbors right in the same block do. 
They paint more often, repair the roof more often, 
fix the steps more often. They also think more of - 
their cars—and they buy cars more often than the 


average family dreams of doing. 


DO YOU THINK THAT’S ENOUGH 

to show you that quite probably Better Homes 
& Gardens families represent about as solid meat 
as you can find in the way of a market 
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AIRCRAFT NEWS 


War Pilot, Auto Dealer 
Held Ideal Air Team 


By Charles Evans 
Aviation Editor 


AN IDEAL COMBINATION in the aviation business to- 
day is the established automobile dealer and the returned 
pilot engaged together in the operation of a flying field. Not 
only is such a combination ideal, it also is very much needed. 

Literally thousands of returned war pilots, thoroughly 


and permanently sold on the 
future of flying, are eager to 
open their own fields. They 
face the inevitable trials of the 
young businessman, and most of 
them also have inadequate funds. 
While almost all of them are lack- 
ing the simplest experience in the 
conduct of a business, all of them 
have one essential—knowledge and 
experience in the flying game. 


To pair with that knowledge, 
the experienced automobile dealer 


has contacts in his home town, a | bination, 
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list of customérs who some of 
these days will be flying airplanes 
as well as driving cars, access 
to capital and the ability to “run 
a business.” Such a dealer would 
serve as a balance wheel on the 
youthful enthusiasm of the young 
man home from the wars, ready 
and eager to burn up the road as 
most aviation enthusiasts are. 
They ought to make a profitable 
team. 


As to the need of such a com- 
it becomes more appar- 


ent every day in the flying game. 
In almost every town and city, 
there is room for a piece of far- 
sighted competition which will pay 
off in future business. 

Strange as it may seem in this 
day, a large portion of the oper- 
ators of airports seem to know 
very little about how to treat cus- 
tomers. The few “fixed base” oper- 
ators who have good operations 
stand out as exceptions. 

* * - 
Auto Dealers Possess 


The ‘Know-How’ Needed 


RECENTLY at a “clinic” on 
aviation problems in Oklahoma 
City, a plain-speaking pilot pilloried 
the airport operators for their prac- 
tices. In the course of his criticism, 
he called on his wife who had been 
flying about the country with him, 

|and she brought up—of all things— 
the matter of dirty toilets. Her pic- 
turesque description of most air- 
port toilets included this phrase: 
“IT had to hold my nose with 
one hand and powder it with the 
other.” 

Prior to the meeting, she had 
found only one clean, attractive 
women’s restroom at an airport. 
En route to the meeting, she had 
been pleased to find another, and 
that was the score. 


This apparently trivial matter 
will assume its proper importance 
to the auto dealer. He has seen a 
profitable nationwide campaign by 
a gasoline and oil company based 
on this type of service to the trav- 
eling public. He has learned this 
lesson, sometimes, in his own place 
of business. 

The fact that this simple fea- 
ture is ignored by airport oper- 
ators will tell the automobile 
man that the whole field is open 
to intelligent competition. 

There are many other indicative 
conditions. Prices charged at air- 
ports seemingly are based precisely 
on what the traffic will bear. 
Hangar rents are out of sight. Op- 
erators customarily add five to 
eight cents as their retail profit on 
one gallon of aviation gasoline. Oil 
sells at 35 to 60 cents a quart. 

Even tie-down privileges on air- 
ports range upward from $15 a 
month. The little “windshield-wip- 
ing” services which the traveling 
public expects, are rarely per- 
formed. Owners wheel their planes 

out of the hangar, crank their en- 
gines and take their planes to the 
fueling pits. 

When they have finished flying, 
the owners do all the work of put- 
ting them away and pay $35 a 
month for the use of hangars, 
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There’s product information on: 
Polished Plate Glass 
Golden Plate Glass 
Heat Absorbing Plate Glass 
Tuf flex*—the tempered plate glass 
Vitrolite*—colorful structural glass 
Glastone*—glass-faced masonry block 
Thermopane*—transparent insulating unit 
Blue Ridge Decorative Glass 

Mail coupon for your copy. 


No matter what kind of store you are plan- 
ning, designing or operating—you'll find 
plenty of good, usable ideas in this book. 
They’re brand-new ideas—suggestions on 
how to make your storefront get attention, 
direct that attention inside and build store 
traffic. This book explains how and why the 
Visual Front adds merchandising power to 
a store. . 
Here are just a few of the many subjects 
covered in this book: 
How to put your whole store on display. 
How to unite inside and outside in one 
decorative ensemble. 


Ford Glass Company 
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which, if they are individual-type 
hangars, rarely have cost as much 
as $500. 

* * * 


Higher Prices Hold 


Air Industry Back 


THE OLD PRACTICE of charg- 
ing more for everything that is 
connected with flying—$2 for a 
spark plug, for example—continues. 
The people in the industry seem 
determined to continue to exist on 
the backs of the few who have 
money, or the few who are so crazy 
about flying that they will sacrifice 
many other things to keep at it. 


This kind of business never has, 
and never will, build an indus- 
try. It will serve only to hold it 
back. 

Treatment of flying clubs by 
fixedbase operators is typical of 
their short-sighted policies. Flying 
clubs are composed of people who 
cannot afford personal ownership 
of planes, and who are willing to 
share ownership just for the pleas- 
ure they get from a few hours’ fly- 
ing a month. 


They are definitely tomorrow’s 
aviation customers, but they are 
treated today like pariahs and un- 
touchables. Most operators do not 
want them around. 


Admittedly, clubs have their 
faults. However, no association of 
fixedbase operators has ever pro- 
posed a cure for these faults, nor 
come forward with plans by which 
clubs should be encouraged against 
the time when their members 
might be able to graduate into the 
ranks of personal plane owners. 


Today, these operators are rushed 
with all the private owner business 
they can handle. They need no 
patronage from clubs, and they see 
no necessity for treating them as 
potential future customers. 


In this one branch of flying, a 
good automobile dealer, aware of 
the importance of goodwill, could 
walk away with a tremendous 
portion of the aviation interest 
in his town. Properly nurtured, 
this interest would pay him hand- 
somely later on. 

At today’s prices a typical club 
in an eastern city is paying the 
field operator an average of $150 
a month for housing and “servic- 
ing” its one plane. The hangar costs 
them $35. 

Each member, and there are 15 
of them, gets the plane out, has it 
fueled and puts it back in the 
hangar. Top prices are paid the 
operator for maintenance and re- 
pair. 

Yet this club has survived two 
crashes, survived the war, and now 
has a new £3,000 plane and a wait- 
ing list of potential members. i‘hey 
get by at tne surprisingly low rate 
of $5 a y.onth dues, and $225 an 
hour for flying. 

These are good customers. They 
deserve to be treated as good 
fricnds of the operator. Their 
goodwill ought to be nurtured as 
an asset. They ought to be kept 
in the mood to say, “When Pm 
in a position to buy my own 
plane, Pm going to buy it from 
you, and keep it at your field, 
Mr. Operator.” 

Instead they say, “If only our 
club could find a better place to 
operate, where we would be treated 
decently and not overcharged.” 





Northwestern U. Plans 


Aeronautics Institute 
EVANSTON, Ill. — Northwestern 
University will establish on its 
downtown campus an Institute of 
Aeronautics, Franklin B. Snyder, 
president, announced last week. 


The new institute will conduct 
research in the general field of 
aeronautics and will offer a limited 
amount of instruction at the grad- 
uate level to persons interested in 
specialized aspects of aeronautics, 
he said. 





For Leasing from AAF 

ATLANTA, Ga.—The Army Air 
Forces has decided to retain the 
giant Bell bomber plant at Mari- 
etta, Ga., as a peacetime industrial 
reserve, it was announced last 
week. 

The plant may still be leased, 
however, either in whole or in 
part, for commercial purposes. A 
leasing arrangement may be made 
with the Corps of Engineers in 
coordination with the Reconstruc- 
tion Finance Corp., it was said. 
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Complete copies of the patents 
mentioned below may be obtained 
for 10 cents each from the Com- 
missioner of Patents, Washing- 
ton 25, D. C. 


2,389,597—Spark Plug—Chester Cipri- 
ani and Carl J. Eaton, Toledo. 

The patented spark plug includes a 
metal shell, an insulator positioned in 
the shell, an annular spring member, 
and means for urging the spring mem- 
ber against the insulator to position it 
resiliently in the shell. :‘ 


2,389,618—Brake — Rudolph A. Goep- 
frich, South Bend, assignor to Bend 
Aviation Corp., South Bend. 

In this brake, automatic brake shoe 
adjusting means are provided and they 
include a block extending through the 
brake and being flush with the face of 
the lining. ‘ 


2,389,624—Power Transmission Appar- 
atus for Track-Laying Vehicles—Harry 
A. Knox, Washington, and Bert F. 
Baker, Riverdale, Md. 

Special drive means, for track-laying 
vehicles having a double track are pro- 
vided so that the treads of the track 
are caused to strike the ground in 
staggered sequence, is covered in the 
patent. 

* ” * 
2,389,632—Internal-Combustion Rotary 
Motor—Henry Mossbach, Seattle, Wash. 

This rotary motor has a wheel, ro- 
tatable at high speed, provided with a 
circumferential row of gas conveying 
pockets and means for supplying fuel 
gas under pressure. to the pockets. 


2,. 705 — Shielded Ignition Lead — 
Fred H. Wetzel, Port Huron, Mich., 
assignor, to Electric Auto-Lite Co., 
Toledo. 

The patent discloses a method of 
forming an insulated wire mainly com- 
prising placing a wire in a shielding 
tube and then forcing an insulating 
medium around the wire so as to fill 
the interior of the tube, 


2,389,712 — Vehicle Axle — Charles S. 
Ash, Milford, Mich. 

A tubular beam member having clos- 
ing plates and collar portions welded 
to it in the knuckle units at the ends 
of the beam member, is disclosed in 
this patent. * a 

2,389,714—Engine Fuel Gasifier—Erwin 
G. Baker, Indianapolis, Ind. 

A compartmented fuel mixture heater 
is covered in the patent and it utilizes 
exhaust gases for such function. 


2,389,722 — Tank Tread — Carolus L. 
Eksergian, Detroit, and Robert B. 
Temple, Grosse Pointe Park, Mich., as- 
signors to Budd Wheel Co., Philadel- 


phia. 

This tank tread is laminated and has 
hardened tread surfaces on each of the 
laminations. : . e 

2,389,752—Semi-Trailer Steering Mech- 
anism—Dallas B. are aon Mich. 

This steering means includes a verti- 
cal shaft engagable with means on a 
tractor so as to be rotated on relative 
arcuate movement, which shaft engages 
with means for turning the rear wheels 
of the semi-trailer reversely of the 
angle to which the tractor may _ be 
turned with relation to the semi-trailer. 


2,389,772 — Clutch — Samuel Gilbert, 
Verona, N. J., assignor to Bendix Avia- 
tion Corp., Teterboro, N. J. 

This clutch pack has a clutch disc of 
relatively hard material, and a disc of 
relatively soft, powdered material, with 
the first disc having a radially disposed 
slot for collecting the comminuted ma- 
terial from the second disc. 


2,389,826—Torque Converter—Edward 
A. § er, Bay City, Mich. 

In this converter, a mass is posi- 
tioned between the driving and the 
driven member and it is mounted for 
simultaneous rotation about a torque 
input axis, a spin axis and a preces- 
sional axis. Cam means are present to 
oscillate the mass relative to the pre- 
cessional axis so as to produce a uni- 
directional torque. 

= * + 

2,389,841—Fluid Coupling — David J. 
Conant, Cleveland Heights, O., assignor 
to Jack & Heintz, Inc., Bedford, O. 

This coupling @ runner having 
fluid passageways, a ring forming one 
side of the ageways, and openings 
in the ring forming sharp edge orifices 
in the passageways. 

os = - 

2,389,847 — Power Take-Off — Chris 
Gerst, Dearborn, Mich. . 

In this power takeoff, a driven unit 
mounted on the vehicle is coupled to a 
power takeoff device by a chain drive, 
and a vertically adjustable housing, 
having shafts journalled therein, is as- 
sociated with the takeoff dévice. 


2,389,897—Mounting for License Plate 
Frames or the Like—Hubert E. Davis, 
Boston, assignor to A. S. Campbell Co., 
Inc., East Boston, Mass. 

This mounting embodies a split tube 
and a spring element adapted to en- 
gage with a license plate and be 
sprung into engagement with the tube. 


2,389,907—Vehicle Structure—Louis W. 
Helmuth, Lakewood, O., assignor to 





Abrasive Firm 


Changes Name 


PHILADELPHIA.—A new name 
will identify Abrasive Co., Phila- 
delphia, effective Jan. 2. For more 
Specific designation of company 
and product, the corporate name 
will be Simonds Abrasive Co. 

Abrasive Co., founded in 1892, 
has been a leading manufacturer 
of grinding wheels and other abra- 
= products for over half a cen- 

ry. 


Automotive Patents 





Midland Steel Products Co., Cleveland. 
A vehicle frame including a base 


frame and arched roof members se- 
cured at their ends under stress to the 
base frame, is shown in the patent. 

* e * 


2,389,922—Carburetion Device for In- 
ternal -Cumbustion Engines — Marcel 
Louis Mennesson, Neuilly - sur - Seine, 
France. 


This carburetor has a conduit for 
normally supplying fuel to an induc- 
tion pipe that is provided with a ven- 
turi, a second and closable fuel conduit 
between the venturi and a fuel supply 
chamber, and a permanently open con- 
duit connecting the chamber and the 
second fuel conduit on the downstream 
side of its valve. 


* * o 


2,389,961—One-Way Clutch—Adiel Y. 
Dodge, Rockford, 


This patented clutch has a plurality 
of separate, tiltable grippers between 
the inner and outer races; a flange at 
one end of one of the races, and resili- 
ent means urging the §rip ers into 
frictional engagement wi the flange. 

= * : 


2,389,978—Hydraulic Braking System 
—Bryan E. House, South Bend, assign- 
or to Bendix Aviation Corp., South 
Bend. 


In this system, two wheel cylinders 
are provided at each brake and they 
are connected in series with the cylin- 
ders of a second wheel. Only one bleed 
port is provided for the four cylinders 
on the two wheels. 





LINCOLN-MERCURY dealers of the Washington (D. C.) branch of Ford 
Motor Co. enjoying a luncheon meeting in the Congressional Room of the 
Statler hotel, conducted by Maj. H. M. Cunningham, manager, and John F. 
Connors, assistant mana er, at which time the new 1946 Lincoln and Mercury 
cars were presented to them. 





N. C. Asked to Stay 
Oil Truck Curbs 


RALEIGH, N. C. — Gov. Cherry 
has been petitioned by North Caro- 
lina petroleum and fuel oil haulers 
for an indefinite extension of a 
wartime regulation governing the 
weight load of gasoline trucks. 


Some 30 petroleum haulers ap- 
peared before the chief executive 
and representatives of state agen- 
cies concerned with transportation 


and asserted that because of the 
scarcity of equipment, further re- 
strictions on load limits for gaso- 
line trucks might cause a gas and 
fuel oil shortage in the state. 

The chief executive announced 
that he and other state officials 
would consider the matter and 
make known their decision later. 


Scouts Honor Gogolin 


HARRIISBURG, Pa.— (UTPS) —Ed- 
ward S. Gogolin, manager of Pennsyl- 
vania Motor Truck Assn., was elected 
assistant treasurer of the Harrisburg 
Council of Boy Scouts. 


Favor Chicago 
Or Atlantic City 
For ASI Show 


CHICAGO.—Plans for the 1946 
Automotive Service Industries show 
are scheduled for discussion here 
Jan. 14 at a meeting of presidents 
of the three associations which 
sponsored the event in prewar 
years, it was learned last week 
from authoritative sources. The as- 
sociations are the Motor and 
Equipment Manufacturers Assn., 
Motor and Equipment Wholesalers 
Assn. and National Standard Parts 
Assn. : 


Two locations, Navy Pier in Chi- 
cago and Convention hall in At- 
lantic City, are said to be under 
consideration. These are regarded 
as most suitable for purposes of 
the ASI show. 


Tentative dates, subject to change, 
for the show are the first week 
in December of next year. It is un- 
derstood that an option has been 
taken, but no definite contract 
signed, for Convention Hall. 


It costs you about a penny-a-day to keep 
abreast of the automotive news — better 
renew NOW! 





TOQUIGK FACT 





(Past...Present...and Future) 


ON FINANCING 





Learn how you can make up to $10,000.% 
MORE profit in the next 12 months 





@ THE END of 1941, Banks had 
outstanding auto receivables in the 


amount of $721,000,000 (source—Fed- 
eral Reserve Bank Bulletin). 


Qs MEANS that Banks’ volume 
for the year 1941 was twice the 
outstandings—or $1,442,000,000. 


©. S$. CENSUS of Business Statistics 
(Department of Commerce figures 
reported by Market Data Book) show 
that in 1939 there were a total of 31,511 
new car dealers. And that year their 
combined volume was $4,292,716,000. 


Cp rowever. only 3,818 dealers 


(12% of all U. S. new car dealers) 
located in 93 cities of 100,000 popula- 
tion and up, did 38%2% of the total 
U. S. volume. 


Go PROJECTING 382% into the 
total bank volume we find that 


in these major cities the bank volume 
was at least $555,170,000. 


on this minimum major- 
city bank volume, computed on 
the lowest basis, amount to $19,430,950. 
This is the minimum amount of income 
major-city dealers LOST as a result of 
Bank competition in 1941! 


Qyuew- that lost reserve figure 
($19,430,950) by the number of 


major-city dealers (3,818) gives $5,088 
per dealer. THIS IS THE AMOUNT OF 
RESERVE THE AVERAGE METROPOLITAN 
AREA DEALER LOST AS A RESULT OF BANK 
COMPETITION IN 1941. 


@ rowan as this amount of 
profit is to any dealer, it probably 
is lower than his real loss, because in 
1941 only a few thousand banks were 
financing autos and it is probable that 


far more than 3842% of their volume 
was concentrated in these 93 major mar- 
kets. Thus, if there is any element of 
error in the indicated loss-of-reserve fig- 
ure per average major-market dealer, it 
is probable that the figure is too low. 


©. there are 10,000 banks 
actively seeking these loans and in 
addition 75,000 insurance men will be 
helping them get the business. 


The future average loss of 
reserve per metropolitan area dealer 
thus can easily exceed $7,500 
...or even $10,000! 


(Ze oenenat FINANCE Corporation 
will soon announce a new plan 
that will effectively help you to regain 
this business—putting thousands of 
dollars of lost reserve back in your 
pocket. Phone, write or wire General 
Finance headquarters in Chicago for 
confidential advance details. 


General Finance Corporation 
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34 
Dealers tell me 


(Continued from Page 3) 


uneasily on a keg of dynamite’ 
and the dealers are asking us via 
Western Union to put a fuse to 
the keg. 

“The inflation pressure is here, 
is growing, and cannot be con- 
trolled now. It was built up by the 
huge extravagant war expenditures 
and must run its course, regardless 
of OPA and Mr. Bowles. Witness 
the spectacle of the CIO demand- 
ing 30 percent wage increase and 
laying down the ultimatum that 
prices cannot be increased to pay 
this wage gain. Why, this is worse 
than Communism. It is Stark Dic- 
tatorship — Czarism of the worst 





“It might not be amiss in closing, 
to express the hope that our edi- 
torial writers who play such an 
important part in determining gov- 
ernmental policy, should at least 
consider both sides of a question, 
and not be wholly influenced by 
the actions of a government official 
who has no automobile business 
experience. Let it be well under- 
stood and pondered with care — 
the modern Horatio will have in- 
superable difficulty in holding all 
the bridges of modern civilization.” 
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Avtomorive News 





“Are windshield wipers supposed to do that?” 





Timken Bearing 


Plans Building 


WOOSTER, O.—A $600,000 expan- 


for the erection of a power sub- 
station. 

The tool and die shops at the 
Gambrinus Steel Mill in Canton 
will be transferred to Wooster 
when the new mill building is 


sion project at Timken Roller Bear- | completed, he said. 


ing Co. tube mill will start in a 
few weeks, William E. Umstattd, 
president, said last week. 


A new one-story mill building | oline 


will add 35,000 square feet of space 
for tube finishing equipment and 


La. Gas Consumption 


BATON ROUGE, La.—Taxes on gas- 
last month totaled $1,867,598, 
compared with $1,533,641 in November. 
1944, an increase from about 21,500,000 
to 22,277,000 gallons. 





Not Like Last Peace 


Little Market for Autos After First World War; 
Prices Ranged from $1,500 to $3,100 


PITTSBURGH. — The war has 
been won, the boys come home, 
the first Christmas after peace has 
added significance to millions and, 
in addition, “After the last war, we 
didn’t have the trouble we are 
having today in getting new autos,” 
points out Gilbert Love in the 
Pittsburgh Press. 


He continues, “No, siree! They 
were advertised all over the papers, 
and you could walk right into a 
showroom and buy one. Of course, 
you needed a little money. The 
prices of most makes started 
around $1,500. That was for a tour- 
ing car which looked something 
like a bathtub with seats. 

It had a top that could be put 
up by two men, or even a man 
and a boy. For very bad weather 
it had side curtains, which kept 
out the rain if the celluloid 
‘lights’ weren’t broken. They usu- 
ally were. 

“For a mere $1,000 extra, in many 
cases, you could get a sedan or a 
coupe, a very heavy job which 












Just try to think of a busi- 

ness that doesn’t depend on 
gasoline power somewhere 
along the line—to move raw ma- 


terials, to transport finished prod- 
ucts, 


to make deliveries to home or store. 


Your business runs on gasoline 





cere, if you can, the gasoline engines that help to 
keep your own business running. Five? Ten? A 
hundred? No matter how many or how few, when 
those engines are made more efficient, more powerful, 
more durable, you are bound to benefit. 


The product we make—Ethyl brand of antiknock 
fluid—helps petroleum refiners produce higher anti- 
knock gasoline. This in turn permits engine builders 
to design engines which provide better transportation 
at lower cost. 

Since improvements in engines, fuels and lubricants 
must go hand in hand, the Ethyl Corporation has for 
the past twenty years worked closely with automotive 
and petroleum companies. In the years of progress 


which lie ahead, we plan to continue and to expand 
the research and service facilities we offer in the 
field of automotive transportation. Ethyl Corporation, 
Chrysler Building, New York 17, N. Y. 


More power from every gallon of gasoline 


“ETHYL 


Research - Service - Products 
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resembled a square greenhouse on 
wheels.” 

Love then lists some of the prices 
in effect at that time: Grant Six, 
$1,495 to $2,495 FOB, the factory; 
Elgin Six, $1,395 and up; Paige, 
$1,555; Lexington, $1,785; King “8” 
from $2,150 to $3,100; Mitchell Six, 
$1,475; Sayres Six, $1,695. 

The Kissel Tourster listed at 
$3,475, but this price included 
bumpers, shock absorbers and cord 
tires. 

“The Hot Spot Chalmers could 
get up to 20 miles an hour in 150 
feet, attested by actual AAA tests. 
A Marmon was driven 5,000 miles 
by the border patrol, averaging 157 
miles a day. A Duquesne, Pa., 
grocer actually drove a light truck 
40,000 miles.” 

As a demonstration, 15 Lexing- 
ton cars were driven from the 
factory in Indiana to a dealer in 
Pittsburgh without any trouble. 
The drivers reported that roads 
were good all the way, Love re- 
ported. 

A 30 by 3% tire cost $16.80. It 
was a fabric tire without any tread. 
With a tread the cost was $20. A 
cord tire with a tread cost $37.80 
in the small size. Tires were guar- 
anteed to run 3,000 to 6,000 miles. 

“All sorts of contraptions were 
offered by accessory stores for the 
Ford which was selling for $440, 
but had little more than a motor 
and a body,” Love said. “There 
were demountable rims, an electric 
light to replace the oil tail lamp, 
a gas gauge that would bob out 
of the tank when you lifted the 
front seat and an electric horn.” 

You could buy gasoline at most 
hardware stores for 30 cents a 
gallon. As for roads, fully 10 
percent of them were hard-sur- 
faced. 

“Improvements came rapidly. In 
1920 Maxwell was advertising a car 
that would climb Heberton Hill 
and steep grades around Pitts- 
burgh. The Cole Aero Eight, could, 
it was claimed, run 15,000 miles 
on a set of tires. The Nash Four 
was offered at $1,395 with cord 
tires as standard equipment.” 


Love added that autos on the 
market included the Skelton, Dort, 
Maibohm, Lafayette, Pilot, Cun- 
ningham, Templar, Fiat, Gardner 
and that “latest unit in the General 
Motors group, the “Sheridan.” 





Denver Dealers 
Plead for Used 
Cars in Ads 


DENVER.—New-car dealers here 
still need a lot of used cars. Re- 
turning servicemen are in the mar- 
ket for used cars, as most of them 
need transportation now and can- 
not wait until the new cars are 
available in sufficient numbers. 

As a result, local new-car deal- 
erships are making their need for 
used cars known to the general 
public through newspaper adver- 
tising space. Some examples of 
what is being done along this line 
are contained in the ads of a num- 
ber of local firms. Luby Motor Co. 
(Chevrolet) in its ad Sunday said: 

“Luby still pays top prices. Sell 
your car or truck to us right now. 
We will give you the highest quick 
spot cash or the highest allowance 
you will ever get — with part cash 
— on the future delivery of a new 
Chevrolet.” 

Capital Chevrolet Co., in its Sun- 
day ad, stated that it needs 200 
used cars at once, and is ready to 
buy a dealer’s entire stock. 

Swayne - Wimbush (Ford) says: 
“Opportunity knocks. Sell us your 
car for the most cash it will ever 
bring.” 


Wants Use of Chains 


Made Compulsory 

DENVER.—A system of forcing 
motorists to use chains in Colora- 
do’s mountain passes in mid-winter 
as a safety measure is being 
studied by Arthur F. Hewitt, acting 
state highway engineer. California 
already has such a system. 

It costs you about a penny-a-day to keep 


abreast of the automotive news — better 
renew NOW! 
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Automobile Old Timers 


Add 74 More Members 


NEW YORK.—With the election 
of 74 members at the executive 
committee meeting here last week 
Automobile Old Timers, Inc., re- 
ported steady progress in increas- 
ing its enrollment. The drive is 
being conducted by Ralph De 
Palma, chairman of the member- 
ship committee. 


The organization celebrated its 
sixth anniversary Oct. 18. 


New State Councils were formed 
in Ohio and Illinois. A recent meet- 
ing of the Michigan organization 
committee voted to form a State 
Council there. 


George Conrad Diehl, president, 
and Frederick H. Elliott, secretary, 
participated in the Golden Jubilee 
celebration at Chicago, and the Au- 
tomotive History exhibition at De- 
troit. 

The meeting of the executive 
committee brought out its largest 
attendance in a year. In addition 
to Chairman Diehl, Arthur Lee 
Newton, Charles (Henry) Davis, 
David C. Fenner, Clarence E. Fish- 


er, Alfred Reeves, J. Maxwell 
Smith, Frederick li. Elliott and 
Herman C. Mergenthaler, chairman 
of the committee on admissions, 
attended. 


A resolution of gratitude was 
extended to Charles (Henry) Davis 
for his voluntary contribution of 
$1,000 to the organization. 


The creation of a National Ad- 
visory committee comprising one 
member from the Horseless Car- 
riage Club, The Veterans and An- 
tique Motor Car clubs, and one 
from the Automobile Old Timers 
was approved. These four represen- 
tatives are to choose the fifth 
member who is to serve as chair- 
man. This national committee was 
suggested at Chicago by Dr. George 
E. Shafer, Horseless Carriage Club, 
and recommended for adoption by 
the four organizations. D. Cameron 
Peck of Chicago was appointed as 
a representative of the Automobile 
Old Timers. 


A revised list of the functions 
and policies includes maintaining 





HIGH ANGLE JOINT for front axle 
of four and six-wheel drive trucks. A 
constant velocity joint is practically in- 
dispensable where the steering angles 
must be taken by the joint, it is said. 





frequent contacts among the pio- 
neers, the preservation of historical 
data, presentation of citations to 
those who distinguish themselves 
in the automotive and highway 
transport industry, establishment 
of more state councils, cooperation 
with universities, museums and re- 
search organizations to record 
early events. 


Additional aims are to authenti- 
cate the date of manufacture of 
antique cars, cooperation with all 
branches of the automotive indus- 
try, the promotion of safety meas- 
ures, the proposal that highway 
systems be thoroughly coordinated 
with all other transportation agen- 
cies. 
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Through the Mill 


About 4 Million Bendix Universal Joints Made 
For War Vehicles, Firm Says 


SOUTH BEND. — The Bendix-\ing and the driven shafts respec- 


Weiss universal joint manufactured 
by Bendix Products division of 
Bendix Aviation Corp. here was 
widely used during the war in 
vehicles such as Jeeps, which were 
required to run over rough terrain, 
officials of the company said last 
week. 


During the war Bendix furnished 
about 4 million of these joints. 
When driving power must be 
transmitted through the front 
wheels, which are the same wheels 
by which the vehicle is steered, 
there arises a particularly difficult 
job for the universal joints which 
are to make this wheel movement 
possible. 

The front wheel drive presents 
the combined condition of high 
angularity with torque loads con- 
siderably greater than in con- 
ventional vehicles. 

The ordinary type of universal 
joint, or Cardan, utilizes a cross- 
shaped central member to which 
yokes are attached from the driv- 





OULD you like to be a distributor for American 
Bantam heavy-duty SUPERCARGO TRAILERS? Some 
well located trade areas are still open. Substantial firms 
with previous trailer or automotive experience, corpor- 


ations or individuals seeking investments in this profitable 


field are invited to write us at once. 








SUPERCARGO 
Lal 


TRAILERS 


\P american BANTAM CAR COMPANY - BUTLER, PENNA. 


tively. With this construction there 
is a variation of velocity between 
the driving shaft and the driven 
shaft. 

That is, assume the driving shaft 
to be turning at a uniform rate 
of angular travel, and that it is 
driving the other shaft at an angle 
of deflection such as would be true 
when the front wheels were in posi- 


tion to turn the vehicle right or . 


left; under this condition it is a 
well established fact that the 
driven shaft will accelerate and 
decelerate twice in each revolution. 
At extreme shaft angles, say 30 
degrees, this variation in velocity 
between the driving and the driven 
shaft is 29 percent. 

It is apparent that this variation 
in velocity imposes shock loads on 
related parts and would be a source 
of wear on tires, differential gears 
and the entire driving mechanism. 

The Bendix-Weiss universal joint 
transmits motion at constant angu- 
lar velocity in place of the fluctu- 
ating velocity described above, it 
is said. This feature results from 
the fact that the plane of driving 
engagement between the two yokes 
of the Bendix joint is always main- 
tained at half the shaft angle. 

Steel balls are placed in non- 
concentric intersecting races cut in 
the yokes. These races cause the 
balls to roll angularly, one-half the 
distance traversed by the yoke; no 
ball retainer or cage is necessary 
to obtain this effect. 

The rolling ball contact be- 
tween the two yokes, same as in 
any ball bearing construction, 
has the added merits of reducing 
friction and promoting long life. 

It is pointed out that for conven- 
tional designs and the improved 
designs of the automobile, buses 
and trucks of the future, the pos- 
sibility of such innovations as in- 
dividually sprung rear wheels, front 
wheel drives and rear engine jobs 
make universal joints of this type 
of particular interest. 

A folder containing additional 
technical details can be obtained 
by writing the manufacturer. 


Petersimes Named 


By Kaiser-Frazer 


WILLOW RUN, Mich.—G. F. 
Petersimes, associated with Chry- 
sler Corp. for the past 22 years, has 





J. P. Snider 


G. Petersimes 


been appointed manufacturing 
manager of Kaiser-Frazer, it was 
announced last week by Joseph W. 
Frazer, president of K-F. 

Petersimes will be in direct 
charge of production on the Kaiser 
and Frazer automobiles and farm 
equipment at Willow Run. 

Frazer also announced the ap- 
pointment of Joseph P. Snider as 
supervisor of traffic for K-F. 
Snider, associated with Chrysler 
Corp. for 25 years, has been super- 
visor of traffic at Chrysler’s Jeffer- 
son plant since 1927. 


Beggs, Biers Head Up 


Buffalo Trucking Assn. 

BUFFALO. — Wilbur M. Beggs, 
vice-president and manager of Buf- 
falo Delivery Inc., has been elected 
president of the Buffalo Trucking 
Assn. 

Other officers are vice-president, 
Carl Biers; treasurer, Joseph L. 
Downing, and secretary, Marvin E. 
Liebler. The retiring president is 
Cyril Garvey. 


Diamonds Freed 
WASHINGTON. — Industrial dia- 


monds have been freed from Federal 
distribution controls through revoca- 
tion of Order M-109, CPA announced 
last week. Restrictions on importation 


of diamonds in the import order, M-63, 
are expected to be eliminated shortly. 
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SHANGHAI. — Unable to obtain 
new American cars, Chinese are 
paying as high as $5,000 for the 
latest prewar models of the aver- 
age car from the United States, 
according to a survey here last 
week by the United Press. There 
are very few European makes. The 
higher priced autos bring $6,500 
and upward. 

Buyers eager for the new Amer- 
ican cars are confronted with a 
domestic situation that must be 
corrected before they can acquire 
imported U. S. models. At present, 
only the Chinese government can 
place orders, since private auto- 
mobile trade will have to await 
clarification of China’s company 
laws and foreign exchange policy. 


Another factor contributing to 





Continental Adds 
Propeller and 
Diesel Engine 


DETROIT. — Continental Motors 
Corp. will start production of a 
new diesel engine line and a new 
hydraulically op- 
erated controlla- 
ble pitch propel- 
ler as soon as 
tooling can be 
completed, C. J. 
Reese, president, 
stated last week. 

The diesel en- 
gine line has been 
under _ develop- 
ment for several 
years and sub- 
stantial orders 
already have been 
received, he said. 

A letter to stockholders points 
out that reconversion of the main 
plant at Muskegon is well along, 
with production increasing toward 
a projected peak next spring. The 
Detroit plant is now getting under 
way on a diversified production 
program which will include engines 
for the new Kaiser and Frazer 
cars, industrial air-cooled engines, 
clutches and miscellaneous prod- 
ucts for automotive and other 
customers. The letter states that 
unfilled orders are sufficient for 
at least two years of excellent 
business. 

Continental’s light plane engine 
division, which has orders for more 
than 34,000 engines in the 65 to 210 
hp range and is the principal sup- 
plier of engines for the personal 
plane industry, has been enlarged 
to handle anticipated production 
10 times as great this year as in 
1941, Reese said. 

Manufacturing facilities of other 
divisions are being adjusted in 
keeping with indicated postwar 
needs. The Wisconsin Motor Corp., 
& majority-owned subsidiary, has 
enlarged substantially its original 
$500,000 expansion program, and 
will place the added facilities in 
use early this year, he stated. The 
wholly-owned Gray Marine division 
now has productive capacity ap- 
proximately 150 percent greater 
than before the war. Meanwhile, 
Continental has relinquished its 
lease of the large government-own- 
ed Dallas plant which was operated 
during the war and henceforth will 
operate a factory branch there. 


Fala Elected 
In Portland 


PORTLAND, Ore. — Max Sagner 
was elected president of the Port- 
land United Car Dealers’ Assn. for 
1946, and Art Scheufler, is the new 
secretary. Fred Green was named 
vice - president; George Hoffman, 
treasurer; P. T. Hobbs, sergeant at 
arms. 


New directors include Sagner, 
Frank Vaughn, Frank Bouthillier, 
Jimmy Douglas, Ed Williams, Tom 
O’Neal, Fred Johnson and Bill 
Roberts. 





C. J. Reese 





Storm Hits Pittman 


BROWNSVILLE. Tenn. — Pittman 
Auto Co. (Ford) dealers here suffered 
damage when a roof over the rear 
portion of its brick building collapsed 
during a snow and windstorm. 


Sounds Familiar 


China Wants New Autos; Used Car Shortage 
Sends Prices Upward 


the used car boom is the uncer-, 





tainty of the eventual shipping 
dates of 1946 models from the 
American continent. 


The UP survey states that deal- 


ers generally agree that at least, 


60 percent of the passenger cars 
in this city, Nanking, and the 
interior were ruined during the 
occupation. 


Some were shipped to Japan or | 
the South Seas. The large prewar | 


| GEN. JONATHAN WAINWRIGHT recently visited Ford Motor Co.’s Long 


taxi fleets were ruined beyond re- 
pair. A large number of autos 
was converted to charcoal use and 
rendered unmarketable. 


Dealers predict a particularly 
bright future for trucks when trad- 
ing and other difficulties are solved. 
Before the war this business was 
still in its 
absence of roads. 

A more favorable treatment of 
this particular line is expected be- 
cause trucks are needed for recon- 
version. For the same reason they 
hope for better roads in the future. 


For more thon 35. years, 
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Beach (Calif.) plant, to preview the 1946 Lincoln car and tour the plant where 


the 1946 Ford cars are being assembled. Left to right, with the general, 


are: 


Roy A. Pierce, assistant manager, and Nelson F. Bowe, manager of the Long 


Beach branch. 





Stockholders OK 
|Rustless Merger 


BALTIMORE. — Calvin Verity, 
president of Rustless Iron and 
Steel Corp., announced that at the 
meeting of stockholders held last 


week the agreement of merger of 
Rustless into American Rolling 
Mill Co. was adopted by the vote of 
84.5 percent of the outstanding 
stock. 


The shareholders of American 
Rolling Mill had previously adopted 
the agreement of merger. 
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Warning on 46s 


PATA Clarifies 3 Orders 
On New Car Sales 


PHILADELPHIA.—In a bulletin 
last week Philadelphia Automobile 
Trade Assn. issued three reminders 
to dealers on regulations governing 
the sale of '46 automobiles. PATA 
said several dealers had been mis- 
interpreting late OPA orders. 


The bulletin pointed out that 
there is a penalty for failure to 
file a certificate of transfer within 
five days after a car sale is made. 


A dealer who has new cars on 
hand for which no pricing order 
has as yet been issued, can only 
sell the car at the 1942 price for 
the similar model in MPR-594. The 
price cannot be altered after the 
sale is made, and there must be 
no delay in sending out invoice. 


In regard to delivery and han- 
dling charges, dealers are not al- 
lowed to add 5 percent as prewar. 
The factories may charge the same 
as on Oct. 15, 1941, but dealers may 
charge only the amount listed in 
Appendix B of MPR-594, from $15 
for Ford, Chevrolet and Plymouth 
up to the top of $60 for the Cadil- 
lac 75, PATA reported. 
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BATTERY 


Auto-Lite 
electrical 


lity. Standard equip- 


ment for many of America’s finest cars, trucks 


Auto-Lite engineering and precision manu- 
facturing insures the fact money cannot buy 
better, more dependable equipment. A new 
booklet listing many of the major products 
of The Electric Auto-Lite Company is just 
off the Press. To obtain your copy, write to 


THE ELECTRIC ARTA COMPANY» 


eee gs 


a rei ane 


aa 3 


GENERATORS 


TUNE 


DICK HAYMES 
8:00 P.M 


a 
sii 





=. 7 


Toledo 1, One 


IN THE AUTO-LITE 
RADIO SHOW STARRING 


ey BAe cer Be 
ON CBS 





38 
U.S. Re 


AUTOMOTIVE NEWS, JANUARY 7, 1946 


rt Due for Study ... 





GM, UAW to Resume 
Negotiations Today 


(Continued from Page 1) 


his stymied labor program. 


3 The glass strike approached a 
settlement as the companies and 
CIO exchanged wage proposals. 


4, President Truman appointed a 
factfinding board to explore the 
wage dispute responsible for the 
scheduled Jan. 14 strike in steel. 
CIO chiefs met to plan overall 
strike strategy. 

Strikes at Western Electric and 

Yale & Towne raised new 
threats to vehicle output. 


Walkouts ended at Ingersoll 

Steel and Disc division of Borg- 
Warner and at the Greyhound bus 
lines in the East. 


Kaiser-Frazer contract talks 

with UAW continued. Wage and 
security proposals not yet dis- 
cussed. 
8 Ford-UAW parleys reopen Thurs- 

day. Progress expected on all 
issues as conciliatory atmosphere 
prevails. 
9 The AFL Thursday rejected a 

proposal of the Midwest Truck 
Operators Assn. for new wage rates 
lower than under the old contract. 
Truck drivers in midwest states 
have been on strike for seven 
weeks. 

Quiz Barred to Public 


The factfinding board appointed 
by the President to investigate the 
GM wage dispute went into closed 
session early last week to draft its 
recommendation. Walter P. Reuther, 
UAW vice-president and GM de- 
partment director, concluded prc- 
sentation of the union’s case th2 
day after GM bolted the hearings. 


Lloyd Garrison, chairman of 
the three-man panel, obtained 
finance data from OPA, RFC and 
the Securities & Exchange com- 
mission when GM withdrew over 
the “ability to pay” issue. 

In his radio address Thursday 
night, President Truman hurlcd a 
blast at GM for “refusing” to co- 
operate with the factfinders. 

He admitted, however, that the 
corporation was not legally obli- 
gated to show its books to the 
board or stay in the proceedings. 
The President demanded immediate 
action in Congress on the legisla- 
tion to set up factfinding boards 
for all major labor clashes and 
grant the subpena power to see a 
disputant’s books. 

Denying that the factfinding 
proposal would “harm” manage- 
ment or “shackle” labor, Tru- 
man declared: 

“There is no way that it (General 
Motors) can be compelled to co- 

operate unless a statute is passed 
giving the board the power of sub- 
pena. That is what is now up to 
Congress.” 
Anti-Labor Bills Rapped 

With emphasis, the President 
said he was flatly opposed to anti- 
labor bills now pending, such as the 
Hobbs measure to subject unions 
to racketeering penalties in inter- 
state commerce. 

The Chief Executive also lam- 
basted the lawmakers for snarling 
up legislation for minimum wage, 
full employment, unemployment in- 
surance and a permanent Fair Em- 
ployment Practices commission. 

The House of Representatives 
came in for the bulk of Truman’s 
wrath as he mentioned by name 
committees which have pigeon- 
holed or altered Administration 
proposals. 

Voicing fear of “an inflation 








$ x qu 4A fe &# - 
She Whistlrg= 
GAS TANK SIGNAL 
Standard Equipment. 
_ on A.C.F. Buses 
Ash the Wen Who Fld Dh 0m 
. 
SCULLY SIGHAL COMPANY 


88 FIRST ST CANSBRIDEEG MASE 





and crash much more serious 
than 1920,” the President called 
for renewal of the price control 
act beyond the present expiration 
date of June 30. 


A report that GM was contem- 
plating a new wage offer of a 17.5 
percent increase was denied last 
week by C. E. Wilson, corporation 
president. The last pay proposal 
made by GM for a raise of 13% 
cents an hour, would have approxi- 
mated an increase of 11.7 percent. 


Negotiations between corporation 
and union are to be resumed today 
in Detroit. Should the factfinding 
board issue its recommendation 
over the weekend, that will un- 
doubtedly be the first topic of dis- 
cussion. 


Glass Peace Imminent 


A wage agreement that would 
bring the prolonged CIO strike 
against Libbey-Owens- Ford and 
Pittsburgh Plate Glass to an end 
appeared near late last week. After 
receiving a wage offer from the 
struck firms, the union submitted 
a counter-proposal which was re- 
ported to be not more than five 
cents an hour higher. 


Other points of dispute, including 
wage differential between northern 
and southern plants and between 
day and night shifts, were being re- 
solved at week’s end. 


The glass tieup has forced 
Nash and Packard to halt assem- 
bly, while the supply is reported 
low at Hudson and Chrysler Corp. 

Phillip Murray, president of the 
CIO and the Unitcd Steel Workers, 
summoned the chicfs of the auto 
and electrical unions to a strategy 
parley Thursday. The compaign for 
striking the nation’s steel mills Jan. 
14 was reportedly mapped out. 


Presidential appointment of a 
factfinding board to study the steel 
wage dispute, however, heightened 
the possibility that Murray may 


Stewart-Warner 
Announces First 


Postwar Heater 


INDIANAPOLIS.—Stewart - War- 
ner Corp.’s Heater division today 
(Jan. 7) announced its first post- 
war automotive heater develop- 
ment, the “South Wind deluxe 
heater,” for passenger cars, trucks 
or buses. 


While the division produced 
“South Wind” gasoline-burning car 
heaters for several years prior to 
the war, all engineering and manu- 
facturing facilities were converted 
to war production of aircraft, ma- 
rine and vehicle heaters and other 
heating equipment in 1942. 

Lynn A. Williams jr., vice-presi- 
dent in charge of Stewart-Warner’s 
heater plant here, stated that the 
new heater provides quick heat out- 
put and exclusive air-conditioning 
and humidity control features not 
previously available in mobile heat- 
ing equipment. 

Among these features, he said, 
are rapid heating, introduction of 
a larger volume of warmed, fresh 
air; draftless distribution of heat 
through ducts to concealed outlets 
in passenger or cargo space, and, a 
“unique” modulating flow temper- 
ature control device which “antici- 
pates” temperature changes and 
adjusts the heater operation to 
maintain pre-selected temperature 
in the vehicle. 


“Perhaps the most important sin- 
gle advantage of this new South 
Wind deluxe heater is its ability to 
make a car comfortable very quick- 
ly,” Williams said. 


The heater pours large volumes 
of warmed air into the car within 
less than a minute after it is turned 
on. Because it operates independent 
of the car’s engine, it is not affected 
by the temperature of the engine or 
of the liquid in the engine cooling 
system. 

Time taken for the engine to 
“warm up” has been a shortcoming 
of some previous types of car heat- 
ers, Williams pointed out. 





THE RICHMOND TAN¥ depot, which during the war processed for ship- 
ment to our armies and tuose of our Allies a total of 55,980 tanks and armored 
vehicles and assembled 49,361 Jeeps, has been turned back to the Ford Motor 


Co. for the manufacture of civilian cars 
ment by Col. K. B. 
district. 


and trucks, according to an announce- 


Harmon, district chief of the San Francisco Army Ordnance 
Pictured above are Capt. Louis J. 
Tank depot, congratulating Arthur Hatch 


Daue, commanding officer of the 
(left), manager of the Richmond 


branch of the Ford company, and Bill Abbott, superintendent of the plant, for 
the grand production job which won the depot four Army-Navy E awards. 





postpone the walkout to await the. 
panel’s findings. 

A steel shutdown would paralyze 
the entire auto industry in a mat- 
ter of days, as well as the nation’s ; 
reconversion program. 

Lamp, Lock Output Hit | 

The walkout Thursday by all 
Western Electric workers was ex- 
pected to curtail the flow of lamps | 
and electrical ignition systems to, 
vehicle assemblers. The strike was 
called after the independent union 
of employes rejected a company 
offer of a 15 percent raise as fall- 
ing short of the union’s original 30 
percent demand. 

A Chrysler Corp. spokesman 
said that the shutdown of Yale 
& Towne, lock maker in Stam- 
ford, Conn., was affecting Chrys- 
ler production. The strike, which 
began Nov. 7, also was precipi- 
tated by rejection of a 30 percent 
demand. An AFL union is strik- 
ing. 

Meanwhile Ingersoll Steel and 
Disc division of Borg-Warner re- 
sumed operations in Chicago after 
a CIO strike that lasted 60 days. 

After demanding a 30 percent 
pay boost, the strikers accepted the 
company offer of a 10 percent raise. 
and returned to work. Ingersoll 
makes tractor parts. 

The strike of 4,000 Greyhound 
employes in 18 eastern states ended 
pending the preparation of a fact- 
finding report on wage demands. 
This strike had been in progress 
since Nov. 1. 


GM Chiefs State Stand 


Following refusal of GM to par- 
ticipate further in the proceedings 
of the factfinding board, a state- 
ment setting forth the issue in- 
volved was made by Alfred P. 
Sloan jr., chairman of General Mo- 
tors, and C. E. Wilson, president. 
They summed up the issue in these 
words: 

“Is American business to con- 
tinue to be based on free com- 

petition or is it to become social- 
ized with all activities controlled 
and regimented?” 

“American is at the crossroads,” 
they said. “It must preserve the 
freedom of each unit of American 
business to determine its own des- 
tinies. Or it must transfer to some 
governmental bureaucracy or agen- 
cy, or to a union, the responsibility 
of management that has been the 
very keystone of American busi- 
ness. 

“Shall this responsibility be sur- 


Schaefer Elected 
DADA President 


DETROIT. — Gil F. Schaefer of 
Walker Motor Sales, was elected 
president of the Detroit Auto Deal- 
ers Assn. at a meeting of the 
group’s directors here last week. ! 








Joseph E. Robert, Cadillac Sales, | | 


was named vice-president. 

Other DADA officers for 1946 are 
David Barnett, Barnett Motor Sales, | 
secretary; Gil Michel, Aaron DeRoy , 
Motor Sales, treasurer. 


N. M. Carriers 


Elect Brown 


ALBUQUERQUE, N. M. — New 
Mexico Motor Carriers Assn. elect- 
ed Roy F. Brown, Albuquerque, 


president, at the annual meeting, 


here last week. 

Other officers are C. R. Bryant, 
first vice-president; J. E. Tipton, 
second vice-president; H. E. Leon- 
ard, third vice - president; Jack 
Howard, treasurer. 


i choice 


rendered? That is the decision the 
American people face. America 
must choose!” 

General Motors “refuses to sub- 
scribe to what it believes will ulti- 
mately become, through the process 
of evolution, the death of the Amer- 
ican system of competitive enter- 
prise,” Sloan and Wilson asserted. 

“If this is what the American 
people want, they must make that 
through their accredited 
representatives in Congress. Gen- 
eral Motors declines for itself to 
take such a great responsibility.” 

x * * 


Wage Cut Procedure Due 


This Week from WSB 

WASHINGTON.—The Wage Sta- 
bilization board, newly selected suc- 
cessor to the WLB, will reveal this 
week how employers can obtain 
the official green light to reduce 
wages, W. W. Wirtz, WSB chair- 
man, announced Thursday. 

The pay reduction procedure will 
follow the Wage Stabilization act, 
executive orders and regulations 
laid down by John C. Collet, stabili- 
zation administrator, Wirtz said. 
Regulations for raises already have 
been established. 

Wirtz revealed that the board 
has on hand 500 applications to 
slash wages. The Stabilization act 
bars pay cuts below the highest 
rates paid between Jan. 1 and Sept. 
15, 1942. 

Establishment of WSB was an- 
nounced Jan. 1 by President Tru- 
man to take over the functions of 
the defunct WLB. The new board, 
however, will have no power in 
major labor disputes, such as the 
one which precipitated the General 


Motors strike. 
* * * 


Union Agent Control Now 


Upheld by Fla. Court 

TALLAHASSEE, Fla.— A modi- 
fied mandate of the Florida Su- 
preme court was hailed last week 
by State Attorney General Tom 
Watson as a “decided victory” for 
Florida’s labor union regulation 
law. 

On Watson’s petition, the court 
left standing a 1944 order re- 
straining Leo H. Hill from act- 
ing as a paid union business 
agent without obtaining a state 
license, with the exception that 
he could not be required to obtain 
a license for his “possible activi- 
ties” in collective bargaining un- 
der the National Labor Relations 
act. 

Previously, on the basis of a U. S. 
Supreme court decision, the court 
had handed down a mandate which 
in effect completely overthrew the 
Florida statute providing for li- 
censing of paid labor union busi- 
ness agents. 


THIS FESTIVE SCENE greeted Lincoln-Mercury dealers of the 


g/Survey Indicates 


Firm Reports 


‘Inadequate’ 


PITTSBURGH. — Security anal- 
ysts consider corporation reports to 
stockholders “generally inade- 
quate” and must resort to “digging 
up their own supplementary in- 
formation” to be able to appraise 
relative merits of securities, they 
indicated in a survey completed 
last week. 

A total] of 123 replied to the sur- 
vey undertaken by M. K. Mellott 
& Co., public relations firm here. 

In only two cases were the anal- 
ysts “fully satisfied” with corpora- 
tion reports, although 47 conceded 
“some degree of adequacy” in com- 
pany statements. All of those who 
replied said company reports rep- 
resented their first source of in- 
formation, but there was heavy 
reliance on statistical services and 
the newspapers. 

One of the surprises of the sur- 
vey was the large number report- 
ing personal contact with company 
officers for information which also 
was obtained from company cus- 
tomers, the SEC, banks, credit 
agencies, brokers, and a host of 
other sources of varying degrees of 
reliability. 

This indicates, the Mellott firm 
said, that corporations cannot real- 
ly conceal activities from an in- 
vestigator intent upon finding the 
facts. 


AED Schedules 
Parley in Chicago 
Jan. 27-31 


CHICAGO..—Surplus property 
disposal, veteran employment and 
government controls head the list 
of subjects to be discussed at the 
27th annual convention of the As- 
sociated Equipment Distributors, 
scheduled for Jan. 27-31 at the 
Edgewater Beach hotel here, it was 
announced last week by Hamilton 
O. Penn, president of the organ- 
ization. 

The AED head also revealed in 
a statement that the heavy con- 
struction and roadbuilding machin- 
ery industry was responsible for 
contributing nearly $1 billion worth 
of tractors, bulldozers, cranes, pav- 
ing machines, shovels and kindred 
items to the war effort. 


Norwalk Offers 
Latex Camelback 


NORWALK, Conn.—A new syn- 
thetic rubber latex in camelback, 
which is said to offer a uniformity 
never obtained, even in natural 
rubber, is being manufactured by 
Norwalk Tire & Rubber Co., ac- 
cording to President Jack White- 
head. 

“The new synthetic rubber latex 
in our new camelback differs from 
ordinary camelback because the 
reinforcing carbon black so neces- 
sary for long tread life is not mill- 
ed into the synthetic rubber but 
is actually incorporated into the 
synthetic latex itself,” explained 
Whitehead. Norwalk’s latex camel- 
back is built in C and A grades 
only, it was stated. 


N. C. Collects More 


RALEIGH, N. C.—State gasoline tax 
collections for November totaled $2,- 
882,382 against $1,962,966 in November, 
1944. Gasoline and oil inspection fees 
increased from $108,367 in November, 
1944, to $140,948 last month, it was 





stated. 





Denver 


branch territory at the conclusion of a luncheon meeting at the Shirley Savoy 


hotel. All agreed that there could not have been a better Christmas present 


than the promise of these shiny new cars to sell in 1946. 
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470,000 Cars, 
135,000 Trucks 
British °46 Goal 


LONDON. — British auto manu- 
facturers have set their sights for 
production of 617,000 vehicles this 
year, the Board of Trade revealed 
last week in a reconversion report. 

Output planned for 1946 includes 
470,000 passenger cars, 135,000 
trucks and 12,000 commercial cars, 
jt was reported. 

Through November, 1945, the five 
principal makers had rolled out 
4,812 cars. The report declared, 
however, that production was pick- 
ing up slowly and should greatly 
improve in 1946. 

A manpower shortage in Britain’s 
foundries has held up production 
in some industries, it was said. 


Insurance Rates 


Cut in Canada 


MONTREAL. — Automobile in- 
jurance rates have been readjusted 
in Quebec with a 20 percent reduc- 
tion in premium for pleasure cars. 
There is no change in fire and 
theft premiums but collision rates 
are increased 14 percent for busi- 
ness cars and cut by 20 percent for 
pleasure cars. 

All cars are grouped together for 
the purposes of insurance against 
public liability and property dam- 
age. There is a basic premium rate 
of $65 for Montreal and district 
and Quebec City and district. The 
rate is $60 for the rest of the 
province. 


Insurance 


(Continv7d from Page 1) 


legislature, after its constitution- 
ality had been attacked, was a 
proposed amendment to the 
state’s insurance laws to prohibit 
agents, selling products on time 
sales plans, from also selling in- 
surance to protect unpaid balance 
on the goods. Backed by the Ver- 
mont State Assn. of Insurance 
Agents, the bill was designed to 
prevent foreign insurance com- 
panies from appointing agents 
who were engaged in selling 
chattels on time sales plans. 

In Ohio, litigation was started 
over a ruling by the state insur- 
ance superintendent which held 
that licenses shall not be issued 
to applicants connected with the 
automobile sales business. The 
Ohio administrative ruling under 
attack was first promulgated in 
1943, but was amended in 1945 with 
insertion of the word “solicitors” 
after the word “agents” in the reg- 
ulations, and the age limit for 
applicants for licenses was lowered 
to 18 years for those honorably 
discharged from the armed forces. 

Tennessee’s Insurance Commis- 
sioner James M. McCormack last 
fall refused a license to an auto- 
mobile dealer who sought to write 
insurance for Motors Insurance 
Corp. In his order, which governed 
also the cases of more than 100 
other automobile dealers, McCor- 
mack said: 

“It would appear that control ex- 
ercised by General Motors Corp. of 
the agents of Motors Insurance 
Corp. would tend to violate the 
anti-trust laws and create a mon- 
opoly. It would appear that under 
the Motors Insurance plan, it is 
not to appoint agents for the pur- 
pose of acting as bona fide agents, 
but only agents for the purpose of 
being subsidized with the payment 
of a commission for which they 
fender no service.” 

A year earlier Florida’s Supreme 
court ruled that automobile dealers 
May receive licenses as agents to 
sell insurance on the cars they re- 
tail. The high tribunal upheld a 
lower court order dismissing a suit 
by which the Florida Assn. of In- 
surance Agents had sought to stop 
the state insurance commissioner 
from licensing dealers representing 
Motors Insurance Corp., a subsidi- 
ary of General Motors Acceptance 
Corp., financing agent for General 
Motors products. 


Counties Get $3 Million 


HARRISBURG, Pa. — (UTPS) — The 
Semi-annual payment of %-cent per 
Sallon gasoline tax revenue to the 
various counties in Pennsylvania total- 
ing $3,078,698 was certified to the Au- 
ditor General last week. 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates; 


TEN CENTS (10c) PER WORD~for one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed "Box No mata) 


care of Automotive News 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion 


WANT AD DEPT., 


HELP WANTED 
ASS’T SERVICE MANAGER — By large 
Chevrolet dealer in Western New York. 
Must be capable of meeting public effec- 
tively and capable of supervising large 
shop. This is a real opportunity. Box 
1138, ¢/o Automotive News, Detroit 26. 


FRONT END MAN on Chevrolets, one 
familiar with John Bean aligner. This is 
large Chevrolet Dealer in Western New 
York and good man can earn real money. 
Box 1139, c/o Automotive News, De- 
troit 26. 


PARTS MANAGER WITH CHRYSLER 
WHOLESALE AND RETAIL EXPERI- 
ENCE—Splendid opportunity. All infor- 
mation will be confidential and our em- 
ployes know about this ad. Box 1135, 
c/o Automotive News, Detroit 26. 


WE NEED EXPERIENCED PARTS MAN- 
AGER that wants to settle in a real 
city with dealership of 25 years con- 
tinuous business, best of working con- 
ditions. Dodge-Plymouth Dealer, 2015 
South Calhoun, Fort Wayne, Indiana. 


gp SS 
SERVICE MANAGER for large New York 
City Chrysler products dealer. The man 
we seek must be capable of profitably 
directing a service department having 
a potential sales volume of up to $20,000 
per month. If you are that man, your 
salary and bonus will greatly exceed 
your present earnings. Write for ap- 
pointment, giving full details, to Harry 
Miller, Advertising Manager, 310 West 
57th Street, New York 19, New York. 


SERVICE MANAGER — Buick Chevrolet 
dealership. Present manager entering 
business. This is permanent job in one 
of the best towns to educate your chil- 
dren in the U. S. A. Living conditions 
normal. Box 1140, c/o Automotive News, 
Detroit 26. 


AUTO MANUFACTURER WANTS Junior 
Truck Sales Executive, not over 35, who 
has a technical knowledge of light and 
medium weight trucks and buses. One 
who can develop technical factory sales 
literature. Must be capable of selecting 
equipment for projected operation con- 


ditions. Export office experience desir- 
able. Box 1141, c/o Automotive News, 
Detroit 26. 


WANTED: MAINTENANCE SHOP FORE- 
MAN for fleet of 80 cars and trucks 
operated by an industrial company. Per- 
manent position and good salary for the 
right man. Location, northwestern Penn- 
sylvania. Address reply box 1145, c/o 
Automotive News, Detroit 26. 


POSITION WANTED 
SALES POSITION WANTED. Five years’ 


experience selling Automotive accessories 
to the New England trade. Excellent 
following, veteran U. S. Army. Available 
immediately to cover above territory. 
Own car. Box 1142, c/o Automotive 
News, Detroit 26. 


POSITION AS GENERAL ASSISTANT to 
established dealer desired. Twelve years’ 
experience with G.M. credits, collections, 
sales, accounting. District Manager sales 
division now. Tired traveling. Box 1144, 
c/o Automotive News, Detroit 26. 


AVAILABLE: DEALERSHIP GENERAL 
MANAGER and/or Sales Manager. Eight 
years manager fast Chevrolet deal. Dy- 
namic organizer, experienced and able in 
every department. Exceptional sales pro- 
motion and advertising ability. Keen 
detail mind. Age 47, married, healthy, 
solvent. Box 1146, c/o Automotive News, 
Detroit 26. 

SERVICE MANAGER with more than 
twenty years’ experience with Cadillac 
distributors and Cadillac factory. Have 
training and experience in complete 
operation of service and parts depts. 
Will be available about February first. 
Box 1147, c/o Automotive News, Detroit 
26. 

TYPIST ORDER CLERK wishes position 
in. Toronto, Ontario. Box 1148, c/o Auto- 
motive News, Detroit 26. 


NOW EMPLOYED AS FACTORY SERV- 
ICE MANAGER. Want connection with 
large dealer as general manager or sales 
manager, including used car dept. Any 
location except Gulf Coast. Excellent 
reference. Address 1306 St. Mary, New 
Orleans 13, La. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
At 10:30 A.M. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 





FOR DEALERS ONLY 
WE BUY WE SELL WE SWAP 


COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, linois 


MANUFACTURERS 





AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 


MANUFACTURERS REPRESENTATIVE 


MANUFACTURERS! Do you need intelli- 
gent, experienced and aggressive repre- 
sentation for your products in the Gulf 
States? If so. write or wire at once. 
R. W. Cooper, 3203 Nashville Ave., New 
Orleans 15, La. 





REPRESENTATIVE 
contacting automotive jobbers, Hardware 
and Chain Stores. Let us put your line 
over, in California, Arizona and Nevada. 
Box 1136, ¢/o Automotive News, De- 
troit 26. 


EXPERIENCED AUTOMOTIVE MANU- 
FACTURERS REPRESENTATIVE wants 
to represent manufacturer in eleven 
Western states. Box 1137, c/o Automo- 
tive News, Detroit 26. 


TO MANUFACTURERS 


OF HIGH STANDING 

A ready made efficient high speed 
sales organization covering all or 
any part of the Pacific Coast is at 
your service. For action, address 
ALAN P. CLINE AND ASSO- 
CIATES, 116 New Montgomery St., 
San Francisco 5. Manufacturers 
representatives covering the whole- 
sale Automotive, Hardware and 
Chain Store trade. 











DEALERSHIP FOR SALE 


CAR DEALERSHIP FOR SALE. Popular 
car. Sale includes building, show room, 
service garage, many gas pumps. Good 
corner northern town. 1941 quota 180 
cars, and total volume-business-$500,000. 
Price $75,000, want all cash. Ralph Dein- 
inger, Broker, 33 West 42nd, New York. 


DEALERSHIP FOR SALE. Handling 
Packard and Willys. Studebaker, Pon- 
tiac, Nash, Crosley, Kaiser open. Build- 
ing and equipment $35,000. One-third 
down in northern Ohio on 20. Box 1143, 
c/o Automotive News, Detroit 26. 





UPON RECENT DEATH OF CO-OWNER, 
will dispose of building, dealership now 
handling Hudsons, and service facilities, 
equipment, tools, and gasoline service 
station. An old established business, lo- 
cated in main section of town. BAKER 
BROS., Richwood, Ohio. 





DEALERSHIP WANTED 





DEALER EXECUTIVE, age 35, with 
proven successful record managing large 
G.M. dealership, will pay cash for deal- 
ership with 500 to 1000 new car poten- 
tial or will buy part interest. May 
consider managing position. Factory 
approval assured. All replies will be 
kept confidential. Box 1149, c/o Auto- 
motive News, Detroit 26. 





DEALERSHIP WANTED. Experienced au- 
tomobile man with ample finances, in- 


terested in purchasing dealership with 
quota of 350-600 cars. Consider any 
good location. J. H. Goodman, 1004 


Darrow Road, Akron 5, Ohio. 
USED CARS WANTED 









FINCHER’S 


Oldsmobile 





Are You Driving to 


FLORIDA? 


We will pay the BIG southern 
cash price for your car or sta- 
tion wagon. Jim O’Leary. 


Fincher Motors 


1740 N.E. Second Ave. 
Miami, Fla. 83-5485 





Detroit 26, Mich." add one Doliar ($1) per insertion for this address and extra service as replies are 


DETROIT 26, MICH 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, 
fives; cars must be clean 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





BEST STATION WAGON for $1,150. 
Northwest Nash Inc., Astoria, Ore. ~ 





USED CARS FOR SALE 





USED CARS AT WHOLESAI £E. Used cars 
at ‘‘as is’’ price, some elow. 35 in 
stock today 1937 to 1942 models. Buy 
one or all. Good shipping facilities 
Chrysler Pittsburgh Company, 5625 Baum 
oe” Pittsburgh, Pa., Telephone HIland 


1940 CADILLAC. Fleetwood 75, 5 passen- 
ger sedan, clean, low mileage at ‘‘as is’’ 
price. Frank 8. Parsons & Son, North- 
ampton, Mass. 





CONVERTIBLE BUICK—Brand new 1942 
Roadmaster convertible club coupe. This 
light gray beauty has only 1300 miles 
fully equipped with heater, radio, air- 
conditioning, clock, 5 brand new pre-war 
white-side wall tires. Special blue, gray- 
top. Paper still on car. Will sell outright 
or trade for batch of used cars. Call 
Economy Motor Sales, 1201 Market 
Street, Youngstown 54, Ohio, Ph. 43915. 





AUTO EQUIPMENT 








PLACE YOUR ORDER TODAY 
Improved Automatic 


TOW PILOT 
Bumper to Bumper Tow Bar 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS: 
100 S. Clinton St. Chicago 6, IIl. 
ANDover 8888 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 


TRUCKS WANTED 


WRECKER: Prefer one with Holmes crane 
and chassis with power take off. Pre- 





fer 1% ton chassis. Must be in good 
condition. Bendall Motor Sales, 1400 
King Street, Alexandria, Virginia. 








WANTED TO BUY 
All Makes and Models of New 
Trucks 
Also New Bus Chassis 


BEN FISHEL AUTO’COMPANY 


2114 Sycamore Street, Cairo, Ilinois 











TRUCKS FOR SALE 


GMC 6x6 TRUCKS—1941-42-43. Like new 
throughout. Complete with 10 tires. 
Priced Below Ceiling. Becker Motors, 
Lincoln 4389, Indianapolis, Indiana. 


PARTS WANTED 








RADIATOR GRILLE and ai: deflector for 


1942 COE Ford 1%-ton truck, part No. 
21W-8152. George H. Welsh Motors, Inc., 
420 Ward Parkway. Kansas City 2. Mo. 


REAR FENDERS for 1938 Ford Deluxe. 





Valley Motors, Valley Center, Kansas 
WANTED: MOTOR, 6 cylinder, new or 
used, for 1937 Pontiac. McEvoy Motors, 
55 Monroe Ave., Rochester, N. Y. 
WANTED COMPLETE COWL ASSEM- 
BLY, New or used, excelient condition 
1941 Chevrolet, five passenger, speciai 
deluxe coupe. Alden MacLellan, Inc., 


718 No. 7th St., Allentown, Penna. 


81 Lake Ave. 


39 


PARTS WANTED 





WANTED FOR CADILLACS — 1941-61 
hood, grille, air deflector, transmission, 
riain shaft, instrument panel. 1941-62 
hood. right front fender. 1941-62 conv. 
coupe, windshield, superstructure, right 
door, door-trim. 1941 Plymouth conv. 
coupe, doors and trim. 1941 Buick Super 
cony. coupe, windshield superstructure, 
doors. Landis Garage, Landis, N. C. 

WANT 1941 HUDSON Six motor complete 
or motor block. Elmer Sorenson, 5901 
North 30, Omaha. Nebr. 

WANT RIGHT REAR WHEEL SHIELD, 
Clds 78, 1941. Henry Schoenmann, 
Schoenmanns Garage, Finlayson, Minne- 
sota. 


WANTED GOOD LEFT FRONT FENDER 


for 41 Olds 60. Will 
Wire Burtrum Bros. 
111, Granby, Mo. 


pay your price. 
Motor Co., Phone 











WANTED TO BUY 


Used Ford Muiors 
Models A-B—60 HP, 85 HP, 95 HP 


Suitable for Rebuilding 

Write 
JUDGE MOTOR CORP. 
Rochester, N. Y. 





PARTS FOR SALE 








NEW PARTS 
Plymouth-Dodge-Chrysler 
BARGAIN PRICES 


L. Fr. Fend.—1933 Ply. P.D.......... 7.09 
Rad. Core—1933 Dodge, Late........ 23.95 
Rad. Grille—1933 Ply. P.D........... 4.50 
Rad. Grille—1936 Chry. C.7 ©.8......25.00 
Rad. Shell—1936 Chry. C.7 C.8...... 10.00 
Rad. Shell—1936 Chry. C.T... 10.00 


Roof Panel—1938 Ply. 2&4 Dr. Sed... 10.00 
Rf. Rep. Pan.—’38 Chry. 2&4 Dr. Sed. 10.00 


DOWD FEDER, INC. 


4600 EUCLID AVE. CLEVELAND 3, O. 








BUSES FOR SALE 


BUSES FOR IMMEDIATE SALE—2 1942 
Ford, 100-hp., 33 passenger Wayne bod- 
les; 2-speed axle. 1 1944 Ford, 100-hp., 
33 passenger Wayne body. These buses 
are in excellent condition; new tires, 
fully equipped with heaters and ali 
safety equipment. MOSBY-MACK MO- 
TOR COMPANY, 7th and Van Buren, 
Topeka, Kansas, Phone 4121. 


TWO 45 PASSENGER CHEVROLET BUS- 
ES 1942 and 1945. Perfect condition— 
Will sell at As Is price and guarantee. 
7-825 tires perfect condition on each 
bus. Laming Motor Company, Chanute, 
Kansas. 


1937 I.H.C. 48 Pass. SCHOOL BUS in 
good condition, body, motor and tires. 
Price $2095.00 F.O.B., Milwaukee, Wis. 
Wisconsin Auto Sales and Service, 5610 
W. National, West Allis, Wis. 


SIXTEEN TWIN COACH INTEGRAL 
BUSES, twenty-three passenger. All are 
in excellent condition, both appearance 
and mechanically. Priced for quick sale. 
Fletcher Motors, Inc., Jacksonville 2, 
Florida. 


ACCESSORIES FOR SALE 





FOR SALE 400 new Mopar defrosters for 
Chrysler and Plymouths. Eleventh Street 
Motor Company, 1120 8. 11th St., Phila- 
delphia 47, Pa. 


ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 





MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 80) Commerce St., Lynch- 
burg, Virginia. 





PATENT APPLICATION on marvelous 50c 
aucomobile gadget. $2,750 CASH. Good 
for several million unit sales. By inventor 
wi.h twenty patents sold to National 
Manufacturers. Write — first come first 
served. W. J. Roche, Cochranton, Pa. 





Advertise in 


AUTOMOTIVENEWS 





ee ee ee eee ee a ae 


| AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. 


Kindly insert the following ... 
(1) or (3) editions of Automotive News, for which find enclosed $ 
of TEN CENTS (10c) per word for one insertion or Twenty-five cents (25c) per word for three inser- 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address. 
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word Want Advertisement, under proper heading in the next 
cesses , Which is figured at the rate 


| 
| 
| 
| 
| 
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| 
| 
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Why settle for 


7. answer is you don’t have to—if you have 


complete coverage of the market. 


That’s why the Chrysler-Plymouth dealer is in the 
driver’s seat. He alone in the industry has a great car 


to sell in a// three price classes. 


With handsome new Chryslers appealing to med- 
ium priced buyers as well as the high priced field and 
the popular-priced Plymouth for mass sales, he oper- 
ates under the broadest range of prices in the industry. 


He competes at every level, in every market. 


CHRYSLER 


1 market 


out of 4 ? 


And he has help... 


... the help of exceptional owner loyalty. . of a 
great war record ... of Chrysler’s famous new gyrol 
Fluid Drive and many other achievements of Chrys- 


ler’s engineering leadership. 


Any wonder that the Chrysler-Plymouth dealer 


faces the future with complete confidence? 


Perhaps you have the qualifications for a Chrysler- 
Plymouth franchise. We'd be glad to discuss it with 


you. 


DIVISION OF CHRYSLER CORPORATION te 
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